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(Organizing)

iHJuduR!'L« siJtmifitiufini ;

fen9%s sf« % «gww” « agwm
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 Qrganising

I- . (Foundations of Organising)
Jt5siMHsmwHt3fnn  ttsanfunuHfiTRUstyuuwHtIfrm i tiotfinswj
JGSIWUSmMfdHgfnn(RMUAGNt1Utgn : fiinW{Eftfini (Complexity),
githfTU (Formalization) StiHtjJfftf (Centralization) 1
fiiti&npftnpi ; stiTimuCugtditsmnStmmswtynmtsintiHtifrin
(Differentiation) %
grflw  (Formalization) : mmt3CUHgfnnntittimg1tCUU9Unj) (Rules) Sti
sn?5 (Procedures) ttSHjBnsimmutimfjuncun 1
ffjjIfiu (Centralization) : StintlIStULUmItjItSigWwntSnJHtUTIBfatJBHRtSI 1
Hisiujnn la : Htijmi stfiHtijmt *
Htjjmi - mifUHfufiHNJTiBtGtfaBnwititjislgintRULfiasivistu t
IHtijmi - mJipRfiiHtunBt8tfdt3nwuB tgltjifiaimsintiHtimci i

IlI- R)ikg?gi6ijgSKCS)0 (Organization Design)
RtJifninMiiJ ymitjifjusjBsifaHsmMHafnn i
(Basic Organization Design Concept)

mstmnjmjtuitjiHCugis ttMnufniRRRmjuGHtifnn-f

9-nufobmnnUtiU (Division of labour)
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8fiJf(8:ATHIfIJL (The Classical View)
fnnutitGnrnitriJHissmtjiHSfnjsHUJN Tfiftnsmufitjitrasfiuris.
fiunSSHOJO?iftjISmFLFTItEfItDURtUSUItIJtgTNS 1 tAISBWII  upturns
antgwtfisis(gtthiHIatsM ftHiTiti tjitjibMRHmcigibHtu i
m}tubtBfimjvJinm }nffngMcgvsfm m EgrauwtfsifTI\-!U(Ufi9tt3nj
RHnnsi i 6aimjfifwsm8mmamHmsiriUj»jtud i tirestnstntmfcin

fitstjdmt3cuTrifsssiaj i mnlimfisunflsunBTOmntmMctd stfutfstistjifi

86J[f8:ffQfff8 (The Contemporary View)

mnutittjfimjannnfimnfi mtmturifmmffiHisttotomnitini
USftjj (Human Diseconomies) tjIHigpDJtICIHSIS (Boredom). fTtttflfi
tSjtfl (Fatigue). dffinfTintnu (Low productivity) fIJIUIfntIHS (Poor
quality) HfRB1Stfim|tSS St3fnigltjyjmJtni(High turnover) 1

b - tgBanffigtanffftm (Unity of Command)

ggil4S:tintin (The Classical View)
tfttfnCUmjn/udCUHmuriHUMU (a subordinate) RIttIHIStHIRUJ

HSMjtfiHiri  nRjjgfnmminjitgi9jttritdJTimnj mipsmmgjtiJ
tTmstPiTRIfIITHUfdTHfussmnmfnHMtciji urngf-nnsw”m ttntiiintjtjm
miuftitH tfitmiSamn #A

(The Contemporary View)
gfjtsrttisarifnmsfnm fmwmtJifiM Htjnj incucurmtifnmms

HIsmRfiTIHmtjlUgd (Comparatively Simple) A tfiHISInfIKtgfiKSS



Ihmit™ ut umtRSti{unnunptiiHinR? utujiclyymsfnmitiHt fating
SimmtnmfnjtrinuwagfnniRMttws yisia i

fofgffflfuB  fiftfU18gfIf3ftjf]j/ (Authority and Responsibility)
gftf|s:tfmw (The Classical View)

«|«a$ns(Authority) mftwSttifUtMTIU atiUIStSIntiuSmCUIti
SSCU3MJ[fi?tUnytU tSujiIGmUSUCTN (to give orders) StiBfiSfith US
unrisimmstRftnstmfmnmu i isstfifomf (glue) ttifutijimgmngj
friummyn # tsgt™3tnjijyjunjwsHnjnm9iHjlyiuyua™muTiu §jnn
tuuisSSHQINGINMNtUiRSF TMUSULUGSS tticrmnfmiiuiimu i

tBmtuiaraumasHtB9 HismunmmssfwgHamBHfifrraaj
tanamHitisisfnrmsHsmituta uitis: i MSHamQ ™ njfnusaHSRtana
amutnmms SsufiUHIJGtmenjfuui.-fiJuTBmifduunjtjiHnunmtsistslitu ‘i

frveunHiswgHajnnsis immarimtisf migscusfmtif™ tSou
timunnuTRfimm i

mitucimuistumsHEIMU- tumsnusscusfdTfifstimSu™Mnwtmitu

tnsmmnnfi 1 ssinjriTfritnmHraggroswifiJmmyHtticutRmswy

Hiunnmsists i

mrsscusfiJTRftun"toTmns-f-
frUSSCUBWI[Rf81a3{yBuR (Operating Responsability)
HF-fnJSStUSWIRtjlfinjJs (Ultimate Responsability)
HnSnmt\sswmGtyucufnjssfusMitRfsitayjRUU farmssnssw
tjifmifs {uftymsspisiu i HnSnm~fssnjSMtRftcBwuifrii tt3tutns
ssiumjyjucusfmJSsnjswyifsi®*yjBuu i mjsscuswysftftfirijjari

Himdjuistsjtu *
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inSjufnnlgtSSmnSSaiUfjwiHtunn (Authority Relations) 4-
m*"MgHtWIGtJItSjtjaiti (Line Authority) : RtftwgHWnGttifUHnufiai
HiatuHjunsimttriimfafi:thfThtfmHS8figtuTiHifi i
A-tSjMtnmSUCmfni (Chain of Command) : KtfltUtnnaf5§HfUTIGri
tfinsMURtfingimslfitiHtifnri i tssmjigaingatisitiMgHtimGiftatftn
tlU-tjim[fnH (Superior-Subordinate) ttinjnfSfintjlfieMmfijHtifTICI
HfiatuBingitiutitt i

Qbitis:tjiHnnrQuRc'gitB\lMtA?aimsut'l;nmj HnSnaitnamHiaKfug
HturiGtjitsiusiPiafM gSRSifnjiJinufaHmTfnH/fig afcttifTimjMUGSsg
ttAmnGitnG[5njint[fnstjiHa3HnutgtgjtiJ 1 tRntioiustimaiSjfimin
tsticmmmnSnsiHIntITfifMmffnHfmuRsimMtjimfumtijss t

mcucurmtifnrisnG Svayvurnpjim nnSnsistitimugstfi nmfintns
tnnjtjsini (expertise) ytsstns t2mnniH3fnnHitsjFi9LuSgfnn i
tSHutfisTwimurrmss  tfimSRH3UiuRSfifistufrutt3njHiaM9Hiunts

(Staff authority Functions) tuHjtitUfflJfnL9(Support),titU(assist), tQJ
ttUUCU (Advice) SMItSIMRUStUSTTin31S31t3tgnfinHIS  (Informa-
tional bordens) JUMHfiltosfl 1
(The Contemporary View)

niRjjGgjmifloMSHtmMiGCAuthority) SbHtirnG (Power) 1

MgHUTIG (Authority) 1hJIMg, thmn(faUGJIUtutlit}|pSH8trifi
JUfdHSTittUIIXAuthority figure’s position) IMgHtWIGuhtjratHStiHSfni
(Job) 1 HKTG (Power) GtbMHRMtliUfjURtU tBtJtjSRgtltUtglttUfTlIta
ucttittitn MgHturiGtjittimsgfaiatgtmmiufijHtunG i1 hiutig HtfiSg
tilmndtuttiniHnnHsmantimfdufifutsintiH?iTin - smmsfatfimaritOT

tuOIURNjtsisHIGtTUGIstBrnHGUUIRtGtjnranutututScuutn TijmsfjtIGGHi'i
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N ffIJT18t|Citf)j (Coercive Power):

tjiHtuntj tUwntiltintgltnjfnintiigTO (fear) i tRLuBnmsistiH-
tunGis8ttJiai8iGni389njsftu8t4fUHJgms {uwstutRntjiswtjcngfnntJcu
tfitjisggtu 4

t*HnSnmtri“tRHisHNjnGunTiugss”™ : njj ystuinuRffin tnnfij
tsltSprmsimstitj3cufinH8smnmMGR,mcu)miGm... *icu’t

(Reward Power) :

tfmiunGifitunbttimgltronjgfnn (Ability) tStytifutGRSfHtfitu
HnStgoiujfUHtuifitMmH * HSftysmjciHsfRtTiHutuia umiBnsinjM
HSMjHtmgjR mpstStnstugticultitns ssmsggcusfHnpuntis
(Benefits) t StBS HSMJItfiCUfNGttIbtGfiSaiS tutUHNtjSgtHC15itSnit)l
triamH HSfdjtsssamsHiunGtglituHntitg i jaisgiagprafnGtfiH
tSTUHOW jtftgtSmnSmtjiHisfUH i tsinamugtsHiJfnn tisfiGtJistfi
TtnnmM.  mifirnmnwitticy. fmmmjtjin. mnufitufriiijijnnnstinj
rattintia. wt/itfalnMgMifu safnnsimsmstitSmittJcusaGtuBR i

*H[ummSmja saHnjnGdniitns”itSRstitn (uua stirriin) i

w fitUUBCfftijfltf (Legitimate Power)
RtjiHiunGtfinjntJtfimfUHsmiuiatuHunnitsInatfisiauiHgfrni

(Formal hierarchy) 1 HUTIGMHG}IU safUSHFUTIG (Authority) ttIHUJ

tfctn 1
HCunGmHGjiutHumnjsfHnmGuShtja saHiunGtjtuiaisi trsfi

tnsj nngtugtu itatdia i tfintMwmiggwfmnjriMHiBnmwHamnGtms

SganiTiGtsHsmtuia t
HRHfNS tngdn BT (Expert Power)
S



G LrittfijiagH 2
tHIUTItStStUNDbttiRtFUtUgtnJtStImgftl (Expertise). fisinimfJM
(Special skill) UmtUISot] (Knowledge) 1 tntUtufUUrenlgjIMICUR
nnwsia HiunsamgwmtiJtfitufintBHnmtjHiaHBfrisi (Potent power)
juwHbfnn i fTiwiuriHsmimstfiHisaritgfcisiti mj[RU[RaERaifnatR
(RfriattimtuuRiSfi'amgfd (experts)' tSHjwnBtmtmtfijufaHafnci *
EgtgfﬂWgSnff?if (Referent power)
tilHnmtsitinjpnaxdnminnnRmHaRMmicin (identification) mw
UgfUnniHimdCUHISIStriS§CUtjigUI3mtal  (Desirable resource) UR
tURFUIMtflUWtal CUJUraURtUSSIs (Personal traits) 1
HtunumHRNSHUNINNMNNFTIGRGEITBURNjUtgUIRIGIR ~ stitns

utiiit3]jjigitStHimuuyRnjtsis 1

(Span of Control)
u

RtilQSatagmunHULtilU (Subordinates) tdtUHNSRmmuSRm (Direct)
ttfttUfiJRwf (efficiently) atitnapiMginn (effectively) A
QtxU&umm (The Classical View)
mwnml;[nSnaiifna!mvxd,tiithBIQtiH;tmn nmtffnalntuywiHHS
St3UCMtdtUmSUSSIfISHS (111-structures problems)RIStRt|QS 1 tiiGS
HRSRmsfdTRftnsgtnTRRrisRTRGtjiaHnSRmtjinRtininj  tuituk{nSn

si*nniimro(RjHisgui(j3nnsnjRt3tjia(titriotgfi (supervisor) *

ftni:M 3i8tS»ft|(S:HNn9uitStillftjtit?sqf(Concept of Span of Control)
tustinmtfnragnnm gt/itsmj(RRnaRjjIR(uiRSfBS3gin (number

of level) aaGasHRunaitticuHamnTRjHns i
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wtndrimtffiifiBfirii!)

(TIRSWULR) minute mtriuiti

to

gjrrtiwl—ltafnn
2

9tmsmi[unfisfij 6 gtmami{RRngRjcj

) HRURtIR  : dodk)
rt HfiJUUUg (operatives) : (sO") HnNSRm(tfiRG)-(i): c2cte
(2IRsiuutifi) hrSrbi (1fm g-S): gmé&tf

»M|S:U£It/f£ (The Contemporary View)

" GHRIHRtIRmgiRRnjiicnrisn e%6tgld%6tSBSSHIU,I fufiatu
Hms1sit5t[fnHsgtutnsRimtui:ucuTituRi9t™s samsiRHisusnsfinGs
Rii{RRnaRjntiimronMftiitm3 i gtmsmt(RRriSRymGn{SRG t tyrl
cuais lalmanmaigtgjR:

- friRaBRIJBFTLIRGmrjgIRtTnH (Similarity of Subordinate
tasks)
- mRM(Rfirirnt8iflIRGgit3t31s (Complexity)

- fgmStSIBfitftRtffOU (The physical proximity of subordinates)
- SuJGtjlhteul (Standardised procedures)

- JUJIGHJUfdHItFICI (Strenght ofthe organization’s Culture)
-lafittMIUMHmMSnm (Preferred style of the manager)

N -fTUgyhfentjIBUfffidIB (Departmentalization)

tjifnJTUHtu ManufnntsimHHSfrinwnjmnni i
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(The Classical View)
wnHmntslnbHbmMN$Jtm GmsltnHHStja'ini stiyjycutjtgltfi
situriuis I mitubtGnfnitnimSmmtayiSHfivimgfa ulcu{fiffnisfmj
miuMifum 1 miMiUMiwtss?injumttmttnnRHROmgwtfiHmFn tsl
tpHfMBNsiiUfjHfiyiuyitithiR i nnnjtasimtBfttfismbtastnfnDnro
HCUyistsHsmnuragfusnm. tdjtituRtifu ytMfitEJni*fdcijsHitu. tdjHfi
Btis yifijftjiTOntmiJl, tfBfiHwyw snBitJtuijifyfiutianu, ytshtutkommi
ttiraynftnsimnBHyyumti} (input) tgltfi (Output) ilEfmyMtsrnrajuti
sitiintlisTriftnaionii{3sSfnjraH CuiStt3cufnBiHIM?i9isBinitffinjH43fnn
tgldrinmfmtfl tTJitutmtutjan/jtjfatgnsittsptutnsratJQ *
Bfn?TUHAgi?nHH3rnn£3nimnn]
(Functional departmentalization) 1

nu|uHtmgf?itgi TUHtuMiSfiHfiintgignHH3dfigini (product
departmentalization: Grouping activities by product line)
nnlmsis tsluismjmytmjfdntffnmtftmttimtuHfitjtjSIH

(Customer Departmentalization) ytuSu”HfifljJd (Geographic
departmentalization) UutfUUFTU (Process departmentalization) A
8WJS:(*£(/l€ (The Contemporary View)
sitnturamg fnnLupiwyiu (Team) tftfifstsmjfdntjtfncmtfl

JufiiHtIfnn |

(A Contingency

Approach to organization design)
HgmnmGmSJUntitofdlUTIS : mmsti (Mechanistic or bureaucracy fTUtin

CUtUGUtfimj) Sowing (Organic) 1
A-fthfiltisgfnss  ffm?Iglt&IffggSRtff[ (Mechanishe)



HamntHmatJtjicugtjtumHGHtJIR nrniuJHfufitfnturnituiyntuigia
9JI[M(The nutural result of combining the classical principles) 1

tififfitljijmusmm(umi[i/iMmti30Rfncitaunrimi(Unity of command
principle) 3itmffiH1SifI313fRBtSf5gHMriG (Hierarchy of authority) Jticu
URtuHIinjRfjRRnafij aamHuiatHtutSitUHnSRaisfijaifi i ttftontifRjigtma
R1J(RRN3RJRGtg1tilIR8Mt3IR{3HV3R1tl 3itmmRtRmM~ti3fRRMiG31MH3tuidS
BSGtmsHS (Impersonal Structures) t taltnnndnJGtamjfltilfimn} atttilR
t{rnHmMHairinRiatRgimfim giRttutRatnuiSn~jinaafugurm stmgtfia
siai i m[msHRBRS8igimwnjnG(RfinafiiMRHmnraMgim(mHtnsmHRi!
rmstfiatScutficii satnsiRinTuraM afRiiHafRstiitutitliGiatsii tHisttaranRtR
fisfi5?niSfU9UQTI StiU9uISSim (Rules and Regulations) 1

mtucunmnutittinmjuij fnstRgwtmssitmtijmnfigfHsrnjSfiJiHm,
tiigtinu (Routine) aatfifyiitfi i aRtgfijRHmHitii:Rin(5[piM3fmnuatGR
tjISItURYIS aamSsmciHSGimsHS (Impersonality) safi[HIRinffIffiHIS[fLi

giUtjiagim3RII(RU(Ra (Layers of management) t3ty«Itl«tCUS"ItIJRgIS

Bainigiagjitij i
HtifnrmHmsG saHaRintfifinna
SffmBB
e gmn9SA?riHitims{nmttgt3 emuirii cgiatsymcuTiujgiatsjggti)
* mRnnGtnsntuifi * RIRCIRGUmMua
- gjiilRUSTj esifimiffra
- tsjgiRgtiR'itjfR'u * tgjgingmmtjTlgfrnj

MgHtUNGMtIGHTijRII * WIHtur,Gwnt3IHgifnj
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friHHnsm H~/ffintymsG  RtNJGmwHStt3njmafnnw{R£"ni3M.gj6
fnisfii sttHtjimisfa i

Jt5SiwHsunnuiSmMSEfiinM3  tStujHtuttJitisttuatutufiitjgunn ustJis
aagnnu (Routinisation) i mmjummmHiatfifyatftaitHiujHistHjmri
samitns (UHIWigmj'IHBtnS (Predictability) 1 fnci(QgjtJEl] (Confusion)
safnnnspw nnw (Ambiguity) $itnsnjotfriiti t

(Organic Organization or Adhocracy)
titHtamrfawtitiiTMnjstfflatinmintHfngtj i StiinimMHBtfinjtnsfnci
fijTHRnmgia. gjiamigro sblgtitmi i

HbfnntjlfiiinbtrtalUfnnfd(HUM{HfUS8iiJ (Highly Adoptive) tdcun
tons (Loose) SIJUIHUSINS (Flexible) tiffinHamnSHSGidfmhHa (Rigid)
sayistwifnci (Stable) i ttfimmarnmjuBHSfnj saugaissirntfiMatfitsis
iGsifdHstjiemnaHsnrifit>fimtnsmitri{au!fnH9t3InigfTntritiiB  t tnami
tuatGnmiaii tnHsmntiramnnintnstjjuGt*Mauitgjui t
tHtURUtnsmtjjtfifiJtglsaumisisi ttJitDHNnBnsieinsfj ritnaomgfijffratitura
tBtytnRtfdGnfaiJGGntiitiitjiG t

BtifBBIftfffg (Strategy and Structure)

JGmfdSsjufiiHgfnn RtfirnGjitatn  tu~titBdcufnjunmtjnmwntsSf
WntmtiliuM%S I uJumumtji  tmeutuitGniHfintijgfiriTfdgiaHnjJUMHLtifnn
aresujgtiriTfij sajBsiMH8HisgmiigsamtgfimtglHfiuha2Kfsg i tfirnwra
JGSIwHSTtiftuimHmMgfinTw %1 ruwstuHNSnmTRftmmsftijgfmTMiuMHti
mnsstms tRTfiftmmTusfjGmfaHSJUMHafnmsis ttSmggnmjfi sapnygsf
fmtrtfpjsititsi: i

BtUSfilfiJ&fi (Size and Structure)

i0
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gui  tmmrausmtUtitUfGSIMHStglfnHmfitimGs (At a decreasing
rate) 1 mEUtimgtmristgjti  tSIStmtgHfIH ( Specialisation) gRjmj
(Formalisation )mnftHIffiSMtni9ltSjgga (Vertical Differentiation) S3
iHgjrmmnmagjtittld t msfiHisttousmcufiG tgltSHamnG'jtfiatglttSHa-
InnGGt) ntpsfTituturiHafnnGtfistjfitGnujttJitulQOOOsin HttfrimmsHiagia
tfisHmaniGtsltt/iuj i (UMsmmsHyRtuntcOommgltcuHgrnmdnjuistJRtun
tfimooaimmi sasitmtntnafijgtinjtranfutGistglffmGmfakistHfnsR
A trSBrffSp  BiHSmftlgg) (Technology and Structure)

HtifnciSHmMAtRtitmTumGnigmTpnumfnnHMGSS tSmirumm
Inputs tgltjl Outputs 1 tStytatiGJtncmtM HamntRatyUUJm (Equipment)
MFTII:  (Materials) GtftflsEti (Knowledge) la/untJRrotnsugntftriGS
(Experienced Individuals) tt?1UJthaLUHCI5dSjtoHtlimtjl(ytlig (Certain
types and pattern of activities) StCUSIMFfiHfriCIHtIJGSS 1

mwnmmGmgMIgjnslimtlttitu (Routine) 1GsifdHstjujtGistglinyj
tfigtymsG i

pncuamutGmagralgjiHstlttltu (Non-Routine) iGSiMHsmsttitnsiuna
tjifalna i

BtilBfilfeXgg (Environment and Structure)
JGSifaystHfnsQ Hisyjwgrnntsifitim~SHistwjmn ¥
iBmwfistjiwlrnti  fdnugugcutjiHmsttmfiJisgitam (Dynamic)stin

tjjiwnnfii (Uncertain) A



F-GURE 10-2 The chain of command

Chief Execut/ve

Officer
Executive President Executive
Vice-President en Vice-President
Vice- Vice Vice- Vice- Vice-

President President President President President



FIGURE 10*3 Line and staff authorin'

Line authority
Staff authority

Executive
Director

Assistant to the
Executive Director

| Director of
directors

Unit 2
Manager

Personnel Operations Purchasing Other



FIGURE 10-4 Authority versus power

A- Authority

[ Finance



FIGURE 10*6 Functional departmentalisation

Plant
Manager

Manager, Manager, Manager, Manager, Manager,
Engineering Accounting Manufacturing Personnel Purchasing



IGURE 10*7 Producr departmentalisation



- £ 10-8 Customer departmentalisation

Director
of Sales

| Manager, Manager, Manager,
Retail Accounts W holesale Accounts Government Accounts



FIGURE 10-9 Geographic departmentalisation

Sales Director,

Australia
[
Sales Manager, Sales Manager, Sales Manager
Queensland and Sales Manager, Victoria South and
Northern New South Wales and W estern

Territory Tasmania Australia



FIGURE 10-10 Process departmentalisation
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(Leadership)

touduniLU saabiffu im iif:

&S8g© $ « % «gSR5M8NINMQgFtH«3



|_eadership

umunufstjcimssni HnmstusfnnmG *f

9- nSJCUnfnnSfdglIfltIHfitfiUL”N (Managers) StiHRufiSn (Leaders)

b- WitamWitiRfdStj 1StSinv3TgWHNUfiCUTrinjfi[in: (Trait theories)

m- nRfimnjHnJCEmiM LM A A 8 Awuautsinau[uriqi]tiU[Fii3 (identify
the two underlying leadership styles in the managerial grid)
&- ntUISInRjJUfiJtfinn Fiedler Snmtflfnn (The Fiedler Contingency model)

nsjnjn*gw” sfninjijuwtfljin Hersey-Blanchard (The Hersey-Blanchard
Situational theory)
b- fdtgUnmtS*"gSHnHimtglfnstfntUttJi (The Path-Goal Model)
nf-  nSJOJHntnfUtufUHNunmmtjHSTdftriSAITILfiJmS (Explain when leaders

may not be that important)
d- nRfdmtUricURtUirfdHjmSHfiuRSItuCURnmmtmjnUdnriCJ (The key chara-

cteristics of chrismatic leaders)
<t- StiHRtjRmttfcmjSfignnJ (Contrast transactional and

transformational leadership)
90-nSjnjB5fm{WuRS1tuCU8WR1friHttl1JS8J (Gender differences in leadership

style)

aCgfiSssS? : (Managers Versus Leaders)
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..
BnratttnmSwi*mtgfniumfitiHRipuiRti sannSnsi i HnanstRtitngniaajpgJ
tirimRjgibilQ tmsutiimnjgitifinaxHatnwQtnaatiigtjjnmtJitD ¥ gnipuipmfiHaMjfaro
(Managers are appointed) 1 HR|ttUIptiHiaHWNBLMtn3JIU (The legitimate
power) ttifUHSNjIRtmtlIJtRACUjyiS (To reward) StifrlIRgQTIJRy (To punish) 1 WHRMCI
juMgRyrctfrtafitiRiitfrflgnnj  HiaHnj*atnjMgHnmQtifmnanjaiaiQmistL MiiialfjiJHs
RtOntiJUfdtR (On the formal authority inherent in their positions) A dtBt9"niHRuR
SImGtjIHSfdJtuCUtRIRRRIR - ymt5tiMttSnjnRt3I|JHIUrHL) 1 HRURSIHIQSRSNCUtCUHR
utstsjn  tSHjtHimHRtsismncjRiJtiincufijfifdRHfnm” cuuisRniimtJimwgHturiGdfRij
(Beyond the actions dictated by formal authority) %
tRHRTRUTRV3SIRHfARIR1ISRSISHIHRURSL U? titBtgfImtRHRSRSIgitiHMtjIHRTRU
TR3u .2 t"mtt/intjifisiSHissjtunuiRtsitglmtticuHiGutrinitHimtiSni tgisumyjtikRu
IfJIfgjlf yg”RJtui SMHUfUtinJttinTjl WgfnniUMgn8R8n (Leadership ability) Ritfl
fnnnrm (A handicap) 1uMHRp!uipl3tai:mriStiintiH:intiiji  HnpuptiffitiHM mtfi
HIGtIHRURSIRIS (All managers should ideally be leader) 1 RUtSHRURSIHSETINIQHIS
fdHJjninMntJHSttlIpUIRtititgtgjR (Managerial functions) tgjttt rifltH?1tiBtm8:8BtH8
HRURSISiaHWTRIRISMtUIttTRYTRmm 1 IUIRfrmintanJAl YRCUHIRmIStisfignndtCUHR
tits SsHitsyathtmatfi tmmsisjnmijmtisRiJ triRmti s nfinsrijtjis uHsuistgjuJ i
ttfitmtnmft  nnjHRTRUTRAgnttHfa  <TUMBMmMU>  RitRtjiHRSRmtsis  ttStistiusRiJ
tifnnjitssmHSMjs:IfijtuMnfnj[tiuffiti i m[fSrattnmss mnjtjiHnSnsitsinafinmas
Hiaatutsl HRtifUHIGtjSRgntmCUHRMg ati*HRttiOJtnaSgHIITIQRtiRIpUIflti (Mana-
gerial Authority) %

. (Trait Theories) :
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ttSaMJHSM|jGHETitsImHaagftji sHtfirafuuhaamnmnjtji HnSnsi i gnyfEtnmsa
tnsggfidsJmnjjonusJRanciJHjmdjat) mntfsnti (intelligence), fncimimaronin
yatintj (Chrisma). mcitiIMCinM (Decisiveness). fnftflUTIU (Enthusiasm). itiunftj
(Strength). tMBRFTIUTIS (Bravery). MtSfiffin (Integrity) Stimnt*rimCUSSulti (Self -
Confidence) A tfitmcufas'is thdjtmtinjggcutiisgimssfi RnjnmmturgMHfiuRcunnjmui:
tSHfiSRSI (Trait theories of leadership) 1 mJTftnfftjlfinUfiffinCUfitUi: UtUFFIUKmftIf)'
tdtUUtiimrifnn3fijR1Iflv3HNURSI (Leaders) StiHRHStHStjIHRuRSItSIs (Non-Leaders)
gjftnStffi5t*"t3mHI28SfSU (More sophisticated manner) tftamngmfcfifflHtititjf 1 fTIJ
LfiJiJiJjiftsis Hismntwmgit’\t3Rgiut3t{ui3r1t3mJumfij’\fmcuriHat2i5ijprign2Rai A
tRHIGtwfigntuitiStg TRSfuRtSRtuntui:[imum unsstGninHmticuTnftnstRggtu
fincutfigigltfl tdIHRufiSI (utstfl Martin Luther King , Jr, Joan of Arc, Nelson
Mandela, Margaret Thatcher, Mahatma Gandhi) ttfimtfimnmaMnugmtinjHB
tHStiIHASNsE 1 ttSamtsanmniii ugtugiatsstnsuRwnNjRiuitatistiJHStinufjuHaMri
HfiSnsi nuts nmHgiataiRnmaiaianiRnjsiaQpratSrainasifituRnntfitMMSMnHRStB
sia 1
JuSstugfdjS:SHriuRWnnjRtUi: (The concept of traits) {RftfIStfiUnTRtfItf SfT1J
tms tRIMRHISmMnmtSMtSIRCURtUI:mfiSridtiIRtULfi (Specific characteristics) ttiCUHIS
mmsHfiSnmgiaHfij 1
noiuatgjaui TifLtjifnbrnnffifigmuitiJtgjnsfuRiSfituntuitgiatss tnsusjcusnnjg-
dfUHtUGSSstilrogcugan i minjitinHt tpanjntjfiiiMtntuwatgtafiuRtunnjntui: tutu
trisgMntuuainifrinsfumifiaHfiunsi (Leaders) sagmSitriH (Followers) umfiagn
ufisituCUtnsgjSgfnn (Effective leader) saHRunsijJISfySgfTItl (Ineffective leader) %1
tfimGms«gBusGusGnamjtd}tfi HiayjtfiguGsmtsyfiwRiunngtmwwtSfUHIGHSItitji
gtgiGtmsHRSnmgitiHWtunJHISLufigfnn (A set of consistent and unique personality
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traits) tgisUt*"nnmSSfUUSN(pU(pi3multld titStit{fiHUig Hell’s Angels, Australian
Cricket Team, The Flying Doctor Service, Shell Oil, Wellington General Hospital,
the Salvation Army Uthe National Lottery 1

tgisutihmssmtiim
famrtnUR(ffifiguntUITtifUHISgTIPigS miNJtUStjIHtIJSaHnSnSI - (Traits  consistently
associated with leadership) 1 URtunCumUK&tinti ItInJtRtHCmtSnitft iGtIntRHRSRai
StIHfiHStHStiIIHRBnsitnsmnSfiImtSISR ~ R1ISIR9ini  (Drive). U(UIt3[tn8IERS1 (The
desire to lead). RintfJIs(Ri3 (Honesty) StiMtfIRfnn (Integrity). RIJttA tfimtUSatlti (Self
-Confidence). finQUTIEST (Intelligence), BtJmansEtittPfUmtjIHffiRIIITU (Job related

knowledge) i uRtuRtuRiuitsivitssHisnanmhJtau tsintijufnn ©ri-9 t
usnci9ri-9: ufiluRiuRtui: &mtitt3mStHiraHRERmsfijnHRHStHStjiHRERsN

9/mfgifigi®*n  (Drive) : HnSfimuginjtmtijracjnfniluattutintimeisw (A
high effort level) 1 i} (Achievement), nfitfi
HISHTfISm (Ambitions). nmRtnaitIHniUtDItilpa (A lot of energy). nmfitflS

(Tirelessly persistent in their

activities) ttSmnmmfifctfiummafnafitititSH (Initiative) 1

b /ffanOpglgnm (Desire to Lead): HRuRSitDaUimtipglEgitimRaRI1Jtisrig-
ficu (desire to influence) ttfituERSIHRLtItg (Lead others) 1 nRtRtjainitmtinfSni

RHa:RaRIIG1UU5RSfR1jggtUSM(Rf (The willingness to take responsibility) 1
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Ol/ingtfin:fjffi  (Honesty) BtiftTgififilR (Integrity) :
tSHjimmHISfnISnSgJfltinmRtilCU StiHMtSjfTIH (Trusting Relationships) ttfitU
atintliminR (By Being Thruthful) SMHStStHItHtfitUnJLtjSJ (Non-Deceitful)
Stitt"tnUgICjnmR3fatSfnnJCysmjfli3mnjfij2 atiHtn(U{fiR (High Consistency
Between Word and Deed) A
&/mi«TftiinSf038i1J& (Self-Confidence) : HmSjmmHnnglttUHRuURSI® R

HISHRnHimfdtytUtSifitISStmdmtS (For an absence of self- doubt) * digs
HRSfimiRfujiimtintiJitSninfTing tiinrasaata tSHTmejHTSjfimtSfifn TRH
{RftatRItmtfl StiifdtififdnBGfi (The rightness of goals and decisions) A
g/pfil<iatr (Intelligence) : HnSfiS1[RfH1S{WglfimflpU{fnS u3HJ{UHtIj}InR
Sv3Ufi(flltnfIRH1StIhttt{t3S (To gather, synthesise and interpret large amounts
of information) ttlimtRfHISNISTTinntifriImSRGfilwtl) (To Create Vision)
tthisymmunTi atitStMBnMtmSgtinrataa”i-sigf i

b /gifin:galdfliffmdigKfrmau (Job-Relevant Knowledge) : HnSnaittinnna

pjMgfnn tRtifRtnatfrtUIsiStiSM (High degree of knowledge) HnjfiHtnS, UHTI
tgRgMjiuifiH atiucjnutgmgM i man*3ti8Mfitiit®c3tiiflitiia:t5tjnragn3nan
MtSIStMtsnMtIm mHISnRHISLRULtNS (Well-Informed decisions) ttfimtlJPJ
ndcuusmcuttijtj9 (implications) tSwsmnRHiatgj tlitntMtsRwuGSggimms A

ulayjjdjncannn:!'RHm!8nfiHiQ|puifnat*rar3numinginjngn3nm 1 mi
naTiult3cultimRtJtiJH3tc5uRISfifURNN: RtjirnnGHsStiHanGtmsnRifinsRiinxi
ttijtit) (Situational factors) 1 fniH1SURCcSfinjntU):CiJH{li3U(FnSt?ifntjtnratmSflJ
rarntiigsgltTi ynnjiungifiaatTiratjignBnmipRmairaipMffnn 1 HfiSnsntsltti
{RftnRItnsmitmtHtJIS(Rt}(RJ (To take the right action) 1 tCUMtSS HtutUtd
LnHinfMnuMiaminfiHm nfHatnwGHgtRiftHtgiMnoMismin/iHtDttytiJBjfi
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tgjtu & tgiiutiitnarnimInt~tflcjtintimaafmitnumiHa/itroujjwnwnnnrfnnjfi

gftjfiyiHatasmtfuu nGtum8GHmtsmjmRtrinri{gSugcSnnjnmi:tnstrimSm~t3
taitSHQMTfR}ji i

mjyiBf{fri?fSnHn!3fis" 9£&0 tgl9££)o tna Mtifigstcu

IGRIILMt8FTin|2MnMfUUJIUILI (The preferred behavioural styles) fuCUHfiufiSI

I, (Behavioural Theories)

HMHRnfL3Mif TIM»RHIMU3NirHIVUSAURtUfUURftn:tas (The trait mines) tns
sitmraHnyjifAfgiasjimsimnsRjiStutrafiltinuti  tamijn'SnsitsJiiiitgjr!® (Specific
Leaders)ws!Mtitt3nnmtmi5ni i HRymfu~fmagjiuitnsttBfifiiGHcu tyRajriGtnaEumui:
mfiifGSRHraamHmtsiRaffitinutiJUMHRSnsituratnayjMSfnn i tiGtfi asitjuiuta irhr
BnaitnsssifmtjiHRunjiGutRtiJj ymiitjSfriGfnj ?

tncuHStRGisfiiiyHiji  ysMMHnwtiiiutiHStHSLmssRtifiJimtusfGstutiJtjiRfiriRtjia
HOGINIUEGHRURSn (The Nature of Leadership) UShmstg mayUSUatUHISttfIfifitB
ygMtsssatnsrniunymratjimMa tunjgfdRitpanygMMHntiRtURtuntui: t

yjSatuHRUJifyjiftgRyRffiRnjRiuittnaggnitfiiRStDtHatsi?  ygfmasaagtmsfiffi
tnatGtglttjitijafHcufilataRiniSfdHaflytjnuj 'y if tBiymsmanagfRiitalnaMiusaiai
tdcumftjnujtnaHREnai i tiffitgflfjyuMaraRIfMRjinLgwmHnHitinutijnGgfutjnra me
RliafitliaafRRIRtUIfittija*MnUHRSRaitais (Critical Behavioural Determinants Of
Leadership) ttSamGUflfisutynroHSfiyiHimtgltjiHfittasitns i

MIWTFipHMGSSTin!5fm(W1SIfjtinUtj (Behavioural styles) ™ it5tiStiiSmjnSfiJ
tgjtilni ttTitBMtamffifnIJMnjinnt3njHistut*{UKJfnnut4fiR |[nHMfiptcmJtjMraMjmnra

?gjicutu OHIO atiftnmuldgpnjm Michigan i urnttemtStiatinSnith
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t*mnujuturisfgwjsnticunisnjuujat™imfTijfinjigititss ~HjmSfi*um”™niranunaeij
xutumjfiuj (Grid for looking at and appraising) rmtmCUISfinLCdunSI (Leadership
styles) A

9- fftaiting (OHIO)
JOWHnmnujmtin (Behavioural Theories) tuniHIStuniUinnnitPJniUtjfl
(Most Comprehensive) S*dnj[RfULSt?imRtgitGtjim(Replicatied)t&Ils meniUfi
nmnymITtPftd tnstSmgjtitsifmnfulgndjmjdHirntiJti) siGtigratQ? il
mjymAtjifgitssAftnstftgjti tSyJjsjntmmramngdfnmtPmtgjn~tsmnujm
tirlJUfdHNSNSI (Independent dimensions of leader behaviour) * twitHt§HttiniCl
gdfnn£hi39.0oomu tG/suinniummtirimtsisunTGmRgufnnnjTmfig (Two
categories that accounted for most of the leadership behaviour) fICIHIfiUJ
muBmfIHNSnsiTWjmgitiHw tticut*stjjunuT mHn;(pny9fig A gtifncigitim
tSISR "fnmjutuUnSfnHGSfnSu™ (Iniating Structure)*"mintrutun” (Considera-
tion) 1
mmjU(UnStriHRSEItSH (Iniating Structure)fjtiJlt(U9ufnt1HtItuCURI3tS1IHRURSI
tiiStRRMfi latUVItBRRSigjUHSS saiUMHRtumj§fig RBBRG(USHLUULGHralMBIt5t31SSf
tfTItUtul ( To define and structure his or her role and those of subordinates in the
search for goal attainment ) *1 ggfnntSSIJHHISmnujmtlJItt"mJIUtttMrimGtiPnJtTIJ
(to organise structure work) ttJUGgsingstifTIJttl) (Work Relationships) StiniUIfttfDtU
ttfl (Gooals) t tjisffiwxnn  HRuRsitum{RfijistRfi5fntutfi tfiHRsitiRtiRimjupnsfrm
RSRtSn tRatRB1RRiatRH[UnHmtH1UJUtnninif:RBtj1RtiriR (Particular Tasks) intitfl
sttffiBRS43[URis8iusfM}3t3iRiuimsRifmnrnRii{Ji! (ciagitiMaRGaitSRiJumufniRBgj

gistncunium ( The Meetting of Deadlines ) A

*
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mintninm ( Consideration ) gtftnaufitwimtsi tftgymnHrattfnjfimmsnMfitii
tMuswjHinHisgsinssiapnjtTindcuNsGIRNMrnntM tjintgflnitgiHn amRiJcratmswan  ata
JFIJHfuimfdHPit(fnusflS (a person has job relationships characterised by natural trust
and respect for subordinates’ ideas and feelings) * HhuhSItutUntTIJCUTISTd (Leaders
who are high in consideration) tRtatRtiraHmunHafl9RtiUCrptilW3a (Personal
Problems) HISfnnMShTIQJ(Friendly) atitJitD{MW(gifioti(Approchable) ttfitmnflgRHR
(and treat all subordinates as equals) 1 HRufiSiyftfigtSStfiti
tRUtnmnnnt3CljGtm8AIfd3fnn(Comfort) £iJ8U'ICUfnn(Well-Being) ftnSfnn (Status) Sti
mimnnitfaQniRffnnuMgmifnHSfig (Satisfaction) 1 mjymfyftfnjHmticmtimiS
stuHstusiiatss tnamnSnufi gnSnaiitanjgitisitimnjJuiijnatnHRamSH pngititnafni
ntnjtungfdtsjfitsns UHNuhSISIti-Slti (a high-high leader)gstunissfwituSfd stifrinnni
SgtncS5t8HNHmMImHSEfigirgRnTiutjiaHRURmxt3nitnsmrigiu ~ sitimmjupinamHRSR
XSh ypmntnjtun ynmngiugi®njgdfnntss i tgisutfitirimas mtuju ylSfiryw "§ffo-
giti" (The high-high style) tSSHStHSfdgtGUIGNjgtjCUIgHISt*"SGIMNnfUtSIStgjtl) A1
aaiounn  gn3nmitinjHiamRtflmani*gngitt8itirnmjuiung?riHnamSt) suhiujhis
mnsMsitifruHaMupraSR. Hfpais. rmtnmtsni (nmittm atimngiusititNGntnnitsfi
CimsmJlJlIMnuattinSmafUmnnifnJfigaxatU9(for workers performing routine tasks) 1
mjwnptftgtgititflsimujnitfi -~ mjntTijftmsfaHisgsingstiHItjtnatjiHtijatifriJfitiJsitHWi
tu (Performance Ratings)JUfjgintEUG5msHNSNsitS1S 't GaumurridtfmfttfifrafjfiTmtu
lgnEumHdtmmmtiummaSi 1SfmTfj'sia-sia'tftgtgltfitisfitnGragtjroltjtns  (Positive
Outcornes)mstFitdisjmiSnimnjimfijfiStuimrestt3fUGt3tuuttinitjii - TRftfimumnjfifnwia

fTULtIfi(The situational factors needed to be integrated into the theory) t9IfJti[9WtS$ A

b - rnftfcnfojlftfffiJftnfifljfopWIffgflfffcfl8(The University of Michigan Studies)
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mjuirifjtftfsisi Hns|RSnsistinitnstGs™ats1y~H[iJinj[fiTif(t3ijHtSfi  ss
finntulsjl CUtBHCmttriS (Michigan’s Survey Research Center)

ttnmmssmiuoif(tjifts1fiTiRnjlsprouj HtniratutsiiniujnmsiRtifEitjcuia (Resear-
ch Objective) uBtrm -r tuHjtfaajnsfnaisclfinjnanrtSHinujmtirituMHnNSnsi
Juro(RftnStijlimms1Sta{tIMSTnntStTIImnnifnJtI1J(to locate behavioural charac-

teristics of leaders that were related to performance effectiveness) 1
UiHyinfLtjif HnStuiantnajRtmnitajsfsgmnfinaHiRtiiman (Two dimensions
of leadership behaviour) mftJHm]RSI ttiUJtffltnltsifn  "ttimtSsitinSfi"(Employee-
Oriented) SfcfttimCuUtidjfifiu"(Production-Oriented) 1 HRunsimnnujU "ttimtUSttITI
Brf (RltnstRtnRgntjitjiHnfautiGstcuunpgmfigstiJfiaHSfa} stinsraj (as Emphasising
interpersonal relations) T'nfiHfi3nS101tttS8 tRatRG1RgmfdGR|RfmnUfaHni{fTIHSfig

tsl tFIUCrtfIflJSSIfi  tt?imggnJtURSTRSR8ra5Pnnt3GtamHfiJmSfi (They took as personal
interest in the needs of their subordinates and accepted individual differences among

members) 4 HfiBfiSItdnjldRttBtiffIfIRH tfltiffifijtifigiH
Ufnjngmfiimjvnj (the technical or task aspect of the job) 1 HRuRS1{mfigtSsH1Sfni

HtGJItjimn mJtUJIStgiuCUtfritUIuitSS (were concerned mainly with accomplishing
their group’s tasks, and regarded group members as a means to the ends) %1
RtitwGRwfuismMss fliHttmfttMSnSfuia tnsm{g”8iaticuHfiSRSifnHnuju
"ftimiiaitintjtf i nnSnsi “itinroatonBfi"*  wmsItfiiHmMujH cugcugsdtutifiRnH3fa
tjiatR StiHISmnnniGRGtmsmJtriJSiytjiatR (Employee-oriented leaders were asso-
ciated with higher group productivity and higher job satisfaction) 1 HfiuRmttjmCIJ

titSRRHwmsittiymuiHgnjgsdcudffiRRHgiu aamafrmnnjgfjGtmsmmugi™~Produc-
tion-oriented leaders were associated with low group productivity and lower worker

satisfaction) A
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m-tffIniffligfilXTfyfffffa (The Managerial Grid)
9Wi]s:tt3cuHisggfnn 1Qwnr"GfmydtsmjSnsi{R"SQ” uit3ttiiajitiiin Blake
St3 tCUR Mouton (a two-dimensional view of leadership style) "1 nfUfitjIStCUfi
iItinunjpnUSmMJLfIU{Rti (A Managerial Grid) (Style) "fi
tninnuShy"(Concern of People)SaTntflJHntfffififiH" (Concern for Production)
Snsdfnn"ntnmjn"(Consideration)
SiPTU "njU[TOSfnUfiSmSu” (Initiating Structure) StiggfnntSmitfmf{*"fmW
UtmttPSeSnmJ “ttjmiSmanBfi" (Employee Orientation) SE3TTU "ttimCUtiCUfinH"
(Production Orientation) 1
UGIH (The Grid) ttinjnnfimfimUfnn9Cl-ta Uttinitfl tsimUHRj (Axis) SHtlJ9
fugfnmsfltnjyiSGSS”™  tdcumsSfinfimHisfiuiJ3fiJ9Pmtfisit3njtgid9 ctinjlGernTwrofaBn
si (A Leader’s Style) ’\ftmmtSniRtiIQSGamefitsuniTicmmsi ucmtmssHswsutiinin
njgtjCuUttinjmSfitnSt*"1J(The Result Produced) mSRt*mJUgICjnRmtCUGtgItSintiPflJ
BmUfdHRufiSI  Mnfnn5tilSMnt3flJ91inJ(The Dominating Factors in a Leader’s
Thinking in Regard to Getting Results) 1 tmsUtfltnStjtniGSS G9 iSInbUCUTINITSsn
ttflUJ StniM81S9tftihti (The Five key Positions) tljftaanRMtnrouJiOnnnn Blake SA3
Mouton t[fnHtSS -r
9-9 "tgSjHstyim"™ (impoverished):
(a Minimum Effort) fSqjIStHIffiCdtnsmittU A
g-9 7jfufio”(Task): HnSRmruHtucuTuSgfnmsfnjmcinifrijnG (On Task
Efficiency)msulTininmjt3itJjrimtifimit3RGRtitsinafriJHRfgTS sbBfimngmsmuw
HRt]jTIHSfig (Little Concern for Development and Morale of Subordinates) %A
9-<£ " miiputpafnHntijunungptjSug” (Country Club): HnSnmttfimnSfm

titmijjiHtUjti sbRRRjdnjHmunu”~Mfig {UM3tuHmimH9figHat«imiinjgfRtniHN

10
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{UWSTfncimJfiG (The Leader Focuses on Being Supportive and Considerate of
Subordinates to the Exclusion of Concern for Task Efficiency) %
6-S ‘tifnrurinj’ (Middle of the Road) : HfiSfigiifjpfitmSatgaritjiM9fncnnni
tninitsminn sa9fiBHraMHmM{mHS&fI9 (The Leader Maintains Adequate Task
Efficiency and Satifactory Morale) 1
"wurnnH" (Team): HfiSnm tftHfitimMiratHimmsTUMO9mntsmrihnni
mjttw stignSnsra uJitmEmiMiuMinj BtMHumniMfiHffinmm ttintgingtidni
mrtJIl (The leader facilitates task efficiency and high morale by coordinating

and integrating work-related ativities) A

Ittfflt190f-b :uanjqjlSmt(fi(i(GU (The Managerial Grid)

<9 -MfmiRU|RbfnHtuunuHgp mytisug
mitunGRsn**n8MGim:ifaBn|RfrniJUWuswj

tStjjun/iauRfnci  tUmsitaitiJtnsmanfnMwg mjmnnsisfanitgiHnmHjm:mjBRnyitontZiu  si
winirjawius samanmwmrniiiytmttJ untumsssingsianj mndJgnGR stirnmnin
(ti-n>priiRULRbfnufiNS Yitunnj

trstdigiMimBoichifibfndGiGiG  xBujinuntiiM
UGncmi sbgRGFiinniinjnidUMSHGIBfi

<QOM[BUUBIhunUuSsinrn - miujiini AMmiRURttmyiyVRimsminnifriirsGj - ju-
ntuibLUtJiiytJHUjmyi iByjMUGHitfii tnsfnn MgrnnnbnGUjBuBrnimitridijitugtitutnsunnrTinijuG
foH MUbnmyinjiBifrmainBfifnfibVits lursibinHGRTHEVjtiNHGEGHR-BGUfa

mitmnbmfiHujuiui

9 b m & £ b n f t i #

UJItlIftlimmnnSni (Findings) S1i3tSSttiBn Blake Sb Mouton tnSfdfulStFl Hfi

<E-£> | msun”niissHstnsticumffim
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tglsUMSItin 'tngSfnnHgstStuusSmfritiitnsHfiSnsi' i un|nrnt3sjmstfiu™nifilnu3ag
t2mHiraH1SgM;S:ffifliuan?GW1LWLfitj[fiajUCIiHNBf)Si (A Framework for Conceptua-
lising Leadership Style) 1 fnHminhfIHISFIHMtiGJIMCirifj (Substansive Evidence)
msRGtunfd  tSHjfn)gmjMsdiSGtmsI5Sfm{MEnsimH(~-")  tutudiHis(uSgfncitjiatR
Ud?1tsi|tiunSTnjn-nS1\3HM (A 9-9 Style is Most effective in all Situations) 1

< g (S u m m a r vy Behavioural Theories )

uStinisncifisilBHmtfim fnjfmRqjti*cuHia{utji{5tufnn stifasisutfR (The Most
Popular and important Attemps) tSHjnsjnjHnfniSnmnatunggjtsmRUjmtiri A yis
mi{ut3tui3titgtsjritjit{ps  tifamitjjtitiffljtais (UnBHHsatiunptfsm  iticutjiatiulugs
t"mHRTIMATtMtsfmntulgndjtijjgHtnitiim sk SfiStuja tmnjR nmfiHiatfrifiStijmsms
otinnaminnMmratigaiiiaaatjitiraiTj - ifiamismnujmtinjuMgnSnsi - samsmnnirm
ttintfltnUjlfifitll (Consistent Relationships Between Patterns of Leadership Behaviour
and Successful Performance) 1 tRnH1GtGtWGRfijwiatjigtgitdISt*tlJ myristugtiCU
ttinjtnSHNHIGt{UiyCUtg1ffIHLmfigt6jt39t8fntU:tgra: (Over Difference Ranges of
Circumstances) " HttinJtmgtstSi: RmjnCTJOmtcBfiRIMiapriJtui (Situational Factors)
ttifutni3tRtShgnfudnjttjiziSm uunSm  t  pfiHfimntgmtmtanjttSiitnacinSmHmMa:

gsatjinmGpmmugwsnnmftjisfriiiifigimsstg i

1. (Contingency Theories)
tmiSniinamntspfiffinMfnatmtSat/ti*)  ttiimGtmsHfigitagntiltticufifinntnfifiri

tamiunai (The Leadership Phenomenon) tufUtfimJRnPRgnt*ysntt*"RStlJJUfdHnufiai

(Predicting Leadership Success) RHiamjmnnatglatit®Wtpwini tiltimJtawgnatR

atiritytt~ mtgjnnuRffipifURmirnj uuptng attmnujmtirifiwtflGroSg (Something
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More Complex than Isolating a Few Traits or Preferable Behaviours) 1 mms&hiG
tjissfcustfnntfimtfiucmu (Consistent Results)ts§ tjissitmajmsmmFiRtjigtffimjsggu

flgnfutt™i®nhJISfNJOn  (Situational Influences) 1 9Sin9St3JAINGTiri|EytS?TIufiS1
(Leadership Style) Sti{uS9fT)n (Effectiveness)HISICUmgjtitjl tSIntifURgFIF A?SfiTi{fa

X msfnnhJH[fau. IttIShrijfij Y mmLuttisfRitFiidGtmstungnF B y
t*ufanucugsM ¢ i nms mmscunstui a,b,c.... inn tH[Rft{u!Gfirifwnjn? i ir*"Btu
tdcut?iGisstirimtnstmsghtji [uSgfnmsmjuRsifi9ifigi3Si3ftjisfriJtuiHm(Leadership
Effectiveness Depended on the Situation) HIS

fU9fnnt§8§jatmSfnjR3nhIShBSnjnli91t3tSIS (To be Able to Isolate those Situational
Conditions) A

tfifdUsfinSniiji HisfriJfiriRAJ]ISTHiri?TtjiftjittSs  tdcunntiriHdMGnitNimtg TfiSfRfn
AsminiitutuusmnjunjfuSgfnmsmjunsi i RtimjnsRjtgjifinirifnjwRji hrscisbir
tjisjnttSnitji- mmagttinjnntimmnni ctmwRHiSfnnwtRfiricj,(Complexity) {ymgmgfi
Igp (Technology)St39tfl(Size) IUWmnaRHI5)RtjIRRIglfayj§fiJ31SULtiJ (A Significant
Moderating varibale type) UtSHnStIStS1SRtIISUbimtHimtt5SninfniMfLItdtUtnStjn
rccTOtftffissoRsfRmfijismjtinutitji  ?QfirifHun”raMttriunratJsiutiitu  uggisraw{RH.
RtuititarmtnR(fn (Span of Control). RiJRnHmtntineimffil sbRiciGtmju safujcS
mfjfiriijs i

ssimitjitiSsntamidntHfjttJiratejRsiRmmjuitutsfjisminlifasist)  tnsucrnRiij
mSmtfi tnsttjiRStMtjiasmRiJdtOt9iR saggrot”~sRiiggroriritijtihagtijgtmmtjiaHS i
ttHi3mriSRjtHCUtISmjymf{tjIf 6m3GinJPHMIJUmMf{tjI?SISI -r finUffiICITIR Fiedler, {9fS
HnhJISfnJtl/imfatnrin  Hersey smtmn Blanchard, "WHnmJfdtIGtmnJtwifTIHHIfn
(Path-Goal Theory), SI3mHnMJGCUJHIJUWHNSRS1 (The Leader-Participation Model) 4

13
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9 fiinffibfIflfi Fiedler (The Fiedler Theory)

RIUN3A3ytiRu M ImtsmPWELrIMnfn}nfins Mt lalsglHN(The  First Com-
prehensive Contingency Model for Leadership) tflStdjmgjtitfl fT1ImnmfriHriJ
{UnmtJim[uSgfrinJUfj(nH(The Effective Group Performance) ntiftimcTyfrUtiJ

(On the Proper Match)J”™1SMuytSmJI{pi[|[SmmfdHNBNnS1tjl1Hm
HfltyTIHMNG (The Leader’s Style of Interacting With his/her Subordinates) St3
gafnmsfirismjtijitututjfutmajfanumnRfirisfiT,  sm~fignnjwnuHfiSnsi  (The
Degree to Which the Situation Gives Control and Influence to the Leader)
tnrm Fiedler t*sutmjfbsfnjbfanjin~cuHiSGiuiatSvitfi "sttmSmufnHrmutuHS
I\V/IftnStRI;Itung (U LPC )" (The Least Preferred Co-Worker) itfCUHSHItinmi

« tRuswiHnntmsHiscuntuirtjiHmunittjptcufnjnQ, umtirnffigsingsb (A
Person is Task or Relationship Oriented) %1

t&Bwfuss  tnrint*st \gtGnisfmnnji:1sGmmnnsticufmsmj[i/immimnicuH
gmngsi3jfiagnunsi StifamBn (Leader-Member Relations), JGmfdHSfSfmfiG
(Task Structure), SttHtIHIGtSHSmtUIti (Position Power) tuCmCinfi Fiedler
GJtigfdfiJtinugmfdHnSfim (The Behavioural Orientation of the Leader) "1 tsl
fjtiStUtfl mmfdtaBnFiedlerRt*"nJC1LSfiSFLgMHnNtJgcBnCUntUi:(An Outgrowth of
Trait Theoiy) rit[msfiltifisj 1pc mjifjiuufmsnw ftrintujtimnstiSirefifmifiJ 1
ms ssimnuMtnnn Fiedler tSnsltiiMtroMntJRtunronan: samnutmantsitsfR
t1"aJufLtGrTt tIitgTnSIfiJISPnICI/itindnUSTUPICURCUfiCUi:mfdUfinj(an  individual’s
personality), stjemspruafi ttiitiJusiuHRnnjiRgnt*HSSftufigfnmsfrijSnsiititji
ustnnufauRtu stifmsmmr) 9 mjmuntusimcujufdtcuin Fiedler tssmmtms

tgtbSFEURtUItHmM (Abstract) HIThItltintitSSttItSmHCUSFRnSSttfU lJtjimhja  sti
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tUHR 1 iltflfi Fiedler ttfltilRth RRIRgs (Key Factor) tSttfIRStilRtiRijEfiai
HAGRI[MtMHtUNStSM}2RSijUfjtIR[UHInt) (An Individual’s Basic Leadership
Style) i tuimsntmnnmncujmmiSnitji tRmsitftIGFmymhHnNjtfis (Basic style)
tsts i tnnn Fiedler Rtnsujmtjtimhfdsn”~fctSHjtRifiJttfltss t tJcrnsnansiRti
jumn 9ri-tn mtiwtuufhRtmmHttinjtnssmtiffimGss95mRj i HRt8uj{Rftns
tRfjsHirasRRRnsttinBRgiaHfutunnGRistjiHra  sanniisinsiamtriRtunjtRGnjGR
frljjltiffiutjfi (The Least Employed Working With) fitimnSmJtftHffiufttlJtfifi
rutfiufi9 dnid mmsfjfiosiHgii39c)mfijtsis i tcinn Fiedler t/MTintTi ttimiS
HCy

uiSBttutiJtwnjtfitnsfijjnanjafiJsJ CPC HnmtinnjifittSnin?5fmTfatjiHnjt"sts

J

miSftmmMHSMjmmipa *

iU/n09nl-01 fnffigl&Itffillinff Fiedler (Fiedler’s LPC Scale)
Inntu d dJ < d 6 m to HSJnntu
Pleasant Unpleasant
wofdicu d (U O 6 m to BsSgftnoj
Friendly Unfriendly
UutfdG 9 to m d C e 1) WroWged
Rejecting Accepting
tternRHIfiTi d (0] G d 6 m to tmMUISRGH
Helpful Frustrating
wfiyjcis 9 to m d ) nil ftfitmu
Unenthusiastic Enthusiastic
natrm 9 to m d (4 3] r HSRtitRt)
Tense Relaxed
tsigimnHfid'ig 9 ri m d d Q) hi BrBr
Distant Close
(RHIR 9 h m d d ) hi RRRI
Cold Warm
VMUITI d n <« d d 0L to HSMUIFflJ
Cooperative Uncooperative
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titG R I(9 d ri D ci d m to 9
Suportivc Hostile
GCILYLS 9 to m d d e) ri d tm im m an
Boring Interesting
iRtQ a 9 to m d d e) ri d f§ fd KtiR gp
Quarrel Some Harmonious
g|n8f68Il§t)V3 d ri e) d d m to 9 finm ra?
Self-ownercd Hesitant
m sjuM gfnn d ri e) d d cn to 9 ms(ur3gfnn
Efficient Inefficient
8CUB10IJ 9 to m d d e) ri d M U JItU
Gloomy Cheerful
tungvtinti! d ri e) d d m to 9 nriR trujH
QSSI‘] Guarded

mwstu LPC TfiitnsnttfisifnGfUfirm~tjtfisutiJ <tjistfataniai ggfunssftfntifijs*
LPC) tnfU:msHnt8mWSJtriUH1JHantjIGtJi3 (The Respondent is Primary Interested in
Good Personal Relations With This Co-Worker) tSgS1R9St3nJtfIflJtjIHMSt3miJH{friJ
ainss i tnstwGRth (UHSttJHRnngmRtismltimsnHRtBRiiaiJtdtuHRHSGnjGmGrnjtji
HUL ttitutms Fiedler ShRnPRthHRthStuntjfndEl) "ttiRtraSSIRgsif (Relationship
Oriented) 1 titmsfirn tUHRSHCUNhStUHItitriS QtmiSttmSmHRIItlintI CUHRHSRatGRI|
uutjiHtii (nsgromjwtim 1pc ) ssiiHRRtjiHSfiytuWtritjfriiHtuitjiBuatiSsatjtuRiitriJ
(Productivity) ItnUItFUIR Fiedler Sit RItfIRijl HRfithSttintjRttiCU "ttiRtFURIIRG" (Task
Oriented) 1 ttfttm[5{tjlfjfjs! LPC tjigtIRJtfitSIs ttIRR Fiedler HIGtGRIJttItItIGRHR
tntnfisnsimHratfigmnHmtsIGfinTMuRsigiariitss i BiSHSMjGtinRHRSTRfGisG'IR
GtuRhGtms'tsiutRGgihriiRbIGfiJiTMuRmts? tt/itmtirm Fiedler ggniwicmh tnamtiUGIR
nafnjnnTISinugffinCUntUi: (A Personality Sketch) MnUHSfJjgiatSg A

t"WB1ST?ifRfnRfamnjnmJfiJSfiJUfdtnriR ~ Fiedler tuCUGIISATITWSNnSIJUfFdURCU

HIR"HStLUiyCUtgjtB (An Individual’s Leadership Style is Fixed) 1 tiGttinntStiSfc

(g
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tiaitjtisjatntuusnssjEi Rsfisititnnsstrisstijtfi lySatSnttfjnsmin/ittSniRiJtHitDtngHR
BnsitStu "itimtumfRG ' ulsHnBnsintimnjiatuitiiHSwj 'ttimtugmnsaa’ tgftnnms
ttirefimnwituMianiinn ytiRHRBnsitsistGini itfimtJsMitnffiHRBRffitBtiJ *ftSmiSmiRts'
IpwatUrec6tna{JIMgfnnHRaitn (Optimum Effectiveness) 1 ttIRR Fiedler HSHItitfl
?G{MiIMSRmMRH1SHfifimnnntignjgiR9 (Leadership Style is Innate) 1 HRnmEtftwyi
IGtmTfijiluMHRtBm StraJstiEiiisRiin/ittInitiifijmigftij |
amtirifiraRtcu?GriniwBRmfiiHtutfiam{iitjRniyiR9RiHitii:Mai LPCtfiRiiGitjiGtR
Xnffitnnttunftimnmitin tulmgidaHRBRsitjiHaistJhiiSRiinlitsis i tcmn Fiedlertnsnsi
Witntunggfnnm tuWntimRfiltgfini(Three Contingency Dimensions)mHItli:9”RI[in
JUWittinntil {RfRtIhRSHIHSTFitSRMfMSRIJtIhMSISti (The Key Situational Factors)
tBtyRftnfttHimttSrnnpSgfnmsfnjBRsi (Leadership Effectiveness) 1 GtjRinmtJti
tSISR  "gsirigSbIfUJHRURSn StiwtntjR ” (Leader-Member Relations). "TGSIMHg
rure" (Task Structure) .saRiiRiuiRriaarns (Position Power) .l.gtimngjtasfRftns
RWIRStIJHSaiSH8iagfnH H
g_ PBinishifiagfiOfiei SU&JSIOfi (Leader-Member Relations): RtrIRIR
tSRIIRjJtjIR (Confidence) RIJORGR (Trust) Stimitfflitl (Respect) ttjtUHRttRIH
SfigHistgltcuanBRsi t
b - fBBIfifggfiURg (Task Structure) : mRISR1IGti)Rv5tjiaR?SntIR1ItUt3tBR
RIJRBtgltnHRfmtijtl? (Eti{Ri3 UHSEJIRLitjlJIGSIWHS ) (The Degree to Which
the Job Assignments are Procedurised-That is, Structured or Unstructured) 1
HI-  mtftfltIRfllrsniS  (Position Power) : RtfiimRtSHWnGttiCUHRBRSItnafJfcl
uQtjl  jSMUM  (ticu Hiring) UttUinmini (Firing) tflfilstB

(Discipline) mgjfciflS: (Promotion) umgjfaipmujffijl (Salary Increase) 4
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fiunsdiusiuRtiRnuMtcinR Fiedler RmjFimRtcufmsrninjiRtjnjngtuiisgtifnrisia
mtunjmfinsmtsfitmglHRtss (Contingency Variables) % gmRgsmfiboHRuRmstiwHV
Srhigoj, Uusty, JGSifaHSIjRGMGSfij ysiu njimRUROIJIRNHaniG mcgiti manta i
itttmtGmTUfiumragfgtifnmticumnnsmgiticmss  mHimnnSnisfW RisncmsfiJigRijaji
Y{UtROGSSCj (Eight Different Situations or Categories)tuttSHRURSIMRH'IGf5RfSI
Rtimnnm{mRgajriytmms i

ToMIUMtnJIfi Fiedler tnSf&KHItIHISRULUjtt LPC JUfaURCUHIRS StiRIJfItIIfitCU
tffiggfnnmpinsmau (Contingency Variables) tS*wnatffIMI1iIJUMgfTinHBmH Itafni
2rSl (Maximum Leadership Effectiveness) 1 tSiRttiijRJItCUHSijtjIt39IQOOjj1H
twin Fiedler tJIStfmn]pjmGjul5rmyySnmttimc3gmnSSt3 (Relationship Oriented
Leadership Style) Sti?GfiRjttfuRSIt"RtEURLIRG (Task Oriented Leadership Style
t"HmStiMISTnltlfisiaCjLUtfig (Situational Categories) 1 UTIR Fiedler tnSfafglSitl
tSIRt"SR1JOnHLtIfTItiJtjCU(Very Favourable) SbfiJISfnJtl/iHSHtnnitUdtU (VeixUnfavour-
able) Hn2fimt3raltimn}fTUfiB (Task Oriented Leaders) tRtitRggCURISNjgtfCURIIm;
imwitfifc cwutsnjjufnn9nl-~ > * tslinratiuMiatnioniatfig I,11,ill, vn, y vm hr
SRmftiwttiRtwfninBatimnniRiiiTiJtnannMJtiiti 1 nuts HR”RSitututdRtcugsiRgsti
(Relationship Oriented Leaders) St3mnCjmJtriJtnayJtMJtjiat3iRI3ftJISTnjnjitSCUHIS
HttUntUdOJUtIJ (Moderately Favourable Situations)( pilfiSMISRIItinfi IV tifU VI) 1

TRBtitntji mHmMiMatftajuMttinn FiedlerlctmTMSRmraMunratnnwHaiTUTuyro
tgjtii (Fixed) i m|Mtmuimat immnimsmGjitnffitfifijymfig (Two Ways) mams
tdcuHiGtitumSgTuwgfnntSRUSRmM i

dwfiJ89  : HnsficdifjtJJHRBRsi iStytHimASstiwisRiiiin  (To Fit The

Situation) 'l RtiRUfURRRgjl Cricket (fttDROtRI[UttUIRRR) HR{SFilUMinGUfiJ

[RHRgjlttiraRIf*XJLMUmHfLnSfnngorig StiBItIHIRIM (To Suit The Pitch and the
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Weather) ymRtHimtH{RmRfjjtunujuumsRSttntu ymjjnfiajucritmtntintM
t*mttiRwnnn:fiiMMia”3RiinmsRintutliaMUjHHIt5tsjR i thasiKuan p5s
mAsRit[ifiraEij[fiHHa3{RftnstRtnRS§iRt)i ntJistuRtui.-mwnaititusit] (Highly
Unfavourable) msHR|RU)Rti)RH tsstfissw] "ttiRtffissiRgstt'tncuisssRjnGggtu
RIStUgtinjRIJUJLISFjUH[RH  pSstUiRfiSMHRyRUyRatrifisttfltUHR[RU[RafHIR
tgfRttJtutjiHSfai "ttiRtnifniRH" i
titmtita : RtRfnnyiwyjftTisRijafi iBHjimaj{RImH(URnNii.ev3HMtIMHRSRSi i
RGRInSSHIGfUtiHtnStiJtURWJjUBJBSIMHSRIJRBtgjalcjfBy Restructuring Tasks)
yutSs yusojHtttriGtE3cuHRBRsI{Rf{RRnsnjRmttjjtit)tiGtji + Rijmffcytnmuj-
Jrjj RiJRtyhitis: yRutJiRIsm # tStytHcmtStjcjiwnucrntss tR[RfwsRtii hrBr
sittjCutjiHsrjj "itiRttuRURG" RMRRtayitRgfirisRijafi g iv i yjwstuHRuURsitss
HIGMSstihhsitISTRIRIVIRHLUTIGMISS  tCItULSIIHRBRSISUTRAGRIMRURRIH
pjtHSTtriStn[IfIlNI St3WLSTridtl/i (The Leader
Situation Match)stimmtngltnsttftmTfJum uftmggcutfissftustiCUfTirtriJSfafd
ntiyiH (Compatible with high group performance) 1
itf/ncionf-& : mixfutStn~amiawtanfi Fiedler

CURGCUMI31) WGRtAfTIRG"

tu ——— tdRtiSgsiRgsa
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\ VI ViI
{utfig I I i v X111
gairigamtitinn o fU vy cy Usty, USay us ty US ciy
Sai aiwHBN
JGSIfddg,  §ftj aM S1U siu geu grd siu giu

minojiRn  sjt]  tsjitu 3113 tsjitu 313 tsjitu g3 tsjitu
HUTIO

NHminaRjt™M tilnjtwfnjM fipaisi tunjtnsTgtStymfmGsnrannjfnmsmmrij
ttuin Fiedler tflssitmtuuismjrds”stjistsl fenjuisfirumtitintiltiui t3Hjtn{gmiuw
tnrm Fiedler 1 UtSJUttFnjt*[RfmSHSfUUUJtUttIj tgjri (Additional Variable)t9ltSm
tss tSAtmmfimGmnnitnssfRnriRgs” ftthrnshMWMra (Remaining Gaps)i tffirdntss
tsluisurmutuusstftutusti  1pc  atimnppnMmtas ntituinmnuitiifitMti -~ (The
Practical Use) !lanj|RfimWRtDnHmtfi:iMim 1 afflfilwfln  mnMHUmjMHtinj (The
Logic) ftirautitnalffii 1pc ustustiitu{wnjmrmsist9 tt/imfnjSnjimsinist?initti ns
(Scores)JURjQtHtutgiSV3RIJI3fijSj 1pc ntnatMifnmgjta * tjiHtDtntastajutmitutsfrii
mnngtgflnitglHfi (Contingency Variables) fjlflgmmfinJMIpftnni StinfrflfiMnUfnjfltlJ
mroiuMHnHalfi i ntirniHafRatiin!M mtttRti'Rtiumjifttnfinttfni8iRtnj6i tHaaifissti
ffitmnBnsi stiHHiBmsistuurim ? tRfnifiBtRJtnatmijutjiitjsiEiiHatuutun ? tt/ituis

HWTiGiuMHnNBnsiRtimtuimsisfispsaarn ? t

IX. 55S”~«ngg3SSniaa«3fts6aglB Hersey Seea”fi Blanchard

(The Hersey-Blanchard Situational Theory)

rqtsijfisithm ((Leadership ModelQtdmtfitumsIHsffitihugcugEinujutimsis
S(OMHNM18FTHt/iJUM ftUIfl Paul Hersey StitCUIfi Kenneth Blanchard *1 fpWHNfUIS
ffuan (The Situational Leadership Theory) Rt™9WtSIJCTIfinStsfitJt9IHfL (a
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Contingency Theory) (Followers) 4 ftflfiStilt SFTIJtIRSI
(Successful LeadershipJmtjfiJutit"St*mfmJfnnfSfanfillGfiriLfiJunsiLHH"Rf (by sele-
cting the right leadership style)tdCUmuggjmnFJUWLttinfi Hersey Sti Blanchard
RfimnnstgiSt3mmSfnntnfdgjUfdHnttmHS&fig(Contingent on the level of the
Follower’s Maturity) 1 Rstitss*ftnstijmgitiSAMfdt*aunjnjiMnuunflsuturinj (A
Major Training Device) ISImH{nUtnS tdmHIS{gnjWHJRS&tlpStUft5CUUdQtjl Bank of
America, Caterpillar , IBM, Mobil Oil Sti Xerox ttfimn{gftrisggwmntihtigtljgnriaj
tSintiHgfnmtIBtnmM fdtJljymtHJn (U.S Military Services) 1 {g&HS8R|[InfiRmRtglt{U
AratmmncjtCUmtSIn*mJUnFSUfUNCU  (Comprehensively Used in Management
Training Program) IfijmipuiptifdtiJUtgMHIMIS StisfrtUtUljgjti 1 fOi:Ufft(gMHS{ni
tnSgtiRIRRIJfiIJIRCUJtIfimRtH (Extensive Evaluation to Test its Validity) 8JtflS81i3m
HnwnwfntiiuMfimtfita mtStaumfutgStssRbmjnfnnjitdimHfuttrimsfnjggcutufituia
gnjgtuitu StifiingifigimnfnntQ~ (Its Wide Acceptance and Its
Strong Intuitive Appeal) A

RijratiRgstgltraHmtmHS&figtSty(UfS5gnintsmjEnsi issasurniafimicimafutji
RnmRtSlttuitlJtSnjggtUUIfi yuBtMGmrrtfHRURSilUnHin (They who Accept or Reject
the Leader) i tgisutjiHnERSitGHmtfitii RjuwgfnnmfjHRuRsitsii mjwtingluhHRH-
fTICWUMHRt{fnH9fig * tSSRtjigtifnnSfAdSISHtII (An Important Dimension) tuCUTIR
tipStajgwgihHfjSnmiuRsi (In Most Leadership Theories) ritilSMtiRgS UtHtuiratl 1

mRJtjimfltnfjg  (Maturity)  RtiSUJttiratnsunjfiritlJtlJIffi ~ train ~ HerseySti
Blanchard tSSRrattJltraraHRmn (Ability) StiSS: (Willingness) SUraHRtunH’\figRlvimi
ggrasrajRf (To Take Responsibility) tEHjnjijgMffjurrotimwss i talnamntsifagtss
tnnSrntnsriitgn (Two Components)? mntnfiigsibHsmj (Job Maturity) stimntnwg

Sititiftin (Psychological Maturity) 1 ttjmi® R (RUdtUimgltraGtlUIsEti SttfisitTISUra
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URfUtfIRt) (One’s Knowledge and Skills) 1 URCUtdtUH1SfnntnM98iaH3fnJ8H fitfl
Hnyi35tCUISut3 (Knowledge) WHRHin (Ability) 8aU9nthriGS (Experience) uSIHfUtCirn
mstn? (Job Tasks) ttftffiHSGitnBtnsRistorisi (Direction) ngndts i fnntnrjgsititifGR
R3inSbsaHS: (Willingness) saRlItjfnigRGfi (Motivation) tuHjSatGRBRJJHHtIJ 1 HR
tdfUHISfnntnMgSiatifGRSfj t53(RfRII m?fijrnn8iai[] TlttpSt~ra (External Encourage-
ment) ntp?riRtRH1SR1t6srngRGRN3iaRa3SJUfjtRIHtj15(MB (Already Intrinsically
Motivated) A
RIIURSITNHRTISR'HtIfi  (Situational Leadership) J{tJ(tnfU3uRinntdGm  (Two
Dimensions) saHtutmiUIR Fiedler tilSIRNSni RtfjtinutiSiamiRG (Task Behaviour)
saftltiriUtiSiagmRgaa (Relationship Behaviour) 1 tJtStftriR Hersey la Blanchard
tnafonsltJTiaHtDItJriamaHtgjR ttfitBRRnmfiSfj ugiatagamciaHUj? tinmynuThta”]
tGmtlIGM1(£]jSR8j gyitRgtiJRCUIR (Four Specific Leadership Styles) tClIAR -r R
njuntignu (Telling), fmttuiai (Selling). RUGtUIH (Participating) sajJJRRRH
(Delegating) lISfm)fiJuR3jgjat3S[Rjt4I3fl[tji31luG3jat(mHt3s -r
Mffffitrpff  (Telling) : (sfijsiamiRG. musiagsiRgsa) : RaRftuitSSHRuUR
sitjjunu[tjtu  saRfuiRR3ig9jHRt{friHOfigtnalafim6[utm1tjijriinG. [Rfmnni
fnjRGttfimmjjuom. tmslgntsa satficutuntuCU[RfmnrnRjiRG3i3i (What, How,
When and Where to do Various Tasks)? %
fanm Sftmfp (Selling): (snteitimjnG. sweitigsinssti) : HnSnsitifurm
tansiHnmtinutj StidnjrnJtimffl{SmmS8rfjtITIUt3t318 (The Leader Provides Both
Directive Behaviour and Supportive Behaviour) 1
mxBfIfXff (Participating): csiusitifmnG . srasitissifigsti) :nltitcirats:
HRuURSI SaHRttRIHIfISGCBmna RaRINGtIMGRMUGGR ttltURatgfjSISIUfdHR
IRSjRIitilfjjCU (Facilitating) satinjnRtBStgfirntglHR (Communicating) 1
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jmnng (Delegating): (g-rasiamins. giusiagsingsa inamrimssHn
ttemtatumriiuisi omifmgtRusGusGtniuns i
ttintsaummsigwiUfjttirm Hersey sa Blanchard fifninmiRStUHStun
uCdrififrmjgiatjtStnnirifijg (Four Stages of Maturity)”
* MI : Hm[fnH8fignH1SfdHNnnifl saas: (Are Both Unable and
Unvilling) nbmiggnj8fij[RfBtIMIRGfnmtTiHM 1 nntRmsgitSMHEIfTiti
Ulitntriagitifnn”tjlfi (Neither Conppetent nor Confident) A
* M2 . HRtITnH~figHSHISfdHRfnn (Unable) tfistfisfis: (But Willing
to) ntimjmnmmiRGJUHHSmstufUtrraB  (Necessary Job Tasks) 1
nmftggtumifi}nignSfi  msnatntmsstsissHstjSinifiJHffau (Lack the
Appropriate Skills) 4

* M3 : tfiHISfdHfimn (Able) fantflIsSGS: (But Unwilling to) fitim?

* M4 : nmfitfISgitiwHfifnn piHrfitisa: (Both Able and Willing to)

ntifnnGH  ufuapiufisiG™MtnsnnntPi i
jumn 5xiHS sumcmgmdjwj (Various Components) tglgbRnsmiBnsitnH
Uiamimi (Situational Leadership Model) 1 tSItnWttiniHm{fTIH§DgninsSfUmMfi3«
ISfnnSIfjg (High Levels of Maturity) Hn2nS1t|ffiRmgfirntt3iraHS(friStfitJSUSmMStIJ
mi[RfinsfijtmwnHmMnmsTOtnmstg mtjtjgitmsusuigsuigsasiatriumjti (Relationship
Behaviour) * tsISturmrrmj M1 Hnt|]iiH§fig(Rfmn(ihsiBjiMtirifij satfintinn (Need
Clear and Specific Directions) 1 tsiSIUTIRfmu M2 RtnstWBn(RfmJ8MSiatf5tintJts
Gtmsfmnc saffsormtisiagsifigsa (Both High-Task and High-Relationship
Behaviour is Needed) i altinutiQtmsnijnB8fjtjimiutnrnmsH9jHfitijriH&figt!3ra

ssmfdHRfrm (Lack of Ability) njnmmtimtinamjgiringsasH tJilSjuatjtjaSjrnsia
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lIFCRAHNJUTIHAMigggCUalfiutiniJUJIgimMHNuURSi (To get the Followers Psychologi-
cally to “Buy Into” the Leader’s Desired) 1 SUTIRTICU M3 mSfigjtBSUnptjjnigRGfi
(Motivational Problems) tdtUtthS)fmtUtJIS(UiMIUtimtrimIGhJILM tUUtf Winifiitg.
tncmsmnansi StiG1SfNIGEmMB(BY a Supportive, Non-Directive, Participative Style) 1
GaumuntiSiurmfncu M4 HnSnsiHStriGiGtGnGfnnipstgjtu ntyriiHm|TnH8&figtFisgia
fdHnmn saHS:nafruggfi58hJ|Rf t

jtt/iiti 9b-nf mtstidi(fiu (eiUfitHfinsmt(intuwgfi5f5si
(The Situational Leadership Model)

Sfd 15finTfdmfiJHnufim
giusiugsiri o _ SfdSItifmfitj,
osii fnjGnim mntuim n
' stigiusitig
@ SHNBHFTIRG _
mngsti
n
% gfiigirgmR  swaitifmnti
=
gsa sagiu sasfjma
BiafTURG gsingsti
91U mtinutittununQ > W
D s HGH giu gb
M4 M3 M?2 Ml S-
-cn.
tnnHim e

HfimStutUH1Smjmtu2tI8fdmtjf1Rfd?nCUtnSth fHOJGRISItiUtifi (High Similarity)
JiIN5frnyd~ahmSTnjBHSIimfd[9WtCinfi Hersey Sti Blanchard (Four Leadership
Styles)tjlUtdISi3[tji391v3US(The Four Corners)tSUtUTIni(?1U}PIti (The Mancgerial Grid) A
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ItliratUtlUjmGjUStiunmnjlpuipti (Managerial Grid) t"UKIS
mnsfdmuQutiHtiK mitjSftjnfc =(IGfm{£dtRHmfanu{pumtu:tgw: One Style for
all Occasious) tsis mGuisfnndmt*umstiHSfmfdstdcutcum”iJiti 15firi{fy "
mtnydmagistifnntnrdsmrdHm{priH8fig uahtituri ? tnnn Hersey smarm Blanchard
tntutti ~19 ! A

gmsiHsmtitii unmtmsmj{mi{m3 (The Grid) wgfigsGtms "tniHnutgmgfij sb
HSWj) " (Concern for Production and People) ttirotjiggfnnmfiUjmtin (Attitudinal
Dimensions) * timtgfinimjSRsimyfmsfrijnii MtiRGatfurTjtinutjGtmsfnjRB stigsm
gSt3 (Task and Relationship Behaviour) A tgisUtjltnsmiHsmfclUWHIinf? Hersey Sti
Blanchard (HItifSSfiftfltU tSSRtjlfnnSfdgl (a pretty minute differentiation) *1 {OW

tS{nU8tinutupni (as a fairly direct adaptation of the grid framework ) tqugsiUC'I‘I'Itin
fimnnmfUgii3(stSfiinmwg (four stages of follower Maturity) A
BtiumraudmtStii3ianinsHfit3niMaitffii3M8ialmtji  tStnsfiRKnti  (Evidence)
i3i§Rii9N8iafnJipuiptimH”~gminliit3j mg ? A
TowtssggeutrisfrijmnSfignuiRSGiGnHNTiJifTtjifgitignm i mTfSmtmmssitfmnjBtu
yistsfrigTHirifTYifitiRHRutuuGUT S ffiT firtmpngRSfmfwstfissisi 4 HmfinfTtfifss
jumraiji tnsfiftjmatatutnissgftHttj (Particai Support) tsfgfinmntmucuHfiumiftjiJ
ut9S9jfi nwsimisnistmim{gmmsmifijfuis (no support for its assumptions) IUM
TgMrtaitsrra i HiTfutuiuititss mifmguwnHntitncmss BtmsrgMtss timBtStgltatgltiJ
(an enthusiastic endorsement for the theory at this time is not possible) 1
X. (Path-Goal Theory)
p}mntuuG{_{U(‘I;,Stss gwisttStuggtutjispnnfmcisiaudmmsR (must respected ap-

proaches to leadership) (pMHfitnRIsBtyMtimfntUttJl 1 ttJIffifiJlltnatmmffititdJUUUUIA
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Robert House [3WtSH1O0TtuH]fjt!t3ttnrottJI5SS Rt"mtSFTIJuRsittiCUrnnfISRXa conti-
gency model of leadership) tuCUURLMIiSGrmntnRdjfjsiSti (Key Elements) tSmiWRjl
HnmiLRULRdtslfirintulsjitijffi  id Htmturn sa(gStarniinb9RdiHSHnmii3irngfinR
(the expectancy theory of motivation) 1

fini:H81S(The Assence)tS)S[5tSSRtfl fnilJlimeUHTitjRSI (The Leader’s Job)
HdmtStihdam§jHRt[mHS§figfjtititnssitmfutdliufjtR ttjita[tiigtumitiuisj sa/umifn
(gtiitjitjtBtytnsitfi  tCTWtd1lmfiiHnmmaistrisfunfm:(hitJtjiHmsbtmcuuiuibjHIUM(nH
UiUfjwit)S (Compatble with the overall objectives of the group or oganisation) 1
mnjtucutnsstuiti " Hifntfffg&msffnafffrt * mayifitiHnfiBta] (Belief) tututLiHnEnai
tutUtnsyjM ffnn (Effective Leaders) tfibtfiufjnH'lfn (Clarify the Path) ttiCUStitiffidCll
HmaltyriHfifisniristglfjtiGtmtutditsmitni nrwtGfyBitfusimstmwidltsistiimyjaj
tflb 3binGtJ3tIJWS3fgUMR abHUiantnaiai (by reducing roadblocks and pitfalls) 1

fnHjgwmRitglfnatRiciJtdl rfmntitimfaHRBnai HiGssflJuiRtjia (Accptable)
wnunmyrtH”fig tgimHmnulcuiRtHfmujrntji  BtyyjnnuaiatarnmtfinitjiaafRjHffni
(as an immediate source of satisfaction) URtLHIGJ1triratSfnimriniR(HffTinStsRtltI1CIJ
H31RR (or as means of future satisfaction) 1 {TltiriUtjmMHnBnaijRfljiaBinignBR
(Motivated) nltimmdcutfi 4-

89: mtst8tmmtfatSn[RfmjnI3fnjmnniufuiyjufaHfi*LmH9fig mnnstgisti

(makes subordinate need-satisfaction contigent) PnJMtltjfUgdCUMJITIJtultU

pjWagfnn (Effective Performance) 1

eb: tiCUtmmHIsmJtPmSs(Coaching) Fnntuisi (Guidance) fT1J?fl[g (Support)

stimjtfnijtfis (Rewards) twnjCTtnGutiRwnufnjmnciimjtriJjunmwim{uSsfnn

(Effective Performance) 1 t2*tSpnJfiJinnjjb15tmsmJH8mMt3gititS§ ttirm House

TnSUginitHimraninmariUtintifnjSnsl 6tlhb (Four leadership behaviours) A
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HflunSItunJGtUQgfrintUI"The Directive Leader)
fisSanmdtutmn”gfitti ggwtnsmmR LnHgitinulGmijttij(Schedules Work)
mjtnnutu(Rfutnni (Work To be Done) stignjfnnon”Gjifanjifijd”
ttl (Gives Specific Gruidance) tR{nftJinnifnJRgtSIs§JfiJtIt3t4ISmHnujUturi ? i
nngtstnjufisitss(Type of Leadership) HiscuRtui: stigufnnyamglsti (Close
Parallels to) mj[fm?yfdmwrmnnilgjiturn JdHunmm SnmmjuGJGSifays
fTIBRSMSy (Dimension of Initiating Structure) 1 HRuRSI lutUHISmjmjg (The
Supportive Leadern)tfiidtfimsmn5gfrrifu ttfimugini9jtmt3n]npriJtriJHGtmstfjG
R[RfmnufaHRt[mHS&fig * frifBms[mngtstmEfiSTS2 BisstBdGmtglstigdmn
ISFTIFnCllurf (Dimension of Consideration) JUfdLgWHtJTimm * HfiSfimfecu
GFfUGRFTIJG)JB(The Participative Leader) [IRv3tRm[msttIT1Unjt"HmHRturiH
8fig tuitmLULtnfdHSfinfdS (Suggestions) mfaHmMUTIHigtjIHfUQIStSTTInG
tfaGRfauGGR n HRunmtdcunyrawnufUTRUTRti tetmtfmtumjjtfnGfugtjcumj
till (The Achievement Oriented Leader) t?U3tRtflfitGniSftPncUItfltdtUHIStUR[Ui:
nsmi (Challenging Goals) iinmifitidi HmtmHSfigsbomnrnRinrmtftmmRsw
Utah 1 t4ffiStiOWIS:njfjSEirm Fiedler HnRJUnUtjmWHRLtIRSi SOUR House fJSfi
tjidnSnsisfiatrttnsfnAmMnIR ~ (Flexible) i  JTgMHntnfmjnstsliRtR-itmtiiuR
TfmtBuGRitsstji  HRwnmutdtuHiGHs$fRIGririT fa2nsitUTiumtsI5fiSiTwgil3tss  m
IwmtgimHmiglifiJntvmufafiArismjiui |
ScttlnitjisnndisiRaitifnfi 9ri-5 jgwtsmmessristgiiRtRirattJItcuRtgiariBtuTiRtjiR
iIQtSfjJISfnjan  yunujtutucumnnsgl (two classes of situational or contingency
variables) tutufijjnjdpjmtiriutjufisi sti gsingsmsfugtfcmftHig mwistdcuMRtsi
tydnmj{RRbenjufaHmLfnH&fig (RmmsBisjGSiMBg mine. {ynstsffiSHturiGgffTU
Sti UJHIJHMJtnJ) IjIHgitttjltgnHMtSHRGJR (Part of the Personal Characterstics)
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JUMHf1tynHS8fI9  (tmtURQtUJt5fI81StSmi{nfi(fn,(Locus of Control) UgniftTItiS
(Experience) SAWHRfnnttitUtmHW?1tSni)(Perceived Ability) A fitnttttintnw (Envir-
onmental Factors) ttitunonRnpjtfigtsmtiriUtjnafriJunSI (Type of Leader Behaviour)
tt3njtR{RffnJtjitdnmrinimsH (As a Complement) tuwstutRtsii®jinscugticufnmuHR-
UItnJUWHmM{fnH8fI9 1lauglftncumui: (Personal Characteristics) JUMHmMIjntjQflS
nnimtSi wtRigfURijmmtuutimnmtinmM atifRtmutimwHfiBnm i

ipMtsstnjmgtitsi rfitmutjiuMHNSRmsanHigiUMgflin (in Effective) tsitncu
tdnjfitfurtnsfnntriniG (Rebundant) tjiHmat3{unmajtsmMHgtnanfnMmijtiiJ (Sources
of Environmental Structures) umsltnfUtS3tumtinUtjtm:nMjnt"HtlIJSt3t3JRnjRWi:JUM

8f!9 (Incongruent With Subordinate Characteristics) %1

iti/nn 9nf-b : (Sytstnmtsjmaifijcuiai

RansititTtrrats: t"gmtpjciriHtiiGS3ttifutnsIfRstGninTgMtSHiffitOlfnsttnnjttJiH-
& HnSnmttiCUStUHfancmm (Directive Leadership)  UfclljHISmnnmGfitihti
gltiff) (Greater Satisfaction) tSitntUttinjfnJRGH1SnjR[1":ntpnfacirifj (Am-
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Biguous) UR?nsHvi(Stressful)tj1t3friJRGtutUH1SItjSIfiJHS8fij(Highly Structured)
mtiCUUjUGtnSGJIfdnrito (Well Laid Out) 1
&  HRunSltutUgnjffin{tjlUt{tjt3 (Supportive Leadership) St3Uti8JHIsgustifU
fnitfu si3mnncjGR8it3anHmM(mMHS8fig tsltnnntiroHmimHIJfigtms utnnrnijfig
tufUmSJGSIfdHStSJIfdtlJIhi (Structured Tasks) A
& HRufiS1tdCUStI5GH;jtnilsi (Directive Leadership) HIGStMtGGIRgGtil HS
QGG (Perceived as Rebundant) ntiGta/TIHHNtlj TIHQfigtdfUHISfdHRfrinSfd
(High Perceived Ability) UHISUgmfmGSmJttmipS (With Considerable
Experience) A
es tsitnnitutugmngsvitiffriJsitiSgHturiG yisfnnmstnGnfjcirifij stimsfams
tUUUgJutjinJCU (The More Clear and Bureaucratic the Formal Authority
Relationships) tnwtaisHRSRmTRImmmSftnasiiitiitiHaaffBtmutjijtmnjiH
(Supportive  Behaviour)

(Directive Behaviour) 1

HRSnmtStUStUHfnnmiSI (Directive Leadership) atJUgSjtnSfnncinjSjlglti
nattiansiinnjttJnjHiagathgpmpa (Substansive Conflict) gitingiHmrtiu A
& HmgnHSfig ttinjyiSGminaSIStSmjyiUJp%saM (With Internal Locus of
Control) atitfiatwBmnnitimfpa
tjITHUI'5fil1{ftlufiaitUUH18friJCtUJt} (Participative Style) %
IS Hm[rrm8&fI3 ttimtnaWHFiJTinfKUffitinmSItitljtf (With External Locus of
Control) satnatMBmnnjHtjtnaipajjiHtDIGMiiMSnai tatuatunmitiuiai
(Directive Style) 1
&  HHuRSI ttinntimi5cUSt3njfinttTU (Achievement Oriented Leadership)
StimSsSRMAHJUWHmMLfnH” fig (Expectancies) tt3tUUCUSI nG(Utit(Uti (Effort)
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StiSI3jyiSCU9tIEUMIti1J8fij (High Performance) |[JJWSmfnjnGtS12nH1SJGSIfaHS
Gjifiitinw (Ambiguously Structured) 1
fnjfdfijitSHjgjMcifUfncitcufdHRnNH (Hypotheses) states ~gtgltfisniflgifigini
tfigta A Rftffnti (Evidence) WQtRtnSPn(913tUfnnfiSHttIIRfiSHtIfU (The Logic) tdCUHISESI
fit3lpw 1 RWmtiitiCUmttSmtSISfitjl fTUUtnnifnilTU (Employee Performance) StfTlJ
tntJtifilUMS8ttinSR  (Employee Satisfaction) tRtitRggfUEigntUtjligHIStSItnnjtdnJHfi
SnmutntymsHtwGantigssimtituinaGtmssttinBR yfnitnmtitimjtiii(When the leader
compensates for shortcomings in either the employee or the work setting) 'l dRi?fg
tsitncuHRuRmGiuritthncutfnnt{psR:tmjnsjnjrifangthumstRmi:t5jiwnTird imuiaj
fanusttinBR gnattmSmatetnaMHgfnn atiugntjaiGaipuifnatSiguintjmjfigiiJitiJHa
tntnGmsHsNRHs intmmssttinSmRtitRtnngmji mtirmtstumruisi (Directive Beha-

viour)tmst4lt"RHSt4ISfT1J (Rebundant) UtfrmJ{UH1timmsStm8mgfini (Insulnating) A

: (Leader-Participation Model)

ts1819£n)m tcuin Victor Vroom StitfUIR Phillip Yetton tfISGtiyntiSfmtSmJGfU
JHiufdHfiuRSI  ttJwAiniujfitifijtinutimMHnBnan  stimicroiHtiiHmatimngtftrcnM
UGGR A tuimggnjfdinjljl IBmWHSISfmnG (Task Structures) tnat§8”iyu{yrounft«Bn
ARfMIGtmsfdnyfnnfndtnJGyfn UHBGtHntai: (Routine and Non-Routine Activities)
Hfit& Ttfttjifgtatas RisHsmtitfi HitinutjHn3fi9n{RftmtiMinj (Adjust) tBujgsumtanj
GSiMHslsfnrmc i miuMtnrm Vroom atitcmn Yetton tnanjnan:tjijniuintj
(Normative) i mtastnannnmgtiafnittugumgmaHnitliuroi“ra (A Sequantial set of
Rules) 'anjBjJHa?nmHjjtimmnnR8jnSnjnlumtia (Form) atnntruui (Amount) tatni
GtmHf?afnnGtfiSGnMUtSGR  tdCUgingstgimHTmRgttjia*tSfiriStTIIn/i (As Determined
by Different Types of Situations) 1 Rita: R"TUnSfdUGGmdCUJHUmMtUSfgdfnnmnnS

30
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“HBtHS” ) SbtklfiSSitiS ntilGfm(WSSmiBfisi (The Model was a Decision Tree
Incorporating Seven Contingencies (Whose Relevance Could be Identified by
Making “Yes”or “No” Choices) and Five Alternative Leadership Styles) 1

RnsstnswsRtri thmbt[SMutfisniTiHmni3i5tnjhHiutngsiti® tsmtinuti tSnjmG
(Feasible in a Given Situation) *11Shn[hJS1td”
ISIS -r gIGRIJ | (Al) (Autocratic).glQPflJ 1l (AH), ntyrmUTIUnj I (Cl)(Consultative).
ruyrmtiriunj ii(Cii). ujh n (Gii)(Group) i -r
es Al HmGfntfisTfintisurm mthfdGRfifrjtiSRHIRtiti  ttftmtTUTtjiMnfitns
tufUHRJRtTISNtitnCUtSIs (Using Information Available to you at that Time) A
jg All : HRggnjtnanfiHiammxt3njOTWGnHRLtirnH8fi9 n/itiroffluHRHRtSRIIM
utsnwxniTisymmmmsuRTitmstwimgsati 1 RaRiiggcuSjGisnRtnanHRtunHSfiG
HRjntsjpm uHstnsttflunRtfitfi tHmgltfiumi i RmgtuCUfatui3tdimHRtjjTiHSfis
JUfdHR tSMgtfaGRfAUGGRtSSRtjJIhJt*"mjdninRHIStSItnGmSItiflJHR (Providing
the Necessary Information) tSnJHStHStfIfnjhjR yfimmmCUfluwWit| }39tsfil CUTIS
tftdlUmgjBJ (Rather Than Generating or Evaluating Alternative Solutions) %
& Ci : HRtGRHWRNUUCuyRIUtunjRjyjiu tunjtsit]] TiHEfigSnurm!uCutRnHIS
(Whith Relevant Subordinates Individually) ttJiffiMntinUW Stfj:JRHSfJIIMSntR
HIR ttiimHSINGIGmMnRtRHREttjREIUIHAtN 1 UmMUHRHRMStWGRfanGGRitiCU
H1G8sunflt3 ~aSsaiGgsunjiu " nRSfICUmfaHRiynHSfIS  (Subordinates’
Influence) 1
& cil : HRtBRNCUR[tIUUttIHRT[RIHSfigtjiyiH (91tiIHWRI) nUCTTISCURRINS
tgjti ttfitufanonuni (ldeas) StiKIRHShTIftFS (Suggestions) tjlJtfn[RHS13HCIS 1
UMUHRHRtgtMGRratIGGR tutuHiGgsuHiiti (ySsmcgsunriti) nfifwuHRItjTiH
8fl9 1
3i
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& Gli:Hmcennninstinm{triUutuHrisuTiHOfigtjiuiH SjSynugmtitmfitiHiatgjti i
JHt3IHtUHR{jnHSfig HRt1J1tITltn:Jn(Generate) (Evalu-
ate Alternatives) suitBnjitiriH§jHisrriiLnm(nJI3iH( naftiijMW) mms&runsffintu
lunytu (And Attempt to reach an agreement (Consensus) on a Solution) 1
mitiiifigtitsiISsfuwinnfi Vroom intiintmorm Arthur Jago tnauti§jBismnw
mgjvftmsfmtss * mtufutfuticj tsitRmjignfiuwtstutnggi~cidtdnjtsiGfiJiLfa”fisi ms
mSfitriSt"UUUJtUtSggfnnmnnSGSS9laLmfig  (But Expands the Contingency
Variables to Twelve) ttntBfititSIS QOJUtfigggnjtnatstfraiMUSTIHtUNIUgIfitf GOAG
(Along a Five-Point Scale) i junin @ri-ri njununufiuitusiti®lQiuingtBs =
xfirm Vroom sbtnnn Jago tnanjuulJtiafnglS Computer urn tdcutfiugingtisb
nnjfrnMpM injwaHMiamSias A nuts HnpuiptigitiHwtaitRmGiiu"MpnaM UB
Gfj (decision Tree) iuUJtjSrdnfamnIGFiTIffUtSmjSpiSimfiJgS ttJimt8fnJfiSStitri ciuis
“fnn[funu{fdritu” (Shades of Grey) (tmtumsitnnjttdnjuuuJWHis*sfnnQjiMCUiw
(When the Status of a Variable is Clear-Cut) GOUU " ntf U "Santf tHUCUB
(Accurate) unntnaffingagl81titatnnnfnnttiflJ8:81R (No Critically Severe
time Constaints) untjiattmStiOTaapmnQjftnatmutitBmglmHwntintfjHftnggtai:
(Not Geographically Dispersed) tgjffl 1JUflin®ri-d UglCjn[UnSfatJUUnutUni3QtIUnH
TunswtnsSngimss i
mirmfinjTtiptimi TfinfTtiiJtwttiflutitaTgMHNSnai stimnscumtsis HistuntUKSin
mmtuibgia i ttfttmtnnmtSnnmMntfims wnfUfnnmwfits1tRRmf§THisfnjfitutin)
nutamStas ntiimiulundininRan (Version) ui**nIm nfimfimsrofitwrTMUstiutiwsStt
utJuisiufjttuaSnfnjGttuini atifnisinutitgltramrctuiHtas (Consistent with our
Current Knowledge of the Benefits and Costs of Participation) 1 utGStsitflCUtSS
ttStivlStinndratputmantifnnt®*th mtanJIRtnatfimai: (The Revised Model) titufjj

32,
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HiattncumitifiituisiuUJtMitjdfi tS5ytiraE3tuHRpu{fit3sitigptunt3fnn{SfiJt}falGfiri[fi3

mtgfniGtuiHIUMHNSnan unjintfi yjftRfiHjgwtglifiMis
miariptHIt jiamiRJtigfISSIJFIURtU 1 JJIStINULItRFFIGIMiSnjHRSaJLUtMieit) (Auto-
cratic and Participative Situations) [tIEUStUSRtiitfnn " tJiGmi Stifmamill/isnjIH"
tjltjiamitiitjnfi  "gnomi  StimiGfUIH JUMHfIBfisi” (Autocratic and Participative
Leaders) t ttosticutjistGitlumnrm House fiti[gfSjuMtnnnwri " tnmisimsjmnmli '
tautnnn Vroom, Yatton 43 Jago tnsHsHitifusitisboHtmiumSnjtii tfitinutimfCHnuR
siHsmGdifjuitnstgjffi (inflexible) 1 mwnrrifGnjjHiIUEGHRUufisiMSfitji HnSnsiinG
MJUIStmtftFlIUMSStSImHMiamilui (The Leader Can Adapt his or her Style to

Different Situations) 1

(Sometimes Leadership is Irrelevant)

tSHj§j(fdUEAJIRWNmjmnngtsfInitSiHR (The Contingency  Spirit) ttDtitflS
unnt3umultimastfiiratlintiaafhimfyuim5T5Rtgl -r  rmntSt*Rt3i?5fmT MHtiJGssisfrii3fisi
sttmsTuflgfnntjiSGtjipntu tgisutfintifmamiiinftmmtfitii tsisHIGUSTRHTRftgltu i mj
SRSIHStHSfagtfifiJSIStjISQtjimtUtmst®m (Not Always be Important) A1

gssmtticutnsHRnnijfinjit*t"stnauginjtii tsinbi*smjn/it*"tjpsm jfattiamtiri-
utituuninmtJianuMHN3RmI?insnjmin:5aMHTMU % fanuuRfuutuGss mroicmtin
miiJll - StfjTIUS (Job and Organisational Variables) jnGtuJRtj]SWHnufisi tutmcSjtJIR
utisfflgncumMHTriEnsi i

asitfljfln ~ BintUfinn: (Characteristics) HtfIGSSmWHmMTfnHfigtitifrl ugntfm-
GS(Experience), fnJUtlilsuniTICU.(Training) fnJRJtigfdIthSf~AProfessional Orientation)
utMtiSigfmiMtimin (Need for independence) HimbajtnRufiafrtgnniiuMgri3n9fi
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(The Effect of Leadership) i tTjfinjnnL:sititssHiG”sfdtfat5n[gfmjSrifriJ?n[gmfaHn
2nm (The Need for a Leader’s Support) UMHRfnci (Ability) UISR”ircSIMHamittlJ
samjmfiUsmfnnnGjifdnjifdnafnjnG (Task Ambiguity) 1 ucmtssttij fnjtnjgntigjim
tt3tumsronnn:5axwnt5XMnro tuitidtjiRiittiititero (ptmti ) yfnjfrinticuHismnnmtsRn

(Jobs that are Inherently Unambiguous and Routine or that are Intrinsically
Satisfying) mtSmRUSMASIMCIIRGRtjSfunUJtUfltifrijSnSI  (On  the  Leadership
Variable) A Gbt[fn mUtjfifUnQJi:ntWfdtSM1US (Organisational Characteristics) gtstfl
tmfUttfltdfUuti[ntltihbGJ1fanJlfa (Explicit Formalised Goals). U9Utrn USR?G tfinjJtigti
(Rigid Rules and Procedures) UfiinMRIJHRIStIJHIHR'UtI'lJ (Cohesive Work Groups)
MGtuJRNSTAQjfTIJufISItLItiffnd (Formal Leadership) 4

10ii3n9nf'nf:mituoifllisgamnmfing fiU(gy3iSfi/ynmf6tui«xuwgfisfisi
(Contingency Variables in the Revised Leader-Participation Modle)
QR : mfmngfIRftnfnn (Quality Requirement)

tRfitinmnmtimgwtsmJMntsQmssMSiauafn ?
How Important is the Technical quality of this Decision?

9 to m % ti
! jrSmmmmmaeanas ! el ma S H
uswms ~ RGROMBIS  ubJWSis Sib&JS'is mtitunwwms
No Low Average Hight Critical
Importance Importance  Importance Importance Importance

CR : RjffnntiRtytilGR (Commitment Requirement)

tRRiny* GRmMwHRtLMHS&fi9GtmnwGRwtit5GRfiJ8isyam ?
How Important is Subordinate Commitment to the Decision

HSfdSIS RGRGW81S UgIMSIS SIbfdS'lS sitinjnwwms

No Low Average Hight Critical
Importance Importance  Importance Importance Importance
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LI : nBmsftitUHmfosiHIS (Leader Information)

tRHnuisnSHis[pu{mstSujt§stMGnfiJtIGGgttIfUHiISHnjifnn8fa mg ?
Do you have Sufficiont Information to make a High-Quality Decision?

9 IQ m 6 g
tns {tnmciKns juuntu [muiturns his
No Low Average Hight Critical
Importance Importance  Importance Importance Importance

ST : JGSIMHStgurm (Problem Structure)

tSucmtssHisthJGSifaHsnisni mg ?
Is the Problem Well-Structured?

\g [uwitums  (utuifu [muitums his
No Probably Metybe Probably Yes
Yes

CP :MyintftUGtsmHyglSg (Commitment Probability)
tUHmStfdtSnwumnitid8sat3  mmstmfititm{ynutdtumGtiftHmTmH~figsmm”

GRQimstfJQRfijnGGgtSIs mg ? If you were to make the Decision by yourself,
is it Reasonably Certain that your Subordinates Would be Committed to the

Decision?

b--mr— e N e (R e e e '
ms puunturns — pmnnj ftm/itums his
No Probably Maybe Probable Yes

No Yes
: GC (Goal Congruence)

fibfnntJisTfinmucgn mEmTmHAfigtinmnsrnmtmttf tmustti? g ?
Do Subordinates Share the Organisational Goals to be Attained in Solving this
Problem?

9 to | m | 6 | g

\g BrmraHBanm P~roanmn anffltl

No Probably Maybe 35 Plobably Yes
No Yes

3S



njuujti aauaffib ufiw DyiH h rinjg

CO : 9SIMIFfli3HmM[fnHE&fI9 (Subordinate Conflict)

Is Conflict Among Subordinates over Preferred Solutions Likely?

9 to m 6 ti
1 1 3 : 3 1-----3 1 — 1
gis (ytuirotna  {utmtu {uujifutns
No Probably Maybe Probably Yes
No Yes

Sl : nSyiSJUfaHm{fny8&fl9 (Subordinate Information)

tRHmunH”fisHisnRHiaipuifnstSMGfniMntsGRttScuinsRiuifnngM mg ?

Do Subordinates have Sufficient Information to make a High-Quality
Decision?

9 to m % ti
[ . T 3 1 3 T3 1 1
- jns [tnuicums {tmncu “{uwicutns - ™
No Probably Maybe Probably Yes
No Yes

TC : Jtfilatncutfcin (Time Constraints)

t[fnHS8figtns{piU{?ns ytihtiam ?

Does a Critically Severe time Constraint Limit your Ability to Involve
Subordinates?

[} 9 1 1 1 1 G 1
tg W*
No Yes

GD : mnutifcnmwiHftnLM (Geographical Dispersion)

ytnmuJ mg ?
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Are the Costs Involved in Bringing together Geographically Dispersed

Subordinates Prohibitive?

I ) 1---- }---- ---1 el SRR 9—_ ------- N
\g nig
No
Yes

MI : mJSIriginutfltmncinfan (Motivation Time)
mining
twiinwtreSn ?

How ImPortant is it to you to Minimise the time it takes to make the
Decision?

9 to D 6 -0
' HSfdSIS ' MBISRGRG fdSISHGU ~~ ViBISsiiz ™~ WelsSititimw
No Low Average Hight Critical
Importance Importance  Importance Importance Importance

MD:mjgin9inlttntnmiHnf|fS (Motivation Development)

How Important is it to you to Maximise the Opportunities for Subordinate
Development?

9 to 0] & [
m-—— | wm. 5T : coeebomenz 7 Zeedeeer~,  ——H
SW81S wsisrusms  waisHtsjH rasiseiti wsissititunw
No Low Average High Critical
Importance Importance  Importance Importance Importance
ici/nn - 9nf-d : fixotsmxGtuxGiaHuxjnafiSj (tffmrihncmicw, (ungtsmx
iXUGGY. unjJXUWjfjG) (The Rievised Leader-Participation Model (Time Driven

Decision Tree-Group Problems)



CR

LI

ST

CcP

GC

CO

fi{yfrrmtinfin/irnn

Quality Requirement

Commitment Requirement
nRMgUBim
Leader’s Information

iGSiwuataunTi

Problem Structure
mmymidiaf Tm/ACR
Commitment Probability
nirjueatfiicuttfi

Goal Congruence

Subordinate Conflict

ujuuja itiGtt(nb aenu h wug

tRRnxifnnmGRtswtstwtsnfdnmssmsfiPiifd*s uam?
IRmny*GRiufdHfiX(fnug§h9HisfijiLW8iayn/Ti mm:
CWGRWUGGS ?

tRHRHianRtfiapfiupfmat SHitSmivuGGhyjriuttJinmannngf] ?
AunTitsist5i3uii3t*y5nstnsfyt9 ?
tUHmtaMtsfiMUGSmtfttiissafc  tnmstuintiaj|Gindrdtu
higiTi HmTmHS&figsrnut®*"GRmmstWGrirm;m,mm: -
namntfi8[fiJiQJUucm  mHmtmu”PigdnrnnymmwHdi .
jufdftriusiujy tg ?

tGmGtnsgsiwjfiv3Hfn[mu8fig  tgiuuiuinijtfinrmim
?urogjft{2wnftj ytg ?
tRHRtymH”figHisnRHisijiuyris  tBHjrdummrdajina
muifnngMtuJ mg ?
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(Emerging Approaches to Leadership)
ttuasaumuminsnjtgjalnjinJLSMHflfrijBnsi (Leadership Theories) ttfiurati:girpj

tjsnmnfutitgjasJssifnjcn -

(gWHnmJtijlimumj2nS11SiSt3nm81t3t(jrl.(An Attribution Theory of Leadership)
{SMHNTJunSItutund?jIPflInjTdgjICT~AChnstmatic Leadership) (SWHnfTUURST tultU
frUSIfiSinj (Transactional ~ Versus  Transformational
Leadership) i tyfistUHismIJMgRgstwssifTiJiunHm tmsifngtRt*mjrisfijtHCuntighys:
HSfflfdnmJuflSI (The Practical View of Leadership) ttJlitmwmtUtitRTOMHNURTTIR
CUntm:(Trait Theories) Alaxtffttiltifmfi nSRIttSmIunmfTIHSSiJjS:JUfaHSfiyGyfngtSi A

(Attribution Theory of Leadership)
tmtinfntyintOwtsfnjtipj{Timss ttftmmnnstglstimjmcumjcr (Perception) i

lgwtjjiimmssR{Rftdistnmglttu{pwt£3] tSHj mnsjcurimjmnjtmniSnfnj~nsi

(Perception of Leadership) 1

iISAdjufjnhas ntfimittfistwim (Deals) HramiiStjliutiiMtimnifigmn9atiifiti
HtmUIR Siddtu™tnn (Cause-Effect Relationship) %

tgitnn5xt3cutRfitTis{nRmjtuitiniHUJ HaftgttSti!nti!RBfltipj{nujHfimjnfiiai:t9iati
flt"mitipjmmutUtraStGmmsUgfUlUriHtIJtSIStgm  (Leadership is Merely an
Attribution that People make Others Individuals) %

[“ratiPA*M puStintaRan”IfTima: (The Attribution Framework)
Simrgjfitionitti  HAiggfistRARregErBgVOTioin itVMUMVHIER i

HaMj't3WH18URtUfIWRLtin:HUJGa8gGtil Ijnglfltitf (Intelligence). GImt3fI5GCUGRg3In
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gSi331i3JTl (Out going Personality). ntn81t3StITiUJ (Strong Verbal Skills). GJUGA
SUTItISUNUHTiut9  (Aggressiveness).  yismntiJIntBflj (Understanding)
njitxnu (Industriousness) i ucmsss mtSHfiunffTgib-gib " tsmjwryijurdfirmtu
gpmtutuBfigi tRHSStwnJtgMjHSTiyHIfitjIHnSnSItU? (People’s Attributions of What
makes a good Leader) 1 tSSHISIMOfitfl t918Unt3fiJISFTII[Uinjnmtdltl) 1SFIH[WtSHfiSRS1
gib-gib " (A High-High Leadership Style

Tends to be Perceived as Best) A

tslhtipjdiumuww'ius (RustintsmjdjijmmssRnsjnjHriHnjttpm~guuswj
ttStitRbtnggnjfigncuntirTiJdjijniucugtinjmJirijmwMiusHtiJ  tgisulgyis  uhJgHIS
udfimatunmuimtgitcufnjSnsimfdftBustms % {gwtssntnstimnsjtuHfifnntritiJjti

(The Vulnerability) JUMSItUfiJURUg (CEQOs) gi*gjltUtSintiftllUSSISI tdCUItifT1J
unSmgSGisititgmJiJmffi tgisutiinniRgititasnirisnjgmntgHtnatpatStggugfUMTTin-
rninmmsmtfity i {gwtssnuntjisGjiwtjatdJtji
pnuBgitiia: GtmsAsmjtintt* tiSmsriitgntJijmfR tmstnfrfintnstfotsi tmtitnajHIfnfi
gisfitm utssucun mmsttftfitjtmaismtfitiJ i

TumsusiuKmstfiM SissitsfiafgMsstnitinifntj fiamiifomtsstimjffinmBnitji tfi
9tglgfi3nmtSn5Hi3iuHgninttit3trifitriinmt3fUfnfiHSMHtwu  atimiHstroninjtifimnnj
tStWGHWULSGgnJWSS (Effective Leaders are Generally Considered Consistent or
Unwavering in their Decisions) %

mjnsjnjumRaGtcupymjnsjtugiagjimhtji  tBannuifiHiaatfiunBn Dr Bob
Brown (ISPitUIUnj Tasmanian Green )St3tnriR Paul Keating (HRRmtlimgygH
Twitu) TRftnstmHW?ttSmtjiHnsiariiRtjiysMntJnjyiamnutilBRgiaTMa (Fully Commi-
tted) yns/nnuiyturm (Steadfast) StiySttifdyj (Consistent) IWmtltUtjitMGRMUQSR
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stifRicintfliticmRcistfiRGs i RWRIitisimfjisGhnnjtfinitii " lirnnSnsi ' (Heroic
Leader) RtjiHRSdwiRfHfunSnitji tiiHSMjiutum(SHraiuiRHtij~cijnifi samsLutJijuaj
fntl Utsm[WOJtt3irammiglt3 SbtyRfmniGm(mffiUtiR (Through Determi-nation and
Persistence) tIRFRSSCmjISffjIRtitl) 1

fa Rjgd~MS™"XA6IfIngi  (Chrismatic Leadership Theory)
RtA"mjmuntGnjnfg”~smjtijijgiu  (An

Extension of Attribution Theory) 1 {9WIS§ttSm”bntl HRt|jTIUSfiggiv3SJItlISi3t8fTIJ
tijijniunfauRfnnjuramBfim ttifuthintis
RStinUtituriHtll (Followers make Attributions of Heroic or Extraordinary Leadership
Abilities When they Observe Certain Behaviours) ‘1 fnJWRJwnHRuRSIttjfURJcIj
tRiJfi|HcuifjmRt)GSutjR(RftjisiGt!yt5 fiilttURRMRIicunfiltinuti tSwtmmmmsmnsfijRi
ItiaHRunsittiflURJSjiRLifl(Wtirirn laHNSRSItICUHSMAjtRIinjMCinrn (Non-Charismatic
Leaders) OtUIR Weory Dunlops, HRfsRimgRttinGIHjjtfICIJ SSlatiiltitfia tfjjH-Rtn
RitUrihliaiHICmfi ttURS I, H{H«UHirm John F.Kennedys tafifimnnR ) 1

HRsnstfnTGStnsnntmHtGRWIRMRicuuRWRCURan:  'UMtH2RsittlcuRj9ttRijnTfjJ
grirfi 1 inriR Robert House cRtJrgwtnififgimsfRinjttJi) tnsRRMfiinraficuRCURan:
cnuhti -T  tnSRIItt tjinsiautiR (Extremely High Confidence) . fTIfUCUGHN (Domi-
nance) StiljSsSHIRHiI (Strong Convictions his or her Beliefs)'! USIOTWSSGRIjfiRJI
tcBHRSSfUtnsraMSfnntjtiR ~ Stif TISftjIRSMGSS  £0S1R (The most Effective and
Successful Leaders) tSIfdUUtIJfUHIn tCQUR Warren Bennis [IfISJImmninnHfilSnSimti
tmsHISFAHRRGuUQ™m GlITifc (Four Common Competencies) -r nmfiGISGnlwmlttGl

IMmtmstuimmnjtntjSGjifanriw ttjWt58jHntLMHOIigtRtmsmGRQfit\SniGjifijnGR
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IftftUISIs. (They Could Communicate that Vision in a Clear Terms that their
Followers Readily identify with) nntRutiinirifiuinuCumsdifiiyj smfrmnifnngSJj
deG§fGre1IftftIKTls. (They Demonstrated Consistency and Focus in the Pursuit of
their Vision) tt?2imtLuytnwfrin8il3sitdtsi§tSujfatjt3
UilrSul (They Knew their Own Strengths and Capitalised on them) 1 PIU
Im?intitncunst]is189 saHistuntui:tnnitguni{yuyjtit[t*m ~fwsmgjrntfimtnrin Jay
Conger Sti Rabinolra Kanungo tslfijinculspdjm Me Gill 1 RtGUUTIMEJGfjW8ulS
siti  nmRTflstdjmgjtitfi HnunsjtSnjyj8jtPnjn{fatincj yjstmcmtflyunmthmRfiun|ifi
(An Idealised Goal) tt3njtRtiiuggjfijnGnis StiHISmjmgJGRSfiJ ukjfijnmfnfmfrhsis.
tn§jt?i5Hcuti5nitii HS*mstiSStumRmjafifrinttjltllvnm” (Perceived as Unconventional).
hT1IImtjtfl St3ttMTintCUSSHI3 (Assertive and Self-Confident) , tGNIMHCUNSriltfl SStfl
HfiSmn8JU1SmJ*MuCUyM?inj (As Agents of Radical Change) tCUCURHSIUS

(Menagers of the Status quo) A
juffin 9n)-£ ntifisiwtauriyyffifi cuRiuitfasisnjtqjmgjti t89jmsfnn8famjfit3tHSn

smHSnmttitUHSR|SjtPnjnLwtirim i
tRttS mgstirimwstnj titjitHGHnNfigricu  (Effect)

tinrttgitcuHmuny”fig i tRwtym\5mHismstRty5st s gmsfnJLfmf{tjifmm tticu
Ugin]ngsingSv3tgf?nitgiHR uRJ8Jtnummiui (Impressive Correlations) JfltifUJURSI
tss SianjgdfUfTIINSTd (High Performance) StimnnnitSfi (Satisfaction) n"QttUnHHR
tynH8&fig Hmuajt8mj§jtHSRmtunjRj§jtfnjn{fi5fintT ggtumjfijmgRSngjmmnifnj
IlJ/tL3nut3tjimsnr:tifnn5mJi3ij§H (Extrawork) ttiimnntRul TinirifnnnniGRfnstfisi®
tglti? numsnntRGtuSfiHnSfisiJUfdtR % TUfysmmnfmmfacinciuss (Chrisma) tfiuanti
ytngiJUfatR(RU9mM tmfiH'itsujswLfi t3Hj§jmmtfitHunmtticuRj9jtmjci{fatmrntnstg ?
tRtuSnsimmssHistuRnprwujsttiguRjSnmjnTfatuiniffitirimnjiRHn utihtiftfn ? tgisu
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tJiIHISHSwjHtumfinctsItRRfitti SRHamm}jSM(nt2Hj9]HisrrinminLfacmrtm[}im rhr
AmmmjfnmtGssitri SRmEunfisunmnjyfinjgitigjimfijmmmfilrautittfroRytmjn{fu-
finrttns (Charismatic Behaviours) 1 aSItfUfUl HRfftrif[tjIfSISinisggcuttjIfiStIJRv3rn!
5ijuiTinMtaatgjat™~mswjRfinajlj3ttinmangfiri(h5 tslfinnwlgjuutu i nRswjR(Rfois
tRm[VIjS§ITIRMmNilflUn nmRJintRinJt!"Hffittinj{fiua[muggfT1RtjI5ySs (An Overar-
ching Goal). tgffiHtimMnmrintignntugtiromJtillSfij (High Performance Expecta-
tions) tuiffiMtuamsajcuut3HfitMBR|RffniiuMHRtLfria8fig * RfiseyjRgimsistnsujs
M{RmmrnfnnujmtinnujmjiHntlJisHSfna tnsmn”tjin sdtnstfiHfnn (A Powerful,
Confident and Dynamic Presence) 5t7iffinRtRUTIRtGinJtc3RUIRMiHV3RIHISUtUtHtI3i3t3
fjitihtifdfm st3*cuRj9jtjRGRS?imjunji % t2Hj§jsfajRSititmsms!Rtriut*sntjiufrin st)
H9nimsmRUjmtmtmin|Mnntj (Dynamics and Energy of Charisma) nmtl{fiftn8

itfimnujufdtttagnHe mj
MHtJtgRHm]rnH9fis...(tt3njHgmtsitsti?jma. > .A.gntfUifipiJaimtsiainnSqjtji nnsayti
gititsis HiGnjswyinnujufiJiu~HifiujmtiriR™Njtfnjnyatiricj *A tn}fiinta:Hms1t|fnH
gfigtHwnmiwtuRi§jtmmiwnririitss tilgnMUQtinimjtiii ifiHsi*iGswmsstjiHmfrunG

BtitH3nsitaara”pjHtanjMmsitgnHmjBfimiuMiH3fimii3njHaRi8]ttniniiMnnrt
(Higher task Performance, task Adjustment and Adjustment to the Leader and to the
Group) 1

rang Oottf-<€ : gH(vnflfnfln:«3iB9fstffEfim!eiifHfgjtfntaifif(inQ
(Key Characteristics of Charismatic Leaders)
9 - ttffdifittBasan  (Self-Confidence):  Hn3nfinitiwnj8jtmjniMnfirn

(Complete Confidence) tnjfTU IsgtB (Judgment)
StifdHfifnnJUWSS (Ability) A1
b -GfilfdUi (Vison): (Idealised
«

Goals) (A
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Future better than the Status quo) 1 tUH1Sfnn3Wm8L1i3JfI3tPnfUttlittiClI
HisfiRUtihRStamutuHisyirimss  tntutsisHnt[fnH8fi9Si3djijmuGH!wtiJu*
ItWfalfirmJtSStjIHtGStitHufim (Followers will Attribute Extraordinary
Vision to the Leader) 1

(Ability' to Articulate the Vision):
nm*mGymmuS aaHsHifcriGfjlwtmas nti3tmdcuHiG8jHntitgmttinis %
mjnnrisits8ugin38jttSninmjmnjSAntfdGn(RfmnuwHfit(pnH9fi9 tdcunb
smtSSttiJmmtftnCUItIGCUm fijnigflIGR (As a Motivating Force) A
& -mfthsj[GFitmtUGTi?fdGf (Strong Convictions About the Vision) :
tHSnm?ticuRj9jtfnjnudtiTicj[RftnstmHnNjtiSnitji  tfrHawjttSratnamnytji
@R (Strongly Committed) H1SGS:UMSJUtImStimJQ5SUMtU3S3fd. (Wil-
ling to take on high personal risk) uflIS8JRtnJ3fij (Incur high Costs)
nfimLUqjfiatinffifiHtiltUga 12tgt83jfaUG8fGRI{tftmms (Engage in Self-
Sacrifice to Achieve their Vision) A
g - riltinGti3ftiflG8hffGGfi3 (Behaviour That is out of the Ordinary):
nntnipgRatirfjtinutjttinjcStatiSjtmiSnifinjRan: HstticumsrmsyR. (Per-
ceived as Being novel) Sainm9gCUmnmJ{nmLnjt3ttJItIJUltn (Unconv-
entional) nrimpnDHHSIUJntiatiuggiatanjaia (Counter to Norms) *tsi
tntuxdcuggtunisttjiRSaj rntiButigimast*sm”jHismjfTimSnj (Surprise)
atimnmnMnMJ (Admiration) talSuunHHmM{rnHg&fig i

(Appearance as a Change

Agent) : iHSnmttiniRj*tminiMnnrtgifinatmHwranitji tfiHRStiJH"]
Glsm}tflfay:91ti(Wti (As Agent of Radical Change) tmnJRHSIHStfIHR
IMRJ1IHIUSNIRCItitRH1SISSES (As Caretakers of the Status Quo) A



tijunja Attt agru hijfig
n f-fi3(i[(ififi(fd]fcftiiGULI riJ3fiKiiQIQ)  (Environment Sensitivity): HRIR
HiGtgmjfimRtnjwgiwntJiut*figuMg crruntiw: ) farounjncuHRntfjuri-

mfdfiJni stiGStnssisi ttinjtntnGfanusiHfisjfriJgifayj (Able to make
Realistic Assessments of the Environment Constraints and Resources to

Bring About Change) %

R3Rt5t3t{fntiJHmMtS{ytrisudtss HtHuRsitufURjQjtmjnjrijfinrt *nt$
5stHstR[RfmjtiisGtfifnnj wnuMnGS8jwssfwgtinjmjtriJ3MJUMstoji2fi
tmstgjm | HRMRSIiISSmCWHydUUdR (Most Appropriate) tSltntUUStU
«1JRQIUMHmMIifnH8figm3UgUSTttiRHIimfTH3?gl (An ldeological Com-
ponent) 1 Rsmssmtsnsjcun "iuirh " ftnm "tntunm" ttiroraSRSim"]
tMINIMNnrttSStIWGHStMI  ttindfnmjpStSIRasttintntl)  (In - Politics).
MIMS! (Religion) yyiHUjSfnSfRH (A Business Firm) ttiCURCItitmiUim
UttiniSftinfritanJtjgiiJTWtt (A Radically new Product) UTRHitfiSitinjRnti
tiu?UmanJRNHmMUiaj3fUfnmSImMSHISTRHIUMLR (Facing a Life-Threate-
ning Crisis) * tfUin Bob Menries ( mmRJtiHjpHRNRfULUR] tftJJStlJH
Hytricu naM HmiuntnwgiH >tnsgcusftjfilwmtsfmgwH”"ro
(A Vision of Fortress Australia) umungmfiJifi (Grief) StiRURIBSIG
(Fear) tSljJtiptgM UmuntfISWgIH, 1 UIRR Flynn tjISdfUGnIMtBHtU
tafucismjfisswsttumit*nSjtsimfnsftgwiifunsHsgitigptij ttimiMtsinuB
tmsmmuiGLwtiBcumMHUjricu % uinn Steve Jobs ggcufnnfemsyiti
StimnytilGntDItiSItim (Unwavering Loyalty and Commitment) SURGUR
tgRUrcRtgMit3nitnriR{Rtjpti|JtilfIHtIIS Apple Computer mGtigwfRjJ
QMrilo  smSygMfRjjgjrdo  ttditnfmnnnRwsgcusftSRIwmtsmn?ytpw
RnjgjMICUQS (Personal Computers) (tIRtiS ) ttjtUSv3tG§jH1SHIINTdyJ

uhia”titsintinujuiMisliuMHSM jtrati i
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tfimjnfi tHSnmttituRiSjA intMnnmHitimtut®"HRUgucTntsltnwttiwtcaGRgjf
mJ8§jUIsm I~ fijyJSIn{fidrSIsHIsnJfiljtlJG§ (Chrismatic leaders, in fact, may become
a liability to an organisation once the crisis and need for dramatic change subsides) A1

tnuRnycmmfjH ? ntpswRnjinmnnmtsituitnmnt™tjimcussa”™~mwHfiufisi
(tnfistss tMjntjmsngjHisunritGig (Problematic) 1 nmfinmtjfjiutfmyrnH”fis uhr
tits ttximnmmt "HRtiumjtuOTtsitntu~cu{R™Mns(yniJuttfitiSHRt fntiJtLfNH9figtt3gij
Hismnujmtinms: (Aggressive Subordinates) * umUURHPI3RmtSISQL1UtSH{ymSSf
fit"HmtunjnHIGNnSjCUnfnnfi5Htin?1 WHItinj (To hold an unjustifiable belief) fififfin

tSUCtpSISI (Rightness on Issues) A

tffflffffflg (Transactional Versus Transformational Leadership)

mfigmiamJtMiltjjtitas  ttSaamwnranumttirosingtsanjmrciu®iHanRamgl
SAMnmnutittsnnfnnswtnifiaHRBRmmHnujumfiginjSjMntitmnjt*l  (Transactional
Leaders) atign3nmlanjHiafi9nnjMfitiittsgmifnH8fi9 i ttfitmuifitfi gfiSfisrittJra
ti*rt!InniM6uitnJHmifnH9fig (Transformation Leadership) RtjIHnSpiSIttiCURINtmjn
[Mtinriitunsis Hnstiranisfmjnnxisitjismgg (Some Overlap) ifitiyjtnsustss stimj
nmnjimW ttyansatgiwnHfISRmttlajRjgjtPnjnydtirirt (Charismatic Leadership) A

fnm{pststgwtStuunyiiiainfnjBnmtsin®nmss <aaifnarf {tfifrow

fmntulgjicutiJHtJTimm, miuMtnnn Fiedler .{pwtaHiemglfnmpntmtfl. atimfinmi
ycummfdHnSnm > wstwnt*GtmsmmutimfiJHnSnsitnHnujuginginigjMtJGtfncu
tEli (Transactional Leaders) 1 HR3fimgitita:i2fnJBtinJUttini (Guide) titJUftStIST
(Motivate)Hf1t[fny8fig tglmugfdttf (In the Direction of
Established Goals) tfrmuSnRS'ig 8timiRQtt3njgiHgu9jUtnnj (By Clarifying Role
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and task Requirements) 1 RmStsiH1SHfiSnsiHtIJ[UtfiS (Another Type of Leaders)
téwtj8rtgnwt3nJHRtifnH8fiI99jiuHNjMi3Rg6HIJHtIfitU8uflLmtinij38icu3s  tSujfnntu
LmSiiUMMiua intjgiawHRfnn Hisfigncuuk”crntpl sriJiwwJtinnjtgltwHmimH

8fl19 (Who inspires followers to transcend their own self-interests for the good of the
organisation and is capables of having a profound and extraordinary effect on his or
her followers) 1 HfURSIimss RtjIHnSRmnujUtjSfignClIMfitrl (Transformational

Leaders) tutUffotSSHIS IhJIR Michael Hill afctWjmSfcrofti
[tnsfasStutuygjti tdtuRgjltS2nnRn{Snfiri8itsiLmgfa HjhJiffi * HRSnsigititsstun
SRgn”ndnjdtumttfntjS Si3tfdgnTR3,fnj8il3HRfg|SIUfaHRUTnH&figHNnfi® i cimmSiMUJ
mimnjua3JUfaHRt{friH8lig titatimSjafimtitmsLmgjmHranumnHSHfimHgM|jB: 1-
fdtllS (To look .at. old .problems in.new ways)_ttilQInRtR.HISTAURFfICIR nJUtjhJ
tSSjgiRJtbfi  {nHgibtj8dgncut58jHNt{jTiH&figmmniRnjit3{u”|ut3utsmgjfi (Extra
Effort) A tfi{Rfr5ro8jubn]tji HnSnmmHnujugin
gicjfijMntstfncmtfi atSHRSnmmHiujutjsrignfuSfitritas HStHSt4iHSfajttitut{Sssifnjnj
titum (As Opposing Approches) RbmnSgjfriJblijStnjijfrinsistgtn A miSnantutitJ:
fignnmjforl (Transformational Leadership) $?tfISUt8mgjti nmfiSWmjmSHmfo
SlfnHnUjugingin)8JfatlGtmfUtt i (Transactional Leadership) 1 HmSnmttJtmkfignnj

safiG{ul3ttut3mwHmM{jTiH§figHismR8fiJUiMriHtt3cuHit5tRR
HISIMultBSmmjgingini8JfaUGtmnJtultRUmtgnmWTI§ (Go Beyond What could
Appear with a Transactional Approach Alone) " ttUfdHTSStgitgJfUSIs HfiuRETItUflJtjS
Rgncufdfitri  HIStffiwnmnfrin{fi5tlJItjtgitgjR (More than Charisma) * gnBnsnffitu
HiamwmntMflj'irt <nfi{tnnu) mt3t3a8jHmLrnH9figHsfRgw]s:nfintnriri wnttrun
{MAJICTT ttfity5sniriStgiH8UStgjRtgjm (The Purely Charismatic (Leader) may want
Followers to Adopt the Charismatic’s World view and go on Further) ﬂothHfiCinScI)
tdnitjstijnfUMfitrl{t"RdtfisbtStmmHmMuTiH§figRRNMHRTfTinRtifnncBfifdSJ (The
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Ability to Question) HS{fnstfinsfiJ}s:ttituHisnHStmstg nmsnRtjittunwsjrigMjsrttifu
tjSInfUJjUGtUltUHflunSI  (Not only Established Views but Eventually Those
Established by the Leader) A
syngfjufnn (Suporiority) jufii
mjSnsi®njtjsfijntubfitritgitffipnjSnsit*tugirisini§iMUQtmcuttJl i aaiounn m?
maxnui stimrauti tnsjfmSrntTi fs1[pumfigiti
HMHRSRmxt3cutjsrignnjSijtri(RftnsfimmHtii  HiapjMgmnijiaMHmMS tucmJfisittfim
giriginjSyMtitsttnrattfl i
tutSmntujmGjumjSnmttjimtjsrignnjfd
i3tri  satt3imgingiai8ifatjgtPnn5tuitsis  StjifitnagmngBtitgftnpglHntiha timtftHaj
HifngnwjuigmiHlamngiu (Lower Turnover Rates), gstframjtftf atifnnnnjGRIUM
atmBfitnamRSM (Higher Employee Satisfaction) %

(The Learning Manager in the
Learning Organisation)

GtitT maitJtimagMiafMnmiSnaiittdnjttStiaanaRj TRftnattsmStittJimHRTOM}g
fimsgo i train Peter Senge t“snnfdmraracjHiSH8t3sinim{utfig ttiratipjfnuahti
M818tSISI3Hn2nSl(E€t3M1uaturatgumSR| (Three Skills as the Important Attributes of
Leaders in the Learning Organisations) T

9-MHRfnnfiamiGt3ptiTunagtt3raHanTiR9Tattin2m5fnjtimj3istgijmsnIMtmH

(The Ability to Design a System that Allows People to Work Towards a

Shared Vision) A1

b- HinuymantjlHmtjinjIGStns StiftflUS (A Stewardship Attitude Towards

Ressources and the Organisation) 1



ujunjb atrctiinb Qgnu h rufig

m-  9S1PiSSI3tUU]TIi UHNnUQIRGtmsHNn gtSjRtSintiMIUS (A Teacher, Coa-

ching Ralationship Toward other People in the Organisation) 1

HnmsH3mfmasimRtyRumsi(utsMH(Micu  ~ftnsssnjGnjpRSfdmhinsfitjitng
rmya (Strastegic Thinking). R3mg{U?R (Innovation), mjfrljsiti (Hard work). SU
nujuSnmtpUlptiHSMimHaslfnJHaRtitRti atJt[fTlgfmi (A Relaxed and Informal
Approach to Management of People) 'l mStSJItDtSISRIUtNS
fAn3S31R81t3GR?wm (Lack of Vision). HSmMSWHRntStWGNWUGGTi (Indecisive-
ness). t3J1tI531*mmtgngingini (Poor Motivation Skills). tSpmitifin&ntitfJH (Poor
Team Building) SI3mntSntihfRI3mjglfdyj (Slowness to Change) 1 mgmtitU tifdRIS
ugmsintiitnmmjo/umsRtji HnyiuiRamfaHLfyicuHsmncjfnytnjiJiHnSnmt*m (Do
not Operate as Leaders) “1ltfttmtnmh nim”axamjmui8UnmnJHninU|pti (Manage-
ment Training) $ftnStmgimwmiH«f§jatimmtgfimgmgft) (Technical Skills) UftfUfi
fnmrns (Competence) ..ttSt3jnfitHwirotiiniH«i*8q86aiijHapj}.rawHnipuipti (The
People Skills of Managers) i ijnsinfiLtnfiull?tisaszfisnj Smnnatinfrnim Sfi
B%fiJUJ (Creating a Vision) ttfifflHISftIHRrnnQttmnJsfignWttBgnatgfyjHBtIWritjl
Hmatitsfilwunms tuimm|nBnjjm5miMt£9tg9jiiR?Mt»tai8(nmt*njnR *mMa*i ntfJ-
fumnsfism mjunmHisrdiJ:w3istdist3*ifnfu mpsmjtft&ftnnsrnglEtetss talmatimitiii
rawttSa sauwiaiptfm.amrcnjiHqagtjpinfinicmmuw’\usistmngtfmro stisticu
tuygjSiais ngjftsstfaQnjgffrusitipnJuRm mftmfrnimatmfiatdjtis tfititnniiunssiti
HW 4

mLMmunmasfniHBfgjaljtfllIBfiafl (Leadership Development) tfASfpmtflfTtftriJ
tdnjmstRpa3istgjtitihtidiaRi3gfajs:1f3mtjRtu figtitfigM]a:IMffiraMOTua i ftfiussisi
yismfrTiJGitjiGR MnjrisRjtHfutfi tmfiwmcu, uSmwm atiunjjsunmnjHmtinjtjiwfTiannj

URSIRMNCUHSIRR  (Potential Future Leaders) JUWHSfvynMUStRMultnIStim A
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SGCTiSSHntuCUHISUWIbtimGtilHnUIUyB (Aspiring Managers) Sl/itlJGtIHRfAJSfam-
sncmdnjRUjRbmwsstsis  Ajfmit M tjiGtwainlmMaqjsisinbmiriRMmro”jraninHtticu
tjiGsmsjiunuwss ucujjfiitGswuis ynfiriasfGnjiGEptimfjsScjjcis i cnmis'imurmtss

mBtitUtjfUfnJHfifAJSSatia (Self-Development) CIS

. f’\aiifflj&anl?soa (Self-Awareness): Hiagumtui sarnimfincstiitjcstticufriB
8jHngsunptiwt3tri troufifBficugtin: stilSfinyaJUfaHn”ifu (With insights into
your Own Personality and Style) A
*m (Seif Assessment): ulitDiSmijssucrfia stifitumnn
rogtaCUfrutnnuwHmsifU3fmsfnjnjisisi HnjnGggtutnsnnHisSmsmHnHtwfu
mGtsiJG stiHtuCUHStgjjGtsinumjunsiHnuts 7
*  fe&Ifffljfiffittntn*  (Exploring Behaviours):  mSsfnJtUCuStiHNRtPJ81ti
SfUGHmrahJius  fUtmuémmgami2fimtt3njigftRtnRgfiifiM8is  njitinticuys?
ggceutnsjins 4

(Learning by Analysing): HIS luitUfltlIfitHIfuan-
ftnntijac tSnjmngautUtgWHfimiuriSi (Leadership Theories) 1
* (Learning by Applying): tHblfifnciHtnmmtitlJ
sa8mfjrottija,i tStytnsGfUjHnatitnamjint (Projet Work) atjyiHggtumifiE
(Team Tasks) ttiHjCIStJ]SM{nt*"Wnmsmi[imsS?RnR (Real-Life Situations) 1
+ fffiftyJB  SbfgntflIBtitifIBSrfinj (Ongoing Development and Mentoring):
tijucttismiHfifijsssviaSjciSBjifjfuiM ttntm8inHaMjtaraHiaMHtjniti3ttfrii9j
ttinUCIiSjsunrianfdfiHITItHHUfijHfitia satiUJmjgHnda (And Seek out a mentor

Who is in a Position to Give you Support and Feedback) 1
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XV.eesssa? sses”NssSse; k&  BOMg TmingftorfaaftrgtCl  pte j?
(Gender and Leadership-r Do Males and Females Lead Differently?)

fncunlaosiHS wiyudi "iruim saypRsiRiHnujuswm y ?' tfrMtimtSnjvns
CUniUI:tJimi5nj18iaySMMgfmG (A Purely Academic Issue) smfURRjgjtnUHIJHLtlii Uts
HSMHyfdUMnumiHsfnstjimwatgjaj i thmjnRmiwnjitsisEiwsgtuminRwrimtnro
uGUjsigym i Ratntuissgilntinjismnmssafiriamsmtuiayitjyia t ywtfhyBscmssiR
igjRsaGwmsmnpayRULRanasm:inmtRysisgisgjRytfyrii i ucrnmisgj (Gender
Myths) MnmiSRsiisssriGtG jusmecijtjiHIgHistgltturnjticusttiriBR. mifimRtHfugtjru
mum. mjmgjadis: samnltrdGRMtiHtgnyRCURtJtgtgjR giayjw sayS t titssyutns
ugiunjnnaHisnatntussstntnctRftRtrontiiRHRtiJisifmui i

nUtStjIUdH MHtntifmHnfiljl tUtnSUQtSS RtinSCURLtUItGjaGnM (Contreversial) 1
TuSat*GfmTWJIUMUJfdsranJGfinTfijmwTMtsis tRmssmtFi tnsJGftnfw (Style) amytu
tutusiutjivd u ? tturantss {uetisnjHisfnnswm tGmjramnj(utfigSRm?riHras8Jijja
SJHISUNSGtn (Stereotyping) UtintitUTI ? WtUIJS1t3tSSHStHSUItIIfdCUntifringtUuBtfiJG
igjim tt?2im[RtonHfintnjcim i

(The Evidence)

*

mjfifigHMGSstuCutnstt*msitnhmss§j stfIGfiD [ fdSRSitsisfRftnstmG
Xghv31Jpispirsgv3xshSots§ 1 fnIM3§3istjjgtsitsiRt3fnjSnagimsi§Gisutgimtji yiw
St3IW{pRuMI"GrmyawnS13fdmtHS (Males and Females do use Different
Styles) i tjintwfd LSHisgtsingijRmjSnsituututjiSmRmjHiscuntui:GfUJH
t|pStjlv3UJfd (More Democratic or Participative Style)
URSItUULRIGITIJ Statfinm (Less Autocratic or Directive Style) A
tmrengm3fi8JtfISmIGCUJH (Participation) UMittSAiHIUNG (Share Power and
information) stittmnojciRHis tuimnjiuDHUtSsRtcu3sat3mwHm[rriH8fig (To

Enhance Followers’Self-Worth) A LMIRtitfl3nmmHira:miHatiimtnWSiniTigifl
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(Through Inclusion) “ajnhttimgi®mnpnjnuatiTirt (Charisma). hmgfil
(Expertise). mi*Lwmgifigh  (Contacts)  stigmngsbcyjfibyficugibHea
(Interpersonal Skills) tStytfsbgnfmdjHRdtg 1 ® yis” sin8/MInfn™ fi™ A
fignnJfStjtdl  (Transformational Leadership) uOJHntJffIHMLig giRginiHRutg
(Self-Interest) 8JtgitLItmCUttflIUfijhJIUS 1
sbnujuunyi (A Directive,
Command-And-Control Style) tfth [RfifiSRjdh 1 UJWnhtdntwS|HNJT1Gt tiffriJnv3H8
mcuiti (Formal Authority) fdnUtGthHtUulStShSnfUJUfijsS (Influence Base) 1 UJfd
t"ul]*w!Stfm|jygingig]8jMngtmnjt* (Transactional Leadership)
ttunj (For Good Work) ttfim~ngnFnHGtm8fnJh1JHI[nn (Punishment for Bad) 1
tPitiSniuis?i[iIFfdHjBum§jtTiumJHn/iwnfnnnttSni8ii3ttutss * smmj (Tendeniy)
ttitutTi LwSnsituu{uttiSutfimjtjii3Ujfatsi§Hisrridtjtiit3gtsitnfutdfUHNSrisi[fitsigfifi
ntijutfigmj*ndcuyjfiJtjifnmLGS (Male-Dominated Jobs) 'i tssyituituHnnuguisiufa
UJH (Group Norms) StiunStjmfifim&UMyJW (Stereotypes of Male Roles) HISffin
tWFdCUUfa"RttSInn{SfiJnfiJSICU8S (Personal Preferences) tunJtG8J[Sttn8UVIIGFiTI|jd
fNnHGHtjimUWSS (Natural Style) GtmsmJinnumSIls mnfimJfnHIGAGfmtflti (More
Autocratically) %
b - tSfilca&rmgitffUfFfPSOT p ?
tai Tuffifm TfdttlimwimjwfnmTGSfnamcui®nsitsiRtifjriusmmtsis  fimc
SjtRQtitfiMSRiIh HfifnmsfnnswmjfimjiM st3(5ts8mGt " mjtinimturimtinjmb
Mtmuffitglutuuiftn HStHSGIGIGtGdtGstg i tsifitifmusgfagntnmtncuuGUT Stss
mniftilfJn (Flexibility). MIISpjH (Teamwork). fnJUjJsnfig (Trust) fTIHCnGItD
ClAUS (Information Sharing)  ncibtGt3sfdGISUJIt3GIUJUIfaS?IGmfdys1t3Gv3
(Rigid Structures). FDJJUGRYyjttjbJflviyGCU (Competitive Individualism).
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HSfij (Control) StifnnJfISntflti (Secrecy) *1 HR{RUIRttE3WWULtiIRRftnu (Listen)
Sin”ini (Motivate) St3titUFTLI?fI{S (Provide Support) uCUHSfiyjUWtfi 1 CIfURtatu
Rjjtfiu  SAtisfignnjtj1tjIt3fnJ[Rfi[?T1 (They Inspire and Influence Rather than
Control) i tustinmtjigtgi LMtRtitRiSfigfnigititgjtnaptMiijiayiM A amtaatri
t*"nnnRHtlji'mjn*"R8JInS{f5HGf8tI8ITIIfItiIW1USaim (Cross-Functional Teams)
Hisstutjl HRIRU Ipt3tt3tUHIStUM9fnn{nftRmtI51"HPit3Jtn§I3sini (Skilful
Negociators) 1 15fifl[fduRS1JUfdjfi (Women’s Leadership Style) t&c]jnmm38
mrascyntittis:tfmm$jtn (At Negociating) ¥ nn[fSntnstgimffimjfms mjtnrii sti

mj{URR{uttj*>ummwiRv3tRRmmstgjtij 1

txhf3nm8jmRAmgjRfmsnl3uithjtRn3Stit3tiinjnt*ni3] TitratgRHNdtg  (Women
Treat Negociations in the Context of a Continuiting Relationship-Trying Hard
to make the other Party a Winner in its Own and Other’s Eyes) A

fll-RBRBtiyRW (Concluding Thoughts)

fiMmaxamiTfinfTtfiftticu ttSamsutnmtjstnsxmnt?tarigmfigstitjigtglifiti
ttusgj salGMiijatsmiunsi 1 utsmHrninmmsgiSstHstjimrontfmffiMnHmRfi
13tj?R (Destiny) tSISt*"UJ tmtURHStHS(ptj(MttinJtjlHnBRSit{SMnfj5GfLnyi3tUU
UJtFIGUtRUJJtgjUl (A Democratic Style) tUimSstHStfl mwgfogjltmffotfiBfi
simHISfm{H(pULRatuCUtjSflgnnIJM*trltt3HmMuriHg&figtmst*"tH  (Transforma-
tional Leadership) 1 H1LMtHtUIRtSstffia(RFH1Smi(Ua{tltijRnarnJlitlJItiH8Mfrn
tsifihnyijBfimttJiratdmiutuisg} 1 aeiwjnri  mistintustinafi ISwitfSJEnm
IU«[f3 '(Feminine Style of Leadership) H1GUa8jtrismjaj[U)GgjtIGStfiamttG9j
tfitUfoGJIM (More Confusion than Clarity) 1 tWwniS!tgltgjRrnj(WIfUjtftt3CIJ
ttBatnsnSfijtgjalrn tSSWSnSnjttU?Ghn)faBRSi (Leadership Style) tmctmBs
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tHSt(5(UWOfnntSmJunmtgjtU (Leadership Effectiveness) " ISfiTiydufiSItUn
fetumaiuM9fnn RHn"mttufijiarniivixdja®jn i mtMtmuimas tsisutfiuiM sti
(MHisfrinswmniflGemLMtsmiuRSimfatRmSitiJ ttSa*fHisrnJUJ*ujtijRn”pnj
ms Pith 1SfijifMHmfijgt?iHScytaiStgjm ¥ ntynstti tfiasitiufln  HiahJiuaHtu
gaatunjfiHiaattiriBRtriaugfitfiiiGa  stifnapmsifisini  (inexperienced and
Unmotivated) msmtsmnmmJtilriufUnHISTURtin:t5JIMnriM (Ambiguous Tasks)
ttfiui{uSsfnnsM tticuthmjnRHnSnsitdtuatirumjGhguuhini (Directive
Leadership) tRtitRtjIHmfitUtnSIUMgfnnUtin 1 RSRGmttntUHmMtSISRIjI  HIS
HSMIHtHQSSHIStUmUIfiinIR  (Flexible) RtimIMIUfIItiriUljSRSIJUMSStgIPriH
tmsminfitnswiutMitjitiHntiig 1 stinmtit8stnatwGp6i tnnrattStiRjRRtft ptw i
UdmtUus?) R{pnStRI*"SmfnnsmtinUtjtgiRtimJuRSimwns (To Think of Gender
as Providing a Behavioural Tendency in Leadership) tfl StTltflliftn HSfdJtfin
HIGHiaaaimjSnaimmtlIGCUJH (Participative Style) mgt{U[tnfamn"GfT1J
tthmfmJMismj[inRJf8i SnaifnmuuthGfriJ %

(Leading Through Empowerment)

mtntuuGujs Hn(pu[Ri3nnt3tR2nsitJhmtjjRnjHNNIG§;jsttjjiBRjuMtR 1 stonBfi

tjunssnnssiR  stifTRHmMMattmBRRptitmGtMBfiMtiGtiSfiHranySfnjtiij  ttiwHisfigntu

tjuutitufnjtimuhjnymR A fimmifuHtflifn. tutitGffmculfnhfnjtfiJ. TRRnsRTumwfTii: |

ntaTfmmumiMnRfinfnci sfcrpgiRtsIRItMRHfTinsisi  ItInmfIRHngwBtiuiwngtitglS!)

tssranHfnnattifutsisffifnistEitijnjtji eiltSmsmiinitiiBHSioMHRTRUina -f

GnjaitSFTII{UPItUH[UriGtSS (The Empowerment) AjftnsBjmttftttfntmtirl %1
89-  IStMBfiJRImnHimHismjMtrcSRmt3idimtliMttfitiJHngitigntDtt3tijraw2ti

nurgagimsistTGStjintPiudfi i RGmnssRjATHismnpywG{iMnGtsngltamTfnH i
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%j

(Ufast:ftJiusgiisgjitijyisu[uii3thriJ{URnLmtitin’\tfatifiGnfintfirin (Global Eco-
nomy) §j{Ufim”antjiRSm ~usgitiims*?riyisnjgmnRtimnStfatjRfautsSfi
UlitinGR'UHSfRS RIJglfiiyj (Changes) 8JRISR1UJUIfiJ 'l
fb - Rfnnt*mwmsRinrirituijRtBR  Mut"iHRLRULRIi3giRRnyinjtjjim{psMSR
fasiuRtiHQgjtiQtigwfRjj 97do smsitSugfa”Rjj q” oisis tjisusjnjgRwis
R1iniiym nJHRLRULRILtitj1t{pSHISASRtUIiMtiR[RRNSRJGtj1t3 (Spans of Control)
RinjnssmsRtiymgwfRjJHS 1 RmmRnsHmRxAMamRiJtiinuiRtjiEiitsiLmgw
H[ftriw smslstfwygjmsis RRIintiJHWRGRLtiRiiggrtfSfajR? stiHomGtStfaGR
MntsSmgltaiuiTfijgiuHRigfruttu  tunjnHSRtsfnnRftnsHsfmsItjiRRiipitu i
UtIUTStSo  SItUREIJIEITIIURSJIftRIANHSHIGTRUTRIEIL filli p til FURATUCUHR(Micro
Manage) RIH{RUHtGJIRimtutUHIRmniS tutUr)HStmRSIimRtS18GItJR1SggfU3fa
TRARSitffitfdIRHHUIHIUHSMCUns 1
Qm«figl}iWSinaRiJog‘njE}WiL.Dthinin51ti3fna4imjgfinng uftnhflm... atiraronsa
mittwlgmintuR i " gRpupti” «mnnmtita: ftniuRniHiimts9jHaM jiuM 3s rnyms
gniputpaimsSsmtsStatjiarinfiiiuns (Data System) 9satDtt3tugingtiaw|puJMtiJ
mitiii atipnnmnjatuntncijtmstgjtij i rsv3hrrij{ru{r® ss fS&njtfmnticumsnjRCin:
"tURAfSjtG " atiRlingjnilftnnmin (a Letting -go process and a stretching) %
utenimwnrnnuwuHiimma: HSIpauthutustil]'gryvtSRijmRcistg’\njjtgiHR u?g-
ttutiiRfititja saHsnntia i utjUjgBtusitssnciaiR"ftjisjRtijntsIfinntujaHsJgnanjRti/i:
titfitfUn:{WItIJW'lfinJ (A sa Universal Panacea) %
9fiJjS:1h5tUtjIfinRtUtSS (This Universal Perspective) fltimatiagiRIItBRintam
tuCUCTIRNStgficjtgiHR (Is an Anti-Contingency Approach to Leadership)2ths {uSs
tugtigijgiuHRtSRiJtTintifUHiamiuisSti  tSaini  attugntfmGaRiimjttfiaimaMHRfnn

ttfimtsitncutdtusttiriSRtrd*jRymRin  ynHgi*msQQiiRfdsistSRijyRuyRagsti*Ristsis



ujuujb abGhina ttfitu agria h mTg

(And Internal Locus of Control) (Delegation)
samiGfUJH (Participation) t*"9gnin[MUm” Hm{gwtamimfinstg”rntSIHri (Contin-
gency Theories) taranatsiimsmsSnsitdRstufiiismtafi samtufimfpHitms'istsisfi
PntUtui (Situational Leadership and Path-Goal) A1

friamtfUfui  fiHatH atjit"ratisjtg ttitutjinQ{utit{utin”mjdcuHnxnQ(Empower
ment Effoits) tiynfifrlSGfrlfriCU ~ftn3t«dlljIHtnal3fTHU[Ji:un”~nj8 tifri (Extensive
Training) 1 t™MUgCUSgjSttITISRSFATin] (Skills) MURffin (Abilities)  3tifrmiS}fifi
(Confidence) tjimSHtSjmSIs tnaauitilHnpiUItttiUtilHimHiatjitinfriM  (Likelihood)

trJtUtnmaftdIRfimiSutcinjmilURniHIUnts (The Empowerment Process) A

5*
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86555J®«55 88©6°56a& 568«SO© 5«5
Planning Tools and Techniques

v u 0aSH5RPI5Ees«$? -f*
9. nnnSmHnmQmgfawntifisRTtucumfiris*m,
(Techniques for Scanning the Environment) %1
to. M(ujutGjumjnjiRjnfitcufjfuifTin summon (Contrast
Quantitative and Qualiative Forecasting) 1

m. nsjnjHHHCuttJimtinjtRStiJHfnnGttjSfriJt*pnj (Why
Budgets are Popular) A

d. tpmSnjtihtifsintifnngitismuSmi (List Two
Approaches to Budgeting) A1

tL UimnmnSMfnifila Grantt Sti load charts 1

S. nnJIR5trnssiS1tSint3Utunt] PERT(The Steps in a
PERT Network)

hi. (State
the Factors That Determine a Product’ Break-Even
Point) 1

& wjunUHnnifmnffimnpEflri linear programming
(The Requirements for Using Linear
Programming) 1

ujunuHnmnftjim mGmnHmMStjimGjitiimwnmGttis

mi (How Simulation Can Be a Planning Tool) 1



90. tjjunufiiniSGSs(itsiRt3mnjjuGtncutfciligjtnscy (List

Five Steps Toward Better Time Management) 1
tsintjffinmss tmtdnfnnnn*G  sL mBmswHWBSStsIRtimnGitismnFi
HfUUIS(A Number of Basic Planning Tools and Techniques) 1 tUJtitriUtSu
tt"mnSR]ttumgntd9MUt3Jimsi5t3fnnf?tiSfnj (Three Planning Techniques)
(In  Assessing Their
Environment) (Environment Scanning) CUIfUflfi (Forec
asting) SI3ntUimmtUMnutdJt3tiIRtSIRI3fnnf (Benchmarking) 1 ttStinSRJtrij
HtGjit mtdfutRsmHutimsint3mn5tt4smndcuHR[fiU[PimLUtm8 Hmnatftm]j
(Budgets)  umuHntt5t3nfrmjinmJLULNSss (Scheduling) mjlfnmffimnjJB
SS (Break-Even Analysis)nJ)UJSi3mGJItnffi ttijatsjmsifjtimnfttiSfnitffi
fTIjJjBufi (Other Operational Planning Tools) 1 tslsumu ttSv3tSmJfafgHS
tt"mtitURSTi8SOI3HTIjaJHNtSif1t3rTINtGXtaSmJTUtnttjSI3laltU3SmMHnN (Personal
, Day-to-Day Planning) UjuBtflfU

tfnn  (Time Management) A

(Techniques for Assessing the Environment)
ts1fjtit3nfiHS ttSastiiimnjHrinStnxiimi{pu{R"qsrm(fi5 (The strateg ic

Management Process) 1 tsintifgmssttStinSfij tHtmffiutgmgMHtDBSSttiCU
[RAtnstJjuBtsjatBujtimHR{RULR”siRt3SdfnnumnhGtcirnHgdfnmdfunniRut4R
(One of the most Challenging) tsi3tnjijfnnmcuS~tamcumftrisS5niHgfnn
mMtRirnnjfibOgIHSmilfTimgitrotffftnaffinj (Environment Analysis)Rtfl fflJ
tnJHtHtSItLfrldfmJ ttftmttimroWfnf:fimUWHSfdj (An Informal Endeavor
Based on Intuitive Judgments)? wmtjtss mnLU[pIMmBRt9fatunJHISfriJ
UjUG(RHTffT(Structured Techniques) uBt*mjnSRJtt5ulfiTISIJ?(J(Environment

Scanning) fninjIRUIfi (Forecasting)tUimstimJRnJimmcUfanm”ti*fi (Ben



chmarking) isinamjfimmrofaHRfTinjuMHn|RULRatsint3mnfnfigjtns{RH[gf
irouifinaffinjmftiHamn (A Management’s Ability to a Acurately Analyse

an Organisation’s Environment)HIsmn[mwngjtii[GS 1

(Environmental Scanning)
IGUR Peter Carboy t*stGmnsint3[nHuistgnRmrit3tuHsatfit3Rsnsi
Wellington isiiptsfimnxftutwsj ttxiujtnsHmfaxsiLnt3Mt3sxc3futsistm8?npitns
w u W \Y
stitfJiujratsfRtnmSHtto 1 HsmJumsmBSattimBggnjnisfTiJtTiJSi*HwWAfUfrifi
tnsntixiBBtcu tRmRinnjtiJHStnapujfnstSigIM”s 1 mRtflswjHBBtjSJuwfnR
HtuGsstii tRHBBtiagisatsstiisStiHnRtnjiUMHmtljtifejutg? taistsuRiRStitfimtu
tticu?nGtjiSRtuiRR™0% RGitimnjianjR(uxtiajuMsnRtnatliii ¥ Peter tnaujs
iIHnfsHtGuUismHnnuiwjufijfnR i fnRGisGiuGtiffiti&fifinjHnRttJttjtiSBtij?
tiviptMmt*HastmsiotsannjtinmtirignH (Trade Shows) njitij§jHRR(nwnfaj
igimaR1Uttit3t"UIMUmRttU(Price Lists) 8fcUMtjJIffimn?igRH (Brochures) 1
HnffiUfRt391i3tSiRv3Ht3MnGt3ISIit3Hy3fnj 2itjinStfitl fiGfigfiulfint3StCU

CIUWIUWMR (Increasingly Turning to Environment Scanning to Anticipate
and Interpret Change in Their Environment) 1 mfijuGtuCUttBi3t(UtSsttIT)ti
tsijRfmnsRjt§cunRHistjpS9t3i5i*Snjssifru§9  nStBmSm~Asnfatumm
UtUGSS (To Screening Large Amounts of Information to Detect Emerging
Trends and Create a Set of Scenarios) A
cmi:M8iaiamjnafytHnjm”affinjHtiiQB8iRftjiBO9fUMInittURfiyti  tsl
Mtmgirnwn aslsiagfriHifmwaws”iR) t"m[nutdistdtujRwtwmjtnmnuja
tnjtjJfi (In the Life Insurance Industry) tslGtigwfRjgriO 'l {RHUjatnaiflUlfc
trot"R tHWiiSnithRifRinnitinjRt«njmMtRtnaGinG8 i tRwnpMSissgitiHWts



UIMLS (All the Key Environmental Signals) tanjtR99tUtSISRtyHStttTISfiJnu
mjnjnrnJGISIhuivdmajS?h (The Sale of Life Insurance) 1

nntitfnfiusthcu ¥

tsintiot4jijncufiH iuimsQWBWI[RfnuJtiGmH(Rfinj i gtijiJwnufnjGisihmmffi
HimSJfIRnmnG (The Market for Life Insurance) tfiflHStitGStg 1 HittitU
TiiHuisGisinuitiHstnatHCuranitsisSfnjdiraujtihasititsiRaraaiWwHsmMTRftrij
(A Fundamental Change in Family Structure) tsiftftlUuHIfHIfi 1 RTISfhn
JUUTIPi(UttncumtSs (A Similar Drop-Off in Life Insurance) jjnitnstRWHttifi
tiSmtnstia®nsintiTmgMHTfincu ¥ TRftnnnti?  tdtutJimuGu”msintimjgni
mjtnsinuja (The Primary Group of Buyers of a New Insurance Policies)
irastmSmigfayransKjitiJ usGtrnisnsi  mjOTmhuititroSIRTRfrniMnuTfiftriy
tufUHISGQjinJtRHtU (A Family with One Income) UU [UnsuJtmslflfcUSfi
nfiffiHisffiatrcstsIRtttas 1 fiTSiJmnrestjit3mftji«anj9isGnjinjnj (A Two-
Income Family) ttjiraHistfittKBySstns faytn mittinjgwpuifiHnmmBtinn
tSniynJtismrnJMgHtjlftnjlatUUtSS (A Fundamental Social Trend) unjmn

tMBmfifmmfuBurcmgMMnufnHtfisfny I1faTSMSisotsiRtauiMisffim (The
Need to Develop Techniques for Monitoring Important Environmental

Developments) A
ttinHmtsintJGtnmHtdmtinjnjRnnMfnSatfitttmsfninafingltiStnfiTis  u
HRUISAjVTIREUNRjyttjtt (One of the Fastest -Growing Areas of Environmental
Scanning is Competitor Intelligence) A ttiRiSSGtIShnRH1SGitnGWnR[uto
tmmhHfiCtfn? ttificmtmGH? tRm A futmStsisusmnjuji*tuGHmcuttSa? dGtdtu
tfUIfi Peter Carboy tiU{U9SUmtntU nfim8{5HfRiSnmypnfilunjti (Accurate
Information on the Competition)
nputo (To Anticipate Competition

Actions Rather Than Merely Act to Them) A



£&% nfimsgingti
SVIRUtA  (Competitor Related-Information) ?2uCUHMNn[RfmnuHjtGfm
faUGGRttIjgfm[WW81SU m&ISRtriSttjimH1GH1SdnjfiritriJtUi:(To Make Cru-
cial Strategic Decisions is Available and Accessible to the Public) 1
stintuHjibtgjR nRHi8MtnRwriR{yttilaR8stHstjitrijnHJUfaHtifnmg (Not Org-
anisational Espionage) 1 mdtijimmofigflH (Advertisement) urmmnwm
(Promotional Materials) tWGnjjJfnwnfiulS (Press Releases) JntUfTIJtEn'tutu
t8tgi§jW1USJu (Reports Filed with Government Agencies) JjitHMICUIFUGI
$fl(Annual Reports) tWGn[Ufnwnmst3gtSJ(Situations Vacant Adds) JtntU-
fTItimsIfltifirinfitflS (Newspaper Reports) tuimsbfljgtjCUtsmJtfiJIf{tjIftgittS
gfgjlUIRH(Industry Study) mfr{UfinttiaJ918nfitnB (Are Example of Readily
Accessible Sources of Information) "1 nnjafimnJIgRH(Trade Shows) Stiff)*
tisnfiwS(The Debriefing of Your Own Sale force) JUVRCULL[fjHHCUR
mManHiG TYfinnRHiaHtiimiaculylnRTufcta 1 TpHthstftnGSttiHgitignigjffifi
tinnufifi{mtititgjtigi.fi jmu3§jlrGnnufa.tRumnfit2HjiHOJMQnvgw8m.MtRtsis
(To Learn a bout New Technical Innovations) A
mi{gRn8RJt5tUtnsgcugnnmiffimfiriSI5?n] (Extensive Environmental
Scanning) mGUIMCISfunTStiflacUHMGSS (A Number of Issues and
Concems)tuCUHiGusmcut3fULURURfNnsitntuuGUjs  yttitu(|tftnst[fntigmuw
HtifnnHR(Your Organisation’s Current or Planned Operations) % HStHS
gitiHfdfSSfdgtfiwSISuGmtSlstg (Not Likely to Be Equally Important) utGS
GItnGIRftgimCUGSSNtlilfi (A Limited Set) uGtilU UySttinjimSfmKWSIStiltitfi
(Most Irmportant)ttfimiRJIUjUGtWnjmtHttJimtdmc5G[UIGHU3"gitSS (To Develop
Scenarios Based on Each of These) 4
twtmfjmmjigwtshsiuozsvgntfi tsIHmfimglftstitgltiitihtitHG(A scenar-
io is a Consistent View of What the Future is Likely to Be) *ggiuiltin tu



minify (Scanning) igiramtjimsmimuHiiHnniuMJgifitnnJtsintjmiutSsns
tc3ttimti91M8fnn (Increasing the Medicare Levy) [RHUI8t3fitj8tt3njmairiUlti
tCUttinwgmndGt™l Medibank Private HIGmSmwonilmHtGGSS (Create a Set
of Scenarios) tBtyMnji*mmnijttBdtultiimtInjinBHianwfiHmngimss 7 tin
tgitfititultjiRfanug”jiJtrimfiJSfnnuintis tuwst*nstcumntiSifiJSfnngftnsR
tglao.1Q yo.6 Uo.S mmtmais? GsttJ9%? tSmmyracmss Histicuusmtiitma
IHt5tgi IWH[MtSHRItjS81I3tgf1t31SIhuit)WsfTin? tRRpttitiinsyjRfiHmIitIIHG?
rniwsnsfagX Assumptionsjsitgiinfustatuswgi 1 uimatsmiMfyinisytHcutuu
lasRHStHSGSnjimn/iigiHSIfimg tm2tymfiu8ramn88GJIMtm« (Uncertainty)
mHiti5:mitfURtiJfiHfifii?ysfnjgmn?E3cuinBtRfiHistsit{mHcug8[miicinfisfij 96*1
ggitilion Medibank Private mGiifuGtMnimujHtsiGsanuriMiBitiJHigiggSi
mUGtmsRttllisnSttU  Medibank 1 SWsSTHft fUBHU TaGHIMIFAui ty gfin T
tSujggcutjis aamjigjtjiaaftiujutaig{3mi{unsituto ¥

fngg~«saa (Forecasting)

mjnSfITONSUIIMS pimgvIRHGUSJ3Ti: tSfrungRIOJI  (Environmental
Scanning Creates the Foundation for Forecasting) 1 nRmstufljGlsnmJJjifin
SRjjn*atptSHjmSRtfitfatumtG i mitasmSfitnatjiipstaumitinj (Premises)
wnutGmjnjiRJti/it"cutjifnjgfiJjsgitijnnjgtjtutaitnnjHSitiR  (Predictions of

Future Outcomes) 1

(Types of Forecasts)
yjxtnrotu9dnjrii't3fuxRatiiHUtit5tf3wMnuminjinifuitais  (The  Most
Popular Outcomes) BHRLRULRtitWtlIntHmmjnjIRJtuiSGtUIPJISItnnJHaiRfi aa

JURNttnni~981btdnUtGR*?gjl(Revenues and New Technological Breakthroughs)? 1

@



imMnri{Rufgfi9ifcH« (Any Component)ismwis™?niiuitiJtgjn stitfigiglnifd
HaninHiGggnjtnss*njmnSRSfitdifiwnumjnjinjtuidt3itij i
mfitun Four *“n” Twenty “Pies”

(Purchasing Requirements) tfflCUfultjfljnfiH (Production Goals)mffnJPnJvTiJ
(Employment needs) fiTinrinciri(Inventories)Si3PnJfatJGGRutg™tjn{pStgjfi i
tiBffUSsfej  GtUICUJUfdwfiCulgjICUtld Queensland  ttirotnsHnnmraiitgwfiji
(Tuition)sajpngunH(Grant)JUMJulBt4inj~nntUIfitlumjgtufRWnjl  (Course
Offering) RjIfnJURtUfL(Staffing Needs) StimftfistS(tnms (Salary Increases)
wnuuRffinwfitulgjicutu inn ggiuiinn giannsstMti®jtiStjttimjgfiysgitijn
GfuinjtgiHmRfiRtjinwsisutiJtsfriJsStdsfriJ HstjiwnuHtimndfutfa®jfimj u

HttfnrftinJHStMtiinmn~laj (Predicting Future Revenues-Revenue
Forecasting is a Critical Element of Planning for Both Profit and Not-

For-Profit Organnisation) %

(Where Does
Management Get the Data for Developing Revenue Forecastings?) tjl
GHffItRGImSHtjIHtI3Si3RtfU8riSI3Hfi (With Flistorical Revenue Figures) 1
ggunm/i tSgitgiHiaBtuicuusis? usiUHntRjntjtnmfmcustss tStyimStussifrij
(This Figure Can There Be Adjusted for Trends) 1 tmsintiumssri”tss
BtUICUtnSfTIjIfBuhtltHB (What Revenue Patterns has Evoled Over Recent
Years?) i tSmnjuiunnsintitgmMgfig wan shnmttjjmgjfi tslnatnwisgtgl
mBtmhUASL(Pattern)GIStIhmBBtgiHmfi?i? tsig"mwistuiajtgjn (Specific
Environment) Btffitutsistiwtumuu

tSsmBgfUHCUNSfanunjinjaiitCUBtUICU (The Basic for Revenue Forecasts) 1

fSIBtms$K9EC)E) HISTfiHINS3S ttfltSJJHgia Columbia Sti EMI
(Vinyl Long
Playing Records) 1 xmRBCUBRmMB(i?gjI8S wij

(Compact Discs) i ujnuisumtuwt™MtlwgwijsgitMws mtt*"GSmnmBri



Isp ttiitiJtHturatjntinjJUMfixsliwHsflaniiuMXR HnGmmgfntitsCUGHitfrofinhfi
(To Convert Their Production Facilities) Gim{UmBfi?gjltjj ttitl5fllJsniTlttjta
tsini3St4j1J81t3tdntjfifdtHt3 (To the Record Store Racks) A
XSitfmHmifimiUUrilfimgrAgjlt8JfnR|t513nj(Digital Tape Technology)*!/~
HmMtJtUHISHSfIsnjtgfUfia (Music Business) !dfUH1G!GfmIM;SgitUt!IS[RF!SI
tncucun mMUMStIUUSTilgjl (Technological Forecasting)
tRGfUGHjtSIs (Preferred Music Medium) CUStip 1
mjnaRjciiittuuiGfsnGbswissimtffipnn TUTUfu  infrjtGRIgmtnuj sa
(nusnmnnjtfcuXTime Frame) !dfUIRHIGmnmGf*gp8ufi![ynistinjG![uin]!si
JG(To Be Economically Feasible) 1 mnLUKwAMUJUIM!ISU!IGTI1gjl (The
Rapid Pace of Technological Change) *SIRt3gptMJ(In Lasers) UtGnlgjl
2IfiTi{fG(Biotechnology) HSwjms(Robotics) tuimstimjgiGgtimtgngssaj
(Data Communication) SIMHISTTi{U{ycutffif Ttf?8fTIfi (Surgery Practices)

tgngfijtf (Pharmacetical Offerings) fitn?ijfn«J3ndtm[St3iytaturilUWI39 (The
Processes Used for Manufacturing Almost Every Mass-Producted

Product) UNtBSv3mn(U9JWn*u(The Practically of Cellular Telephones) 1
tnaHgmnHSIpSigttiraMtnSitpriICUSfnn*imgnJgjlS” (Technological Innovation)
HiGHMGATHismnruTunjtihasititnjRjJfINTmwfinHUGUTSJUMtR i mcmgratsi
fifcmj T fim§romfinsiSmiuMtmt3raT fifmsnmfips1fititt§fiHStssHiGtiwgBSffiv
nmGn?gjl|*tdfU!GH1GSamfiHm|U(The Environmental Scanning Technig-

ues Can Provide Data on Potential Technological Innovations) 1

g6%ft6aftS6gjspgnggffi?gaS) (Forecasting Techniques)
mgmgMtsIRtimjnpmnntnsnJtutfig (Two Categories) Shtinmnsbi
UJHinn (Quantitative and Qualitative) 1 minjimtimgRUIHIlin (Quantitative
Forecasting) t*"GisGMGIgjiGtmsuturigssmfisauntBujgfijjsgimtugtanjtgi
HSIfifi (Appies a Set of Mathematical Rules to a Series of Past Data to

S



Predict Future Outcomes) 1 tiGCUGHmMGmMgwtSStSItnemuCUHfiyfiU[fii3H1S
9sstuQItfijfutfijpu[jris (Sufficient Hard Data) Atitmgfinifnj
npmcin tdjfilUlfnn (Qualitative Forecasting Uses the Judgment and
Opinions of Knowledgeable Individuals) ffURSfi StimftsSmJUWHSfiJjtuCU
Hisfnjtt5«3i3 ~ mGmsfatgnhfuifnmfpstfiuftjistmLutsltncuttJfutRHSfaftns y
ntnmfiSSStUGJIfannw (The Environment Scanning Techniques Can

Provide Data on Potential Technological Innovations) 1

?nntitnjs £-9 nutGntSfan;iGifi/iitumHianst3Gtuifrin3stt3tutRWifut{GS (Some
of the Better-Known Quantitative and Qualitative Forecasting

Techniques) A1

tnnttffUS £-9: rngmSMtSinMrunjinJlin (Forecasting Techniques)

thgmsM thiGGHGUjitii mjHsfys
Techniques Description Application

tntntui: (Quantitative)

mftmmrotuSiu tJim8jumRsmmj§jMst) npmn/ifnjcuritGnitsi

tntutfnn fGHmifituifilgjindimymHrc RatpHiwtL fntutiJitiJttifi
(Time-Series tcugsstunjPi*Gi nstiHR
Analysis) tss (Fits a trend line to a (previous sale data) 1

mathematical equation and
Projects into the future by
means of this equation)

mtjtmynm
Regression ModelsnjimtimromfinKHjtmftffittifi JmHtunmttfnjnjimtin

uumfituratmsmjnjfi



uUfdsfi (predics one variable

on the basis of known or

assumed other variables) A

Regrssion HU

Vv O c3 u

Econocetric Models

\j e o & vy

Ust (gsIUNCIfi RttU
GtUTItmffifnJtijltumn?I-

tiRU(seeking factors
certain level of sale)

njmjtinfnn[tj[ynjttu

mjtumtitustfmjgtitu

Use a set a regression equations XSfTljt

to stimulate segments of the
economy)

fasMjstwdnQ
Economic IndicatorstSxygfdjSgitUftTISnintfddnG

t[uri5SfajStWunGHmyt[ps

tgiHSIRfi (use one or more
economic indicators to

predict a future state
of the economy) A

tfcutsmjfrintjsw  tLUjJUHSRnNjiRigjitSHjswjs

(Substitution effect) gitBtfitrimHIGtihmmi tnfufim

satsitfmHCUfiscifimdfutitufi
tifu§HtuumGnlgn8Gnjtssfij

titStitifuumQfilgnOTrfa i

(sues a mathematical formul-
ation to predict how , when
and under what circumstances
a new product or technology
will replace an existing one)

(predicting

change in car sales of
a changes in taxe

ngull

laws) 1

tSBjgfiysgiWGtuifu

(using change in GNP
to predict discretionary
income) A

gwjsgimtifuusmcutsms

G{"SH[mjfrg1tSmj

(predicting the effect

of microwave ovens

on the sale of conven-
tional ovens)



Igfmcuimn: (Qualitative)

fiwi:ls8tu ufiMJUsfctltittitiHfi widHmufi)[utristdn
Jury of opinion JUWHfi&mgw URtSnmw[nHtJistSej
(combines and gwijsgitijmfmnsinti

averages the opinions mn$fauwHmM8mjfanu

of experts) git[fntl5(polling the company

‘s personnel managers to
predict next year’s

recruitment needs) 1

wuiwfnnLnH ufifajumjfiwmuytdrims gwisgimultrirmcums

Hfitun unninuuRcBnHnfunHfi  gfopuiRH Laserswnugit[rnm
Sales-force GSSHRStjStufUtRIDI3Sfitjl (predicting next year’s sales
Composition StiunjISHI 1 of industrial Lasers) 1

(Combines estimates
from field sales personnel
of customers expected

purchases)
fmfitumcunHRStS ynwjunHfiBtjStrifd tGmjHttimnjHfitkteGv
(Customer Hnmrintigmfumj ufitupjtiujsdtBfigjistiri
Evaluation) urmgm, i mHitimticmmstinis i
(Combines estimates (Survying of major dealers
from established by a car manufacturer to
customers of expected  determine types and quan
purchases) tities of products desired)

(Forecasting Effectiveness)
igisutfimjnjimcinmsfinnwsis  GtmsmngtdsmjtjimgfiribwmittarriR
tuimRHRLSfitilfittHiGHIimtimfiwGJs (Mixed Success) tsIRtsmjgwjsgiwnfnp

fTU[inSv3CUgtitU§jtnS{RHJIRftSIS (lll Forecasting Events and Outcomes Accurately) *



UtGniSfanjinJtUIH1Sfn(RHIRJUdfi (Most Accurate) TSitncmtimulftflS
tSiSv3(Static) 1 ifIMIStiInIXmitnnitSIttJItlJtjIHNtU  (The More Dynamic
Environment) t{pS?mG8JHN[pULRtt§SIfIt59M]SgitS5tnS[g" (The more Likely
to Develop Inaccurate Forecasts) 1 mJQWJSSimtpSUSWTniSfytSintimJ
9fajSgiasGnriGmmuCUHSHL Stgi?riHJuJ (Non Seasonal Turning Points) utstfl
hsiuigirgs (Recessions)[nGfnjantunjusGHfn(Unusual Events) mimnsis
(Discontinuities) 1

tmtut*mjgwjsmmHisyu*HSWJGjiwn (A Mixed Record)mjLfinf{tfi?
tnauginisfRSR389MnmnnjH juM|mmgmjnpmfm i gym fjyutBmgwgftya
gimttim? (Simple) i tnBmsftnastGtnan; mpstnajutMJt*alGfmiMemnn
(Complex Methods) tdnJt{GStf8Jpgjmjfll3gssmgtgi(Random Data) S3
nSmstdtU[trmd[UtFl (For Meaningful Information) 1 8m t[yjmGjU{RU
fnjnjmjn/it*"Hmsagj "mj5atn8mn{U[unf(No Change) ¥ mjnjimfmmsrm
tjytyfu (A No-Change Forecast)Hia(pHipainamnfUUTUui gu mntitmgl
fCuJGnjimfUUfiHM (Do Not Rely on a Single Method) %1 GnGfnigfiysgim
t"Htuad?GtuuttaittgfmintisSSi3ttjt3 t*ntwfat tnmiticulRpnmMwnmm:tnm
tftt(Longer-Range Forecasts) 1 SUS WHHfasBtilHRHIGntlilfitnSGjlfdmifan
Gtli)GJUriHtmsint3SSimnsi8 (Do Not Assume That You Can Accurately
Identity Turning Points in a Trend) 1 HitintmpStRmCULjltjIBlinGJUriHUS
tmi3wW81StrastRt "nRpnjn/igtgiHm (Is Most Often an Unusual Random
Event) # g[tii fnntfiH{m (Accuracy) fnstRtjmt5§t*"Hmsanttifistsi*tntu”cin
(With Expanding Time Frames) Atfflffilmmjaraptffctnnjrinn (The Length
ofForecasts)taiSHNHiGgM}8giugRftnagpatjil3 1

( Benchmarking for TQM )



Htt5JItnmSUtSinamn5ttiSmdt*mgfmLW (A Third Strategic Planning
Tool) “Benchmarking A

junto saHStUSR{utott3CUSI§jtm5tgit4ISCU (This is the Search for the Best
Practices Among Competitors and Non Competiors that Lead to Their
Superior Performance) AtfilCURSHitIHCUUIS (The Basic ldea)tffi Benchm-

arking
JUMHfi2fiS1ls1fia?ftjmnya91 utss Benchmarking mftstoujlfiinnMHtmSfru
nSfijtglfnJUJELFIS™CJ (A Very Specific Form of Environment Scanning) 1
Xerox tnstfsfmannRtnRgntiigigitaUjlfmsSiStGBenchmarking tfinS
yatsiIMtnjgmtHjmsijiagiGj~rt™ i JtrmHfigcusatnemms taystjisQtuamiatjGs
stx RfitiiilUMHnatgtaimtptflliiffltTififintcinfi  nsfijfUfumdfUHNdtgtSu”u
HmptpMBtMs2aS9mMtm2t0tRc5Htirofii«nj safitiuijfnnuMtR i Hfijmjuto
JUWLRHtns Xerox  HSHiGmrttnsn?Gtdnj|jiHt]istiysHit5njR* wt3RQg]agin
HGjmsifauiJdmtHIJR  t*nt3mnjRGtfimtitSHJUfat3tu?it4futs{RHt"s  Xerox
tgjtu i gtgs{UGistgnt3tSmuMyiHt])stnsSnsiLfjHHratfflIOM}miutgMtjys ulhj
WRIIFUHR (A Detailed Study) nfltanifTtf satfmujtDGnJT1tIjmWRLUN am”™ R 1
IRggnIt"SNRH1StjlIt{pSnmMNRMJHRL1tjIHU5Sa Xerox  fefUUISttfistjl  Fuji-
Xerox tenjHisfijyutorawsstej i ménjyjHtnstTSnjmS§jmfnfitSnjOTaSia-,i
{RHinstjys tdcuyjttjathymtmsi2m2mstRgim[unwtsi[RtilyMgfrin K|
Benchmarking iyw|fTinSiatmgnnnRnmJt5im8Htsmmmltgajni (Recovery)
JUWXerox tSlfititgnthwStsfiGgjti 1 MmgIBttriSHttB Xerox yiHtnssimgGtji
AT&T, Du Pont, Ford, Eastman Kodak ttnttfSti Motorola tjSjtnfti
Benchmarking (A Standard Tool in
The Quest for Quality Improvement) 1
Bsid6abi>$?n$ Benchmarking ?



©.HtimnmSRIfJHXgmjjumtiSfnJ Benchmarking (A Bechmarking Planning
Team) 1 JMHNJISME3W[RfBenchmark imScumjfnn
{UUTIfijmtnnj ttntI5StinanR?GM1IM(UHNJOSSt) (Data Collection Methods) 1
b.IfjHiuHNnjgaarattinS3Mfi{URuBmjiuM8siwffiat3riunniHgmntti}tit9jR (Data
Internally on its Own Operations and Externally from Other Organisations) 1
m.SSStIH{RftjISmnHNIFNMSHIIRtHtUQtS18L mUTIidtgint3fnJHS"S(Performance
Gaps) tuimtBujJmHCUUritUimSfnnSfam (The Cause of Differences) 1
(An Action Plan)[gftrisujuQSRHS*mdP5sitgidnjmjmnninjs

t3wtnaut5tnsttSfijfiMtilfimMHnaig (Will Result in Meeting or Exceeding
the Standards of Others) 1

tStyu*mnmnpipMmfiifitsintinint*mwtiGntSansry'tScijmniufiisi
nt3{RHU1SMQRIsj1tI5StUNnStSI[UtSWHLACU  (Aerospace Technologies of
Australia Pty Ltd) ASTA A (JJHLtiiStSStnUHIBHRnintjIHmsafnimtltSitJl
firij2fRHtstni3t3{nmstuTismfijjgintjitutsini3m<5°CjS 1 talfjttjn*d*&nlij
mrtrinufthfi{u inmglSstnswjinsiatuBRjcij i sscjcumtjcymBRrnHSttiiiBRHiti
ARHistRoinl.ooodtjji tncutsi8{RHins Boeing wuotns 9n)o,000 dtui i tfitns
t*nHafRSfRaR§9HtDBaat3I5tmiUfiJISflimS8 | Benchmarking HISfimgtihti
wsiatalnafitnjijmnas i 'gnjuSuR88(Areas of Operation) {gft3iat{8MnMHfi
IfclHJIf Benchmarking SltilSlttintigititfIHSItfIfi 1 [RHins Boeing Sti ASTA
tnatjtinalpafmsingatiiHgijaaTjHujatalaunsMBaalari tuimTpuujsgittHrij
imstffimnjtitfijjiHtjisSfBnj tnamnitnHggwgMjafiBraMifjH Benchmarking i
Lmtirit4Stsfltn?ijfTins§RHistps 1 intruinnjmaSfifnHBttinBngin*)
tfcu9££lo StnamnttBtgjmtnfitini ~to.ooodcyi ttfttnHiamjBfignHatftmnjia sti
fsjtiticu9lao.ooodcin fsIRtisfiG)dEto-G)EEm 1 talrjfcsrtem [RHthsnisggcu
laiararijutnaLnutSaBoeing mmsmntSHRUaiHtjiHngRdtiSMsiaiuMBoeing

(Award for Exc-ellenc e as a Major Boeing Supplier) %



(Budgets)

HiaSGtimMtrtniJBtwnHnnidjiafcnjSaStitJimnttiSfnjtfiH i nmcSamw
t|pstnsnjsw[Rnmnt3tI5Smjffi*ntsIRG tnfutdfutt2aHStGstnjmmp{pwGn{inj(R-
evenue) nftm{ytifuujf;m[ms ttSas~tJitilhm”~nguRHiutfifapt/imwttS*Hfd
tsIHSincutiiBMmrn

mninSmra ttttisfnimroswnuiinjimGfitriffiGsriSfijnuMfiHmnttftffi
t9]fi9 (A Budget is a Numerical Plan for Allocating Resources to Specific
Activities) i HR{pu[pti?nHtSumnjuGmntits?mifanuGnj)cuQCuntij stiugGcimm
ny*dGtjIHIWSStimmJ (Prepare Budgets for Revenues, Expenses and
Such Capital Expenditures as Machinery and Equipment) A tfiflSsiHStfl
fnjG?sjms?dnjtiimnt3tSFnj[R™MnstmLUt2tytdismEuinitncu  gmsti - ttntustffnj
tpLtnWGSG'ISfdmJ: (Improving Time, Space and the Material Resource) 1
mnailJmnmfiSGanfrimgiUumstsgnRritjifitnjstRRHisRtHtfitJfindGtjiHismcug
-mfmftfn tsfotfafams* ra*tOTmnfent3tSmnt3tuSsi«gtaHdsaSnn -(Dollar-
Based Budgets) 1

unRgmRStiJHnjuBmniaiSfru? LuimsttJitufiTiJfimGHSfRstgitns
ttJItDHgfncittijt39UtgRtti }a9tSlr;aHgfnnHmM (Application to a Wide Variety
of Organisations and Units Within an Organisation) 1 ttStiJfcKSIntinfin
tnnnHmMfinjtsiSmm8H9igfRmgifnHjgiMiginigfiLtnri(in Monetary Units) i
Comm on Dominator Within a Country) 1 S?RmWHSfdjHISmtUtjinjtl5
(Has a Monetary Value) 1 (RHUIsmslhuMRM"BRggiRWmffimJtjIPiUtltnR b
mSm nmusftritiJtji HiaHSWjtjit sstiritiitjiS?fiHSHiGfnmtitjistg tmtjltfiH
aauiHUistrimhujatsinritfcutwgjasaHLf tStsitRRRmmRu”~gRgstsgSLnitui
stitiftfi -+ tjldnjismws 1 dtGsflUISttIRACUtdCUtfltnmtflfinGLtnn  (Monetary



Budgets) RtjimjnanrinnijHisirit3rm2nsifafiHmntt|jt3”tsintitgmt|jtj* (A

Useful Common Denominator for Directing Activities) utitjltitUfifiu

tntmgttaSfnJHtH (One Planning Device) tt3n5Hn[RUptifnm[GStgiSMmsintl

ritaut* nnmmtfrtmalffl3 Hgfnnfa&timmmfittijuifrgti i

3f565alggh6netiSsns (Types of Budgets)
«m{Smru3™nImJfiSnUH39Sni (Items) ylwtu (Areas) 1JpStlhtn mnta
tArrusi*Lmmss fStfitunti i*mndfUHN[pu[pi3t{pstLu i

(Revenue Budgets)

RmatflmiQWjnjRt"minjiRiafiittxjtginHratffiQnnnj (A Specific Type
of Revenue Forecast) 1 fltSItWfnjnimtjtJtSitncUHSIfifi (A Budget That
Projects Future Sales) A UJHtimnHUJGJIfdth%S mGthhtiSfigitinittdegS
tidjfitflS tffISRtnatSmiBtUinjnRtfl Gfiwnnw (Quite Accurate) 1 HfiLfiUlpfcgnS
TtnstniSttu3RMtromnjnimstat5nt8tuaHtiJ9  tglfnHtfjHifimtinjsstarijmsistji
fnniMGi  tmAtifuutasniHHisnmM (Rarely Exist) * HnLfiULfiti*"iBmsitfcu
(Competitor) tfimfWnmaJlffimnjigfiH (Advertising Budget) [UWO
fnmsncintinJPi  (Sales Force Effectiveness) njirostifimmrinsttijtiotgjfi
(Other Relevant Factors) XTJimtRN\MajUHIcmtHnJUIHItUItafUtfiinQnjRXtsni
(An Estimate of Sales Volume) 1 JGnJItU Itfltlttifit CUGSSTUHInntSRnfrmsi

fittmtunajti? (On the Basis of Demand at Various Prices)
tISwnwmnjfUmdturaU[faU(An Appropriate Sales Price) 1 tUStaCuSmnti

tflmiBnnnn

gf6f3gE8?T3$9aST3g33 (Expense Budgets)



Rmtit"mjGancu(Revenue Budgets) RtfiHtGjinimuwwnmGttisrmjn
9dpJSv3tun(A Planning Device for Marketing and Sales Activities) 1 mntJ
tHrmon/nm  HistsimH[pmdngil3HwisinttjnHtSsgitiHgmnwi3jnnusil3Hg
fTUHBtwaifinn (Found In All Units Within a Firm and in not-for -Profit
and Profit-Making Organisation Like) 1 mnI3tnfndGnniUJLPaafi5riHfTinGUt39

tt?iminjcumGnGitiS9nLtnfifdnufa

X

fAIHffinSHtIJ9fS]8 (Expense Budgets List the Primary Activities Under-
taken By a Unit to Achieve its Goals and Allocate a Dollar Amount to
Each) 1 GiimtURG (Lower Expenses) tSitncUH1SWOt3fU81t3RtUIfNNst3UJHinil

ronutifttGtfdifnnui~niHmuwgfnnsw itslinrawsmnunmuton8s yHismt
GIhGStsIfitiHSmnRW (Severe Competition or Recession) tjIGHMHR{RUJRt3
tRt3nsRjtcuRtnt3t3?mJBaj Titi5t2HjtfmjfnpiustiJ(To Make Cuts) stitwnnnra
{UWsfnmfdtifiG (Improve Ecomomic Efficiencies) 1 tultlfiTUGtUntIJON3Hfj
HS[WUImU9tF (Volume) GnjnmtRiBHSCTRGSt9imHmMSt3fnIGLIiGStSmffnd
trotatumacmneafug i gtGsHn{GU{GatGnGGgnnt*ntMwtcmticutRturlt3i thG
FMPAGS{U{tICU (Fixed Expenses) tmtUGGammitt3CUHBH{U{UtUt91SUgfHISTriJ
tfytunitGI*tunmi~l)  (Remain  Relatively Unchanged Regardless of
Volume) ¥ tsitnn5tJ3rotaroGRHANG8n MpnjG{untGtty9unfiuGtji{RRrisR]
gsaarigmsflGinGstglfnHgtri (As Production Drops, the Variable Expenses
Tend to Control Themselves Because They Fall With Volume)

fivSICUS £-9: mntitftmJGluntG (Expense Budgets)
(Department Expense Budgets)



0)0L.

ICUSUtt SHtU 3nj 8 dys

Co

[thm2 (HStfUjjJfU)Fixed $£m £0oo0  $£m £oo  $£m £0o0  $£m Soo
[jnmS (t[U[ycU) Variable 90 000 9tf 000 90 000 mo 000

(tfIRJtiI"(Performance Bonuses) m& 000
wiru:fTUtiruutxj totfoo totfoo totfoo totfoo
(Office Supplies)

mJtsfiGSjti mooo mooo mooo mooo

(Photocopying)

SIWh (Telephone) GOOO GOO0O GOOO GOOO
MU]p (Mail) totfoo totfoo totfoo totfoo
mnfStanj(Travel) dooo mooo mooo mooo
fTIHRfEISUfimtUUI 9tr00 9&00 9&00 9&00
(Library Development)

9[5uji8itii] Tri 0 0 0 0

(Outside Consultants)
mnipMWfijHmSfnisfc

tfooo toooo toooo mooo
(Recruitment and Entertainment)
GCUTminyt}*RiafimSfnH ~ tom tfoo  tom ti00 tom £00 tom tfoo

(Corporate Overhead)
Giuntu MJU{UfI[RHIM Sotfril £00  $9ME) Soo £)00 $toof Soo
(Total Quarterly Expenses)

(Profit Budgets)
ttimta|t39tBin«HafrinHtiJ?t3cuttitDfifinfiHnG Cifinjn$stRrriftt/rjt3i  Htiiu
tmnnsticuGtcuini  (Profit centres) ttSmttutpfiimna~fnjtafUGtfmni  (Profit
Budgets for Planning and Control) MnmGitjSmJSti{UGnSfij 1 mntitsJfnniS
taCUGttUIm"UmCUQISIRtntttSmnWGnfIifUSatHmQn/nm (Profit Budgets Com-



bine Revenue and Expenses Budgets into One) 1 mnbtffmnnjticmhtuim
tIpS5?i(RftnSt{Ut3IntIHafnCIGOtafUtnStnt3GIf13{3tgn9tps (With Multiple
Plants and Divisions) 1 gsiUltui tnbGjGtimfiSHtHtnsInafmiSfnHH'IGffU
t6Gnpiffi(UGIit8iHmatgGammittija')mMfinjBffiHtt}itiit6jatiifisalRmuL{i{tiGit3'i
HafnnSSUISRngHtinrotstIJthrinittJItiiuSSaa (Artificial Profit Centres) itfitll
tjjUGxdjmHwnunQfnntin/?jfitiHgfnnRGHtiJtjiHmstiHgfnnRtsHtijAjfi  (By
Developing Transfer Prices for Interorganisational Transactions) ¥ mitfficjl
ggiuldn/)Hmtgn3immm{Ub(Exploration  Unit)JUW[nHUIS Texaco ti&f]
[JUtiMniilRSjtgnBhrtipa (Refining Division) Texaco dtGSign
JmnHSmsrmnjfinR[tjintltS (No Real Sales) A tfi[RHUIS Texaco tJIStSgjtgfi
IRjnmtidtgitjiHgjHnpfutinjGtajimt“mncu]fimcuwnmLui3HmMGa9tt3futgmsiguH
tjissa"tun"tsiSndfiGnffifGnj i mntiniSREUtSTOnnnjMnmtifijnjmuitDHscT Lifi
3jHNt?IU(RI3tsIRt3tgmmsHiGujuGmmRt3ttjiuj[RInisfimmnjttfitiJtgji3giPiHriR

tmjdImncuticumiiflpJuwgs ¥

gjenegggng&feflgfijOT (Cash Budgets)
mntttStnit"fmB{pn?5mjnjinia/itHnjt3itRiinRumstatuatifrinHists1tjiu
stisstuiuJ TfifmmsisMnuutnnjitSGiUTIti5 i  mnt3tfimnssHiGuiJim8n\5mnmj

8s3imdcumGHisymJHiS[pntsifacuwnufrijlsttiriRfanuja]:intu| (Cash Bud-

gets are Forecasts of How Much Cash the Organisation Will have on
Hand and How Much it Will Need to Meet Expenses. This Budget Can
Reveal Shortages on the Availability of Surplus Cash for Short-Term

Investments) 1

(Capital Expenditure)
mjlskunfigstsitcuLsnjfdHjB (Property) menj(Building) aammiB*)
(Major Equipment) tUTIthigSGIUntU (Capital Expenditure) 1 GItmtUtSSR



GIurmJGSiv3ﬁ?1jc§#1.%,t3JtU:tnaj (Substantial Expenditures Both in Terms of
Magnitude and Duration) 1 MIWnNGGRmfiJJJ1IHUISRtHfnt2Hjnfirit3
maG[nt4c5fiHmStsitfim[nmdri8ibcSGtsg[Rb Melbourne m”~mjccuruinsinti
stinuiwnrisdtirn hgiHmjmJutmcj{pnHCUSGmRUfitriti5tffijtij:tnfijnugi (An
Outlay of Funds Over Several Years) ttStHfI*mimJAU"at "tpSgigflIPi
tnstuUHflIni (It Would Require Many Years for Management to Recoup
its Investments) % 9tfist3jm:tntl)tsrnjlsttirifisibts§ (The Magnitude and
Duration) mGunjibnfnn[RU[RftsmnjjuGGtnbt3JmndimtgjnwnumjlsttiriPi
simss i mntitfimnwgaQnnitsjtumssHiGtg8jHRLRULnttjrit5SnjiRjafittumffnj
tCU9StS'hntUHS1fifi (To Forecast Future Capital Requirements) tuH]§jmrivl
gSM8ia*)t3nsilJJItSIMinj (To Keep on Top of Important Capital Projects)

tStytfSjHiscmQipriipuifnawnuutnnjttUHSGnmmiScutnt®*G (To Ensure That
Adequate Cash is Available to Meet These Expenditures as They Come

one) 1

(Variable Budgets)

mniitfimnanjtijunuHaoHmasfittimromTfijaRtwgtinnnnRHUi  (Based
on the Assumptions of a Single Specified Volume) tmfURRtntitjJmnunJHS
tJUIUCU(Fixed Budgets) 1 mnfctftmnBJMaRtffimfiHBfpiunJ (A Fixed Level

of Sales)tsmH10JItIWRtICUCUmtSn]ygt/itsWfiRH (Production Volume) A
fnnfnmpsHsmGgwjsmtugth (Volume) 8Jtns[jn?tsisxgi tnjwmastsjmfm
tnmyujGSSdGtjinfuny wfnj:si3fnJGtUTitiJtffijgtiinjtty{yfutgifnHtfjHinn(Volume)
i mntttnmntinjHiamniuiuroigftiiatijuQtgtiwnmtlisifintiJiufriitHMgiatas 1
Wi3tftgiffaH1t5UmU8tn8 (Flexible) tSHIHIGWISI
stntisrnjgititss i mnatnfrintinjHisfnnTUTUfynsupfitasffa®tJiumussiatsg
(Variable Budgets Represent Flexible Standards) 1 fIH1Gtit3JHf?|tiU(Rv38J

Z0



UjuUCXtiSmJtJISTyfCm ftiltnm tfr(C ost Schedules) G
[Unmni3mHmMn8W"m(For Varying Levels of Volume) 1

(Approaches to Budgeting)
tnalSHmffiJ (Two Approches) XdmHR{pU[p"H1G[ymStlInxsiOt3friJ
njuGmntitfimj (To Budgeting) il5'tirotRatDHtpat tttRiimntitflfnjgtSgnnti
Hnumntitfifmmnjis (Traditional or Incremental budget) 1 tmsintiUSISgl
89ta8Hfi{pu(pl3tsintJHgfNN8s fmRn;jjtit§9jmnai3?frijfns?fitns{UM |frintaitij
«mnnt«mGSt*HmatimnatflfnigimnJ8MSJ (Zero-base budget) A

gf6ftgg5fr3$si$aliis (Incremental Budgets)

RxntitfImxmans (mn{3tSmjt*utnnji)tri8tuntin:RanRnj(Two identif-
ying Characteristics) 1 S9 9fi[tnR (Funds) igftUt3tt5m9i9jtgmtijt3QUHtifnn
RGI (Departments or Organisational Units) 1 HRLfiUL”axdRSiaxssuatUtt
xGnxsifdRHmnmmtdtuiRmtut3ieiJH[fau t 5 « RxntttnmjmrinsxnmGmnRtna
tj?frmwRH8 1 mnat3?rniMnura:tnfuaHtiJo9GiutSm~t6itijtlyitM :tntut5i3
gnmtjIGHilGXtITia (By Using the Last Period as a Reference Point) 1
HistRmnjistsmn[U{UtutsintixwGmwfiJt3?pnng tdnjjRiGistRnsfijtHfux”Im
(Only Incremental Changes in the Budget Request are Reviewed) 1 R
tURFUI: SHEU9XStINtUi:S:1i3XS§(Each of These Characteristics) RUXSRUNTIHIS
tan

xsixntuxafU9RIt5iRgltdisxuyxGmsi9jxgmtyt39XsiRtiHgf TinxRxrisfrijntjifi
StiXCIRgjtAGNgIIIt3WFLHINNMsIEXSinv3XgRS1v3XSIs  (Difficult to Differeniate
Activities Unit) 1 xtiRH? nx(msxgmtaja?)xsint3HgfriiHisxfncutjfuim{p8(A
Multiple Set of Goals) XXIMiXGSRIHXGARymHffiGSS (A Number of
Activities) 1 RXntitnmJRXfljisuStTIsBRnfrinGJS (Deversity) XSWRHfnnmtiXSS



tgi Sht"mffifnydCIBfTUWnutgmtjJi39 (Providing Funds for Units Rather
Than for Activities Within the Units)
tsis i thituftjindfisititsisyistfnfuustitps tfimGstiwftftstnsth 9) ttncutjiuua
8SH1SfinJ:WB1StjIt3tfnfUU[UIV3utStgiR  (Some  Goals are important Than
Others) tt/itu to) Hfi[RU[RammgR(ytumms~fiSti5tsint3fnjfiStJtStfncuun/it3
gititss (Varying Degrees of Success in Achieving These Multiple
Goals) 1 mnaiflmimnjisiUHnjfIHQitiHMtJimsIG.tiiSaxRHaj i ttajsfjticuncidi:
tjIHtGJlItnmwnmSttismi (As Planning Devices) fIHSMfmsmJtHfFIGRgflJJIfi
GOSMnntFinndinHt1J9tSISty (Lack Sufficient Focus and Specificity) i
(Troublesome) t"nnJtt3CUHfi{fiU[fit3
ARnnroXMttInnMR(Ufnnj3njmS{UM|nimuiujalafnJ8881tD (To Identity Inef-
ficiencies and Waste) i fnHnmgifnnms{uw|fnntnstSjtitsintimrit3tjJfnjn
«cinamLnisMpStfi{RftnsnJlli(They Tend to get Hidden) A tSini3RtrUdTfjfnJ
mn?isfnHGyfritPimsrnfimt3n]tg (Nothing Ever Gets Cut)  mnatOmiSHrtiis
GimSHt*Hmsagn”mj3cutRRCUImMt3RtrimMnujm:tnnjt5I3t[fnti3  -nJuBHRimi
LRtttnH?gf1tm8maHffIRItIIfSnUHRt4«im (Add a Percentage for Inflation) S3
thiftJtffiJRHfnclSynjSfIUtSH (Request for Those New or Expended
Activities They Seek to Pursue) 1 HnyRU[Rt3*"RRnnjnSRItHtIStmgitffifi5tn?i
WRinjistLUyjCUXRM(UTIS(Look Only at the Requests for Incremental Changes) A
njgtatuRtii  snTINRHIBTRJtsoiMnuMfiHmn!t3njtmnjl3TRfrniujiHRttjitiJ(Monev

Can Be Provided for Activities Long After Their Need is Gone) 1

R6neSSg«609te8%$5ig6»9ft5S,\ (Zero-Base Budgets ZBB)
mnatSfnnsifitimmrosMSj giHgiJgJHRLRULRMuNpRtt" RtitutcSwtnJiw

tnmjtjicuHRGIuntcu8wsjtgi  tgis5t*tiBRys9tnsgR|i*nygismtfim  (ZBB
Requires Managers to Justify Their Budget Requests in Detail From
Scratch, Regardless of Previous Appropriations) *1 mntitjJfnnsstnsuonti



ifrsffirittfguwfislQ itinjttStitnstljjunmmntamna”™fnjmfms = wnHfnnfecu
HIGmtmglthHHR:(Activities That have a Way of Becoming Immortal) A
tsithm&njiJRiRsIHStfsthunRmuitRWRHfnnmwHltirnnmGtfist*Rtthyssatn
Hiat"nitRStintiJipuMnsfiumgniputptt  stiRMfstujsiRgtistiR'inRRIijttij
< i 0 n L5

tGinJtIMBHSmatnRUtiUSaiJypnJfaUGGIStIStinniUtUia (The Activities They
are Investigating for the Organisation Could Be Eliminated Without Any

Loss of Function or Goal Attainment) 'l
Gmad!mnsiGtimGHfU3fiJSIRCUIRSIHRTRUTG3TG GUainififamatBmUCTTIR
tuiRdfGtaimiRHmtamufGtRtmg] RfmjtjjRin  Suuijmjmm3tf?pnnsiRt3mRtcu3
wsjtGmojtsj*InisfncijfaRHfnngiaHwmwHgfrintSHjnsRjtHcuttitRWRyfnn
Htucunttinj{RfttnsutttGicu ymturifRfggcutnRinsinamRmRustiJ] GiGiun{R?
gsfutj?RinsiRtimRE3tdcuy(R™MRStgjt3 i dGHisuaicjtsint3Rint3tcu8 £-to Suim
RiJiHtnsufiuns:
9. MRymnSHMNJUWtgRtufUHISRIJRRRJIGIIfafinw (Each Discrete Depart-
mental Activity)(RftnsmURtjIGtaiHytGISmIMUGGR (A Decision Package) A
to. Gt"HSHtGOtsiRtimjfiJUGGR(nft3iSRCUiritjittu8njt3tdJitiJttirtfijtgimuHRLmtiri

tiSmwflGimsHgfrintsIRi3Hg]vltncuisRtnatj!R1J (The Individual Decision
Packages are Ranked According to Their Benefit to the Organisation

During the Budget Period) A1
m. GSGist"RiJ[Rft4ismt3tGRtgi§jGt "iHSHmM ttHtiiLwmgiRiHfutJiuHstynstsi

RtiHgmn (Budget Resources are Allocated to the Individual Packages

According to Preferential Rank in the Organisation) %

Rina itus £-to StnfiimrismntitftmnmnfcmmrasMSj (The Zero-Base
Budget Process)

£3



mSJimsmJMUGGTj(The Decision Package) RtjIDnwin*"CUtJjunuStl
nonfinwriufnnt*imtsjn "Hm#  t
(Operating Managers) aRMinssjHHistwGmgancugtinjjntignmfncuufuims
wfigjfnn - timujttfGiunmwnuwfiHfrirums  mfmnnjuffiSfi mfififiHtetiSfnrau
(Mesure of Performance) wnufnnttjjmgjmtiCUHIGtLSWUfLIUJfiHnfisw
(Alternative Courses of Action) mjnmmtUtgitCUtaCUGtanni*futnSUnnfnJ
WUGTHitnJ (An Evaluation of the Benefits From Performance) ItntGSbtslU
7wmsmn8SsfiJtIGtUttIBCIItgirriHgwjS: lwmmfijHgfrin (From an Organisat-
ion-Wide Per spective) t tUStITim8JGtgimSIUSHtIS9njUGS/?5tt[ji3"Mnu
t[2wnwtslGamJHS wnufnnwnHSfijifiJStffidh{SfLinfi5Htijni3Gtnj TiHA2w

UWQitltSSttjimRCUIRIntdStSmRnjcFimsmJ8R8 (In More Specific Terms,

Each Package Lists a Number of Alternative Methods of Performing the
Activity, Recommends one of These Alternative, and Delineates Effort

Levels) 1
mmsfni3R8{5t3ttutt (Effort Level) gibtssRtuifiHntmfutditsmjGtirnm
(Spending Targets) ggiumin tfttfiMfiHfnnsti[gftnsutnniGTi n)o.£o sti990
fRitDgMtMTIFUGUTStinagGmG t HbninGOiunHtmdfUHS?{i?7nu ZBB  sti
Hisnmugi“tssnumsRmu t

ISitmutlInJHflIpuptitgfl (Department Managers) tjisumusfnmuta
fnjfiStIGGR(The Decision Package) RmmSSTfifumStSImSTRHtAIRSNmtfISSW
(Top Excutive Group)tdtURNPRE3ItR[RfGamtlJGSSUSLS
lungs 1 (Ufn«S8i5tgltnst£sitii2t3BjiMsiBS3M}nt3njiRfGiuriajttlitiJHanin (By
Ascertaining the Total Amount to Be Spent by the Organisation)ttfltUUSIU

Hmjjuumu9itiHWnHnj unHR|utmtist{ GStif UHRLmtiritisBG diuHtifnn
(Ranking  All Packages is Order of Decreasing Benefits to the

Organization) 1 nmU(RftFISgSEUMfiG8Jtnm3rimmsmJGIUnffi (Down the
Spending Level) A tnndttiCU[RINISt?ZIHSTR{RH[R tluijfn ZBB fltBmnJttfltU



{urumgsjnnifanufTinjuwHgfnn ujuGtfimgfnn BtiwwGtijgtinjtjimiua (The
Continuation) mnm p (Modification)IfTIHUmmSftinHfnn (Or Termination
of the Activity) 1

ZBB nmGtQgt*s[fmmtnsunritiigtgitgja] (No Panacea) i titstfimng
t3?mjmtuisttij*tnsRtinluR8inj8smwfi i fiutSsfruttmytnnj (Paperwork)
si3{gffnncicutffuit2tyt)jluG 1 faRHfnnM8iS9ttiroHRputptit5StHimtRgnisR
IpnuntitiBAM8tHImHR {uttintjsmwfimtnt3i?|t3 it/itiJtugtjfutjimtjuuiR
(Eventual Outcome). nwf8Mtym”~anmt3fUHIit5tnRHismHJtij:tjJfnintnjis
(Through Incremental Budget) 1

fnjwtnnsi3fnlGQjriajfit)rriJHsffis ZBB mGHSwmwuwnmfiUHtifnmg ¥
tmfusttmt3immwHafnnG9tRi3tm5tHitiSHsritiJdnjRcuiLmtiritjStjiMmsntu(Any
Potential Gain)tufU ZBB mcgETOS A fimGH1S{Uw|fnnutjfigt3HgfncifiriG'lJ
cmrtSwBisst/mGfriti - RtimjguRHLnHURtSfitsiR ijiHinsmSfPiHItsintiHgfnn
tdcuntiv3tRGIfiQs % gsitmn/i ti“mftnnRRiffriisiaGstnsiaLfjHURwmMBIfi~"LnH
AgsmSfn.Hti3cujHHisign§Bt N gn®T)ii{illstlpi  s*tgnuRwnnwfgifigat*m
Acutsistigst4QjmwhnHtflsA HISMjIM tnflSafn” niNt®  tfitftmnuMtmftmfjsa
(Realistic) It"Mmu~njalijjfiusmiiufiuttfiraiuM9fnn % ftgswnuffiHiuu
tss ZBB  HItitjimtSJIjltlllgfinSR;" satgttismffaWHIs'mWHra (Maybe a
Valuable Planning and Control Device) 1ZBB nigJtpfilHraatimiJpuiJrtaaf
GStSIStufUnntitfiGsdmtibtuJ (With Managing Declining Resources) #A
xaiinrofctuHamnfjitmHHsaaaffrufnRuatiJ  (Cutbacks) s”puStstJijmfR
(Financial Restraints) tm8Hn{|iUptinfit"tMt3JfiHtt3JItntntSCUtnmt3bt3SG1Stns
nnnBgjmntfirajUMgmn i ZBB inrnftHicjitntmuuta: i

(Operational Planning Tools)

Miss Maud (Chain)

Swedish Pastry Houses Sb Smorgasbord Restaurants ttiCUtnstnthpjBtsifn??



8ILBWG[UIOWH(fIICU A Maud Edmiston U5n5t*"MStimsmU(f1H
unmss  GCiiTimtncutJfinmnmips™tymSfiErin®ntutfnri  (Work Schedules)
mjtnnujuGwnmmtiSifimSfimnmntutdnjiwnuHfigittHwtdcuinTin[fdt4istifi5t|
mTfanGMRumums{R"SnGUiusist3anaii9jmncutnniutistti - stittfts(witmjciTi
nymAjjtgIHWttffrmujtism (Solving Day-To-Day Problems) 1 ItStiStinfTI
RpHngufiJtintmtismJtunugHtiJGSSXE3njHIGtimHRIjiU{fit3 tfGtfittmnjjS Maud

tmmmsmms(uw8fnmgjti ¥

gnS6Sgr3ng6CTt56Sa$3 (Scheduling)
(UMaistnriRHn[RfMtttmHNIJHR{fiUIRt3HtDIfJH (A Group of Supervisors)
(Department Managers) Jm:tnninJUttitnTAGHGStIttSn]nfitG
t™MOMOWjunuriJHfssIMfiHfnnmt3njnmfi{g"5 cutfiunhtfiwtdnjwRUfnngiti
isis st3 Rfutnm sdtimatiTfiftGMfiHmnsHUJ9 tuimtsltncunmitinjfdRyfnngiti
taisattgrfutnniGu i HniRuiRtiRna?m5mSn3ttbaxurl6ifn«Sfiinmnnjtfnn
tsintit|imss  ttStansRjtHfusfHtGjitntiJtGt TintitncutfciJittinjtnsfiJinfGSiISHmM
GSS (Some Useful Scheduling Devices) A

gT3f3g GANTT (The Gantt Chart)

fnnti Gantt [RftjlSUtSmgjt3Rt3n9jt3JUfifafifR]InSt3t9 (Around the
Turn of the Century) ttfltmcinfi Henry Gantt tJ3CUtj1HfI3maitpflHfnigU!JH
(A Protege) JUMICinn Frederick Taylor 1 tincURSRRfinHmutiR A fmtfltijl
[fnHtrn (A Bar Graph) tJJItUt31StnCUtfnjI3msitWHfyttin (Horizontal Axis)
aafdnHmnttinjgjinanmnwSmaiisuHfjjnDi (Vertical Axis) 1 tm (Bars) gnti
tsisuthmsfgsdcu (Output) gtatSnjtnatTtntigri afctftmwtiRtimKfnnjyffi 1
mnti Gantt uttinpHitiinSpjth tsitncufunRGMjTRfjistRRRMisti[RImnnitifim



yiSAiTI:McTIS (It is Simple But Important Device) tufUmGtHImHRYRUfRt)
tjjunucuHmM”muim[facusimticu(Rftgt2ujmntjfnjtnjHtijymnt3HtiJ ttntu

(Wheter it is Ahead of,
Behind or on Schedule) 1

JUuE-m: mnti Gantt wnumjtftSmfojftfri
(A Gantt Chart for Book Production)

MmE-mnonsiHri?nnti Gantt ufoiHmHmtdmTfiftnsmSeitg)tifijriumjtitSR
tfaf Md (iiHNTfiy T 3Hintsifii3TRHihstiSnHHtI i tnn”*nmftflsmginjtfns
tsimmSugmsfnnti i wnyfnnfdms MftTisnRLfntsisiatgmdtgfigiiaty TiH i

ifdnjtfiunjtdimtsfdfiyfnnm”sndcugltns® si3tnnjttoidcuRnR[g?tnsRanfi
wnuwnufnnsnu”m  gms*dnjTUHUHmwRtsiRAjmnnfUHajfisurmtinnjtfiu
tdcutnsiyntispijufijfi 4 juyatuiEiJU”nirirtnjidfnitfimfah i mntitssmujtfi
guRjan fi5nuj*RnsRjHmtsitnfu*njHR[RU[Rt3tfgi3JRRnriRmtisRiJ i RtiRian
ts§ TRuaht3TRftnsumugisinfisn'nrittuRtti5 Rfi5tnirisnjs 9 ~ fitSfitfititncmfnn
Rtuirs la ratnifi i “msgfutdissfnRHisxssHRfRULRi3RinaLmuinjcnGtit|/fnnR
mfsssfSHjmSstw”/swnu to fa*uiidtutnstnRU”gfjRtnsitsinHiISRiJnsptntu
tgjmgjm 1 tstyfiiiGftiiGi.ssHRifiULfitiHim”

IURGCunwitSRtjii3yGt futnstLfrit3GSS la wpt/iLuwstunGistGRinRRjftgtms 1

gr'e$5$pST3$8?S (The Load Chart)

mnMUSRRIJaTURUI?NNt3 Gantt tFEGIRitAISIR{y (A Modified Gantt
Chart) * fisfatmmRimRynwRyrrimsiiffiHRjcmj mnmsRRiJtnjRR|tMgRGS
G1SJIUWGIvBHCmtultGtgjR (Load Charts List Either Whole Departments or
Specific Resources) 1 tGtUMSSmMGtMDIJHR{RU{Rt3tG"SRIJ StiyiRnSRjRi:
tyuytnWMHRfnn (To Plan and To Control for Capacity Utilisation) %



upturn tsjRfnnmsnmitrinjjuGtnfutfcinfdnufaHRfnntgienHmstipnjtTij
(Schedule Capacity By Work Station) 1

ggiuwi/i  jur-C  uninfnnhusRmjriwnusnssitijntimRnHGssSsintsifit3
[RHtIStIsnHUGRI 1 SnSSImMRH1R9[RRnSfijtiffifinH  (Supervises the
Production) ShRSJyt) (Design) twjftniutiJGss * ?nHJtu:mjnsfijiSnjfnnti
usnmjhiJuGfnnhtdnjijisugicTjtsina juf£-6 HSsnsmtun(Executive Editor)
tt3njpu(Rt3snsmmntjffifinHSIt)SsiRjfiGtHCuttSnitji  smmgtsmStyggcufnitnj
twjftniStgjR i {uwsmipu”mnnjtncjttnagiaHMtsissnssimnLmuicutjifatiG
GR5sgscumnmnafnjinjS9tgjmg gscumnmjtrij8ttjimnsjinncufrijtnjt3tg
giHginmmsnssitiintGpnntGwtGihltinjsnsmmfidffiRnHmsmgjPi i myu£-6
msiR Lisa sh Maurice 19 tdfuthuj*utncjtGii3gihHfafijriujtG:tncu & ts
umtutss i ttfitufmrffisnsmmntitgtgtfimstnitfgtsjssdtGsnmfiHiGggfuuifi
mnarnitruSutiJ m{GStgjR i

ju £-6: ffmhusRmJinj

PERT (PERT Network Analysis)

Gantt SftRintiuSnfnJvJlJ (The GANTT Chart and the Load Chart)
tns|pttintjSt3nutunwfiHfnn  umnamitiinatijrinawjtJBtntutfnjitnaBSSRGRG
nJIUJHSgingtim (Few in Number and Independent of Each Other) "1 UtStfi
tSmitttHGXgi[uSstUHN(tiU[pi3(RM?6smjmnI3GHtI5 (To Plan a Large
Project) dGtjlfnJUJUGHhfnntgjhlni(A Reorganisation) GIUt§HtljgsimJUms
MHJ(The Launching of a Cost-Reduction Compaign)lmmtg&fitiCUfit4CUSHm

uSwmftjntu  tnsmdwuimjt*HmnuRffimtiRgtspntagticufinmyfafiRjugjitjtuRdcu
(The Development of a New Product That Required Coordinating Inputs
From Marketing, Production and Product Design Personnel) ? RtnbtUUtSs

giH9inHiiDtns?niMJUft]injtFiHffIMfjHmnnu«iinuma tdwwRHfnnyfiiGSSTn



tmggfHtcitusn  (Simultaneosly)  it/itHHtHGssigjfiHsmtjtftginiscijscLmtfi
MRHfnnflyti9IRft3iautnnjBUMS  (Until Earlier Activities have Been
Completed) * [UMsriSinn?iHfTG6 ftiii3fGt3wnjit)HmtnjiriHhnGthysmGGim8&H
Mijtjmi~tUsamtRGIPIfGS (Foundation) tAIHSWS 1 utBstmrinfiHnHIGtGmnti
tnfutftinMnumntaSMAfmmisstsiitigGtHG  ?  temnHNmGt[5[Giw  Program
Evaluation and Review Technique (UUSmgw gl
Program Evaluation and Review Technique PERT JfTU
IfTIRLUNS PERT (PERT Network Analysis) [RJthamSm~atSintIGtigwfliJJ
s 9<Mi0 wnmSmifamfidjfiJtjiHmHntHifriJsagfnritriJGsstjitimooo fefuutnm

mJ*nStunaMmfGmflHtigR Polaris (The Polaris Submarine Weapon
System)

mnfctssMfiftnnuHBtgs (incredibly Complicated) ttfitmnsMRHfnnnmmnums
tdtGR"NGfamwjcum 1 pert TfiitnstfinmmjcuiTinutfi mGgimmmjstiJtnsim:
tntufnwniinRMnuumumritt Polaris tss 1

ung PERT f5tMgnT mHaGt M nnttroipjfcronnjimnwr3iutSM?ikmmt3fu

TRMMIRtIftUMtIGmrua sfctnnjtfnn mtjtSmdfumnnst®*HmwRyfnnsHajs (A

PERT Network is a Flow-Chart-Like Diagram That Depicts the Sequence
of Activities needed to Complete a Project and the Time or Cost

Associated With Each Activity) A

tfiHtufyns PERT anipupamnaigJtRRR~AR[gft58jitjitiJH3s (What has to
Be Done)R[UIfifiSnHfnnam8stdCU ntimnmtgTJnitgiHfi (Determine Which
Events Depend on One Another) ttrmJRtmtlttSniSIGtsatdCUHIGtRfiHISST
Utrn (lIdentify Potential Trouble Spots) 1 PERT
tjuymGjutinjusmtut*tuwfiHfnnnttfiuwttjjtttgjR  sttttogitnjmjficmmnrctfcin
saufuSH (Easy to Compare the Effects Alternative Actions Will have on
Scheduling and Costs) A uGtSs PERT mGtH1tI3HR[RU(?it3fnH"s3tcinJfTinn
GUSJUwmnajntiScjsJguwmdfUHIGtRfiHistgja satGmjGtURGStnapnHitticutri
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tnGtuHJinjimnatmai3msini3?nnmnCUnflll (Allows Managers to Monitor a
Project’s Program , Identify Possnible Bottlenecks and Shift Resources as
Necessary to keep the Project on Schedule) A

tSujtisSftUHNNujumS?iLuns PERT m : [nBfmon
(Events) fUnUffin (Activities) S*nSbwms (Critical Path) 1 itSbWHNnSJtU
mRjsiatssumnfiuristsinaSttirijfTii  PERT  n/iujumuHntisgmtmnmftft]
hum
{fifimjnfi (Events) m"GSGcmimu (End Point) tdtufttLmmmwmmmufdnH
fnrnW81S" (The Completion of Major Activities) 1 MRHffin (Activities)
RCunt3tmmtncutinmGSGistdcu(RffnjtritdiG ~ t2HjStcuijmjn{n|mjcinHtGtgiLnR
fndtinHtG (Time or Resources Required to Program From One Event to
Another) * fistiwsis Gt nj*ufut*mtdnjuaudmStnnjtpsudmspBmjcui sti
wnuffirusintiftins PERT (The Critical Path is the Longest or Most Time -
Consuming Sequence of Events and Activities in a PERT Network) 1 fflJ
utSfijuns PERT RjftHiraHnputpajmmmranisfMfiHinnfiJ8is9gil3HMtt3nj
GitnGtSHjMtIGmnmijuwnHfrifisitit&istgifnHCUJJiunjttditii - ttnmfitumcmncu

tfnntSHJumuwnHfNANSUmM” (Developing a PERT Network Requires the

Manage to Identify All Key Activities Needed to Complete a Project,
Rank Them in Order of Dependence and Estimate Each Activity’s

Completion Time) A

LumnssHiGtGmGnitji cruris :

9. Jmmmn5mntifGfiHfTinM8'IS9 (Every Significant Activity)

MW G XHitiitnaiBSjtmtijmnttigftnsumu imromu(Accomplishment) wnnfnn
SHUIOBFULWOANIN [n3fr)J[1/ictUSFUHMGSS(A Set of Events Or Outcomes) 1
to.unrifttHitBSancutfiufuttfimtdcu[nBmjnjisititsssa{Gft*sumu  (Ascertain

the Order in Which Theses Events Must Be Compled) A
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m. RWAji(mHfui*nswnHfnnnmjOTm8ujuifi*tijgumu (Diagram the Flow
of Activities From Start to Finish) IdimRWUminsfWfiHfnnsyaj® St39SIR
gaamMnt*at3MFfiHNInt3igx9jK9itiHM | i2yjunTmn[fmmjnii
st3wnji[ntji2HjuninwnHfnn i iGtumssttStiggtutnss®jifmHmnttciuij (A
Flow-Chart Diagram)fufmtStituritt){yns PERT 1

d. fimmnJtnnjtfnnwnuutnniMnHHINSHtD9 (Compute a Time Estimate for
Completing Each Activity) I [UFTmSStftgitnStSIItDHGJIHfnmsxcicmfnnMgB
stun (t0) ttSwMfigfnniRffnjStnnjtsiganjRsciricufimgis mjtnsfms{uunf>{u
tuicuutjR (tm) is ira:itnnj ttifuwfiHrnnEjfmitjiGHsn samJtnswisggSstsjH

(tp  xtSniRnmatmmimrtnnjtanjranHmnHUjgJmnaitpnHnjfjsnnjnifinutiR

(This is Done With a Weighted Average That Employs an Optimistic
Time Estimate (t0) of How Long the Activity Would Take Under Ideal
Conditions a Most-Likely Estimate (tm) of the Time the Activity
Normally Should Take, and a Pessimistic Estimate (tp) That an Activity

Should Take Under the Worst Possible Conditions) A

fUHSwnufitwm?uj:ttira-(te) R:
TO+H 4ATm+Tp

U tjigumu tt™M5It{3{pw{unsj3jiifnmt3njHiSfnIGiSMistncuifnri wnuMfrofnn
SHtB9 (A Schedule for the Start and Finish Dates of Each Activity and for
the Entire Project) tmsHnipufptiHiGRnjiRfnnmntutfnnfdnmgGim8H smta
ummsfiSRHfnnsHti59Stiwriumnl3gii3Htu % mjnsjiincutunHm (Any Delays)
tdfUtnGHISigjmsiRt3fiSt3W81S(Critical Path) mftmtuHismjmfiGRgndinutafi
ntfmsfnjnsjitnwgimsstGXHitHmnagitiHnjHisfnitSRtihf i dtstssRstifasisn
HismciHfiJRHNJTiHmMtgjtiJ i iuiRut8spnjnsjinnnjjunHaKsintiRgt3tsisu®itT



imti5tiScjmH9sffnjnsjinnfut3int3fnnjmtGsnafIRGat[j TitiJwnumnt3tt3n5[gft4i
SumU(A Delay in the Final Deadline for the Completed Project) 1
AGtrfwttSat sfirifiJtncutsisibtSmdfitssttimnaPERT fnmjpsHiSMfnn
w[rifJin)udGttjiimmGHis{n|mjannujmnums i miRnJi*"SwipcvnnjtumssHiG
ibtgitnst*HUjnnjgnc3njt[ULGIifaPERT Software dfisiniutjfi i uxsftinmtnnnj
niiajUMttStiI9MHtSfnHggitJiinji8faHimHtiJ 1 guuitmnHGmhHmMutumjgfL)

[RIJUW[fIJHUisWtUiautl5 (Superintendent of a Construction Company) 1

Office Building) i tt“tnftnnmnnjtInnl15ijiHiM[tnnxsiRi3jnSjRHJUfiiinjifiaR
imstnjiRHRigftRnfuiRt iR fittuiraitnfuusistSiQcinawSfnmnssjGtuiaj i innn
Hntnsigfnilmwtint3rof?tust*mmRGi{Tnmnagi53Hfutgli3iMRHfnn sti[nfi-
fmcin i
mnia”-toJgfaurynnnipgmici/iMSiSgitimntifiJiaMfi stimjtns&jisgfim:tngufi?ign
tdtu[SJIfnn2HjumtifafiUfrinsutiJ9 1 ju d-tfnnfisin[yns PERT tJfttmtjmaS
gsstu ntimnti «-to i

tynsPERT IUfiitnnRHRitnuuinRHfitai {ufistUHA”Stririjpnnsimutdsfnj
nsa{gJmiim:innjtfOMtnuit3”firitiM&MCin6tm8iGntu i tssgfnisminsittfiffi
ttimmHfiStiwsisjuwiyns A-B-C-D-G-H-J-K i HismjnsjmncutimHtsjRia
mjumuingRminxitsifnHtismsssttxGtHitiJfnJummsmn~giaHciJHisfnjtSfitiTif
¥ ggitmnn yjwsmfitiyjajrtncuSwtjinfisMtIfim <« WGiuitSHjLfrifunricuhysa
TfncuussfnK Tnnfnjti/igD TSsstiSsHistanjusmnjHtgitcBmtumtGgtsfnjumuGa
t[fntmsistg ¥ tuitjH ? fitfms C-D + D-lI + 1-J tSs*mwptiimytfuris
siwiftira C-E + E-G + G-H + H-J tM9c)Mtntfi i tgisutjimiatimmtJitDiyws
tutcuifidRGtimRiujrtntutfo  wtgan  tfimRHfimtfitHmsfignrfrfimmjwnHmngiti
tsistsimHfist3W 8istt3cumG[Rft4iamSstfuQstgt3 *



mntif-lo : {uns PERT wnufmtifaaHimjfrutiririjtDHUJ

[fifirman rmncinxim jmrtncuRRgn (nmjn/uiSnHS

(Event) (Description) RRthwijtri (Preceding Event)
(Expected Time)

A Lnm{njatcuRSjyti saggcummscrnfi 90 ms

B 2njn?nJGRJIt3ti5stfmH3 & A

C 3tgji3t(jm3 stitimiti a1 B

D Mbnnfu S C

E utgjtiuyc m C

F {tinSycu m C

G &gjtit3jt§i331hfii3 6 d.e,f

H Stgjmfreimips d G

I fmfunncufig stanncuu d D

J Sxgjtamr saMHfjutfias'itmfc m I»H

K TURNjtgitHimTRHHNTRUTRamfnj 9 J

L tnTHiHTuns PERT

ASSgn*"KOSAMSjSegig (Break-Even Analysis)
tRHafnnTRfnintacuritjnjBssumstSy TtHitijfattstnsctiiiGJtjtSH  (Break-

Even) tdtumSStll talHSHISGttUini ttfiffi RHSSImMSH (Neither Profit Nor

Loss)? (The Minimum of Units) X*""\CUYf

CUm2ujfanGtmmtt’\{Wfim[Uin]JUfa:ES (Profit Objective) ytftthjffifitiCUUQUJS
RJtRUBron (Current Product) UdfittinintSjtitUfIRHMMHgmn A fmlfnfiHn
GMIGjtjUk (Break-Even Analysis) RAlwtiWigftnBtiyipMtsntiQWBNTim
MnufiragnpuLwtttgmitnBtspsipfimMnjgntiiHB i
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mjlIfnfiHrifnJHSGtn/iniHS81fiStjimHSSfiriHMUtfi (A Simplistic
Formulation) xRfiHisjuttOTtiacimsHn”utfiamimsfiu~cjrigsinQsaihtatpifi
Qlingu (Revenue) t6tBH(Cost)St3pinmtUin](Profit) 1 xSHIRCinmGtUIts)tStS~The
Break-Even Point) (BE) HnLRULRItt[RfSttnmtUORfnmwtiWRIanJtt3tURNtII}HR
fUR (The Unit Price of the Product Being Sold) (P) XgtSHtfUlunJflti 9
hfifn (The Variable Cost Per Unit) (VC) ShttituHttiIMJU (Total Fixed
Cost) (TFC) 1

HtiffinHUJitstSH  tTitnnjtdn5Qanfuwjumw8SR{pnsth|TujmsfyHsmg
tuHWJUHJWSS (An Organisation Break Even When its Total Revenue is
just Enough to Equal its Total Costs) 1 msttjtSHMra (Total Costs) Hism
UR : WHIfi5fhttjJ(A Fixed Component) SbfatflfJfnfrigjftifld (A Veriable
Component) 1 tgtSHttiimftyflfiGtUTiaj XtiroHSglwyntfimHSRfiHNtSSS (Fixed
Cost are Expenses That Do Not Change, Regardless of Volume) IcJSHICH
JHHISttIGISinUJb  (Insurance Premiums)  Si3nsxiS(SCIjfiJHjfj (Property
Taxes) AriRniTIfdtgtSHttiJHISGSSttjnm”~RhJm”~nnjgmams (In Short Term)
myn8xsiRt3im:tnnjxfv3RQWSsjisagmmmtjimuXQ8[RfHisfrin{tJ{yfu  (Subject
to Variation) 1 tgtSHtju”ufiJgifdynsimHSStjnj stiramfcffitnffilJH XU
ntunn SV3tdtjIHCIfU (Variable Cost Change in Proportion to Output and
Include Raw Materials, Labour Cost and Energy Cost) 1

QtiliQjm3HmtiRaiisitnsfnHjm:uTitSmitJimxiSmHS8it3tyriH:

JUHSxssTtmittStitji <9) JtnRQtuinjfinusatMttjtSHWjmsitnnjtdcuttSanjnGSS
anfntRU T fnsfiamfut*cugsimtitSHDfifnnyfUfiJsti (to) fnnswmijfitimnjstitts

tSHnmufmsltnnjfituisti  GSsanfritdcuTRftnscuPi ~ twsmtitSmtaJ  (This
Formula Tells us That (1) Total Revenue Will Equal Total Cost When



We Sell Enough Units at a Price That Covers All Variable Unit Cost and
(2) the Difference Between Price and Variable, When Multiplied by the

Number of Units Sold, Equals the Fixed Costs) 1

ggiinm/iguintJItfjHtns Dave's Photocopying Service tumg $0.1 Rb
GjiuTsnjti*gnn tpwatutgt2HitjitliaGas $27,000 n&9giaatgt2HipiyroHi8
GSS $0.04 Rb9GJim818 Dave mGRNNMGCUJGIGtSHroWRIRLIGRLSI : $27,000/
($0.10 - $0.04) - 450,000 gjiu! taitnndtpRGtinfujuGigiGiaGaa $45,000 i
gaiRgsbtiGfmasTRftnautpmtjiTmyimaiRam i

tJigumtiriMnmbttiafru(Planning Tool) mjlfnRHNGNIiGIGtSHMG"m
Dave tmmmSm?nnns3ixafrunjfijufi3mR (Sales Objective) i gsuruon ms
MGMSR[pRGxnjini!t3njRiRGatnaitjiti) umuuGGGIGtuuHRt|jritGInitSujRtuifisf
mmsRiJtumdtu[RFImnSHjwiJGST[iI*"RGtnjinitsis 1 RillmRHNGOJiGjGtSHRING
[thu Dave HnmHianttlcujRfmSstSGjtmtiJJGtSH tuwatuRiR&rimR'usiR
t2HBitntuuGP Tat8siGaaua|8tt3njRIRHIG8IRUD sbtsitRjGtSHTYwsmsitnn;j
UGUTSISSRIRRNBIRIRWGEWINIESIS - € RfcRIfIfisstiGtftRIJTRUfRtimSiRHRgnmSn
(The Management of Professional Sports Franchises) f81&RItFINRHNG-CUIG
JGt3utnSUbiniHNGSSttICUGISW 1SSRtSRnjnIRMUTRIi3fI5G1triG  t2HT9S 1Rttj|2H
91bHfiJH1S (The Projected Volume of Tickets Sales Required to Cover All
Costs) TORnnsSawHtuiRtinjswugRxaroiuRiiwugRMntJHRSRMRtRNSNGniSj
t4R?IMSfRHtsS i

(Linear Programming)

John Rouse HISIbGTRECURYUMUTIHHUIfUtItURTRIHIL]! to TURSR
blue vein Sb a brie 1 mSiRHHiaStrimR'WtJ 1 fanGfURLt'\I:IHIUIJGIbI—I\NttifU
RIRuiataffiR 1 xast*fiUMJunilHfitnRmMMRIR (Dilemma): gUHIttiLLVJIUJtiTjgib to
LUtRSGbRIRtgRIFCGRRHUGRI (Through the Same Department Production)
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INIRfARRN?it4ISRptfi9SHtUt5SSUS1StSHjSSNIAS{pRG TallfitpSUt4fi (To
Maximise his Profits) ?

PTIINSRjtHItIIfNStSIGIIfa (A Closer Look) ttu&njijmjmSfnHiuM John
(fjimtStitji mGmGtAS8it3RnjiGrm{w"tuHJstninstjifrijmSfinulGthusiGt3Hj
ttrig TfmmumiRt3mjGImGtjGSGisjurij?nfi - 4 tiGttStitrisuttinimmiSfiRHIGfri
USIfl  HIGHSfRGISGtmsUnTUUfij John  UtStHSMGHSHilmSGSmsmJGimGti
GSGIS91t3Hfihg (But it Can’t Be Applied to All Resources Allocation
Situations) 1 tJjTiINsSIHMNMWtfISGSGISfiCUIfi (Limed Resources) Sti tffiCUtdi
tsmJ91Cjmntin5LUtmitiS§{UtSmt4fi (The Objective of Optimisation) ft9MH

ginmmHisIStdjI3RamjumfUGSGistdiummt2Hjt4ffiRgstituGJ8HtiJGss (it
Requires That There Be Alternative Ways of Combining Resources to

Produce a Number of Outputs Mixes) 1 fIR[RftfiHIS9SinSSt3tjlumRJhtl
HCITIG(There Must Be a Linear Relationship Between Variables) 1 tSSHIS
statftmnftwyunsimmTffi  Hmst3muGsjmijtiifjujfaHiHITGmtiht3nGTinndRt3
HtTjRutSt9jG (A Change in One Variable Will Accompanied by an
Exactly Proportional Change in the Other) 1 GtmsrflSifiHIU&j John CURISt
ts§jnG990utnsLufismfiigIfnij.Gim2H sat"nfURHGSsIati"HjtiffiRLUVi-
GitnpmRIHLIiGSSIE) Sy TfinHI3GttinjfimffruRi3  incmtffumm{frftiffimpthtimtB
ptfigtgjRGSs 9 rngurre i

tGUnrifmngamtdnJWHSaprin§nHIGt*"US1G (What Kind of Problems
Lend Themselves to Linear Programming) ? JSfitienStjfUXGXH'ItB
HisttstSHmMjSRtjmsRGUtaGGimGaiStnjtsntijmnjigjnG  tenjtfisnMfintiGfcuriH

UHtiMmungiunruuM John IcjtTjirarisRjt8njt!itRprin8nH?GtjiusiriHiGtim
mRt3tyttJisL mu”® A st mnuj ufUTL 1 t*wn/nttroucrnrow John tfiurrn

fmum"GsttSt3mGttligtfmmhGisrnii3J5iujuifa i mmsunpntimmtSfifiul Gtfi
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umriufijfiw'iniHis  Software  nnj9nuCU[jftnsut8?itsjatJiritfafijtBHjtimutSfi
3tanis[finn5 ¥

HaflymtStilIRfUISmUIRTnJtl/iHtIIBSS (Some Facts)HnHISFRHJUWJohn
1 John tnSRnJimmti*RGtnnc) $nc5(tIIHIUITLMFIS blue vein Ri39REy jjTIH
(Objective Function)JUWRIRfrl : [ttRfhfmtmjGSUtIR (Maximum Profit) =
$100V+$180B idcuv StjiBsafIijj;iHiinjiutng blue vein sbs QOoSgJ;[jnHttinj
[RATISfURtUia) B GSsS[UJHIUIj(UtRg brie 9i3S 900Rgj[mmdtU[R?StIRIR 1
tfimsstgltgjR John 2i3njm:tncutt3nj[t*uijgt3S900Sgj{mH[gfGfUTiajtsinti
ttiRSHtU? (Each Department) StifdHRfTintjSRRH[UG1t3 ( 91Q00imtiRv3utofu
RIXIfUR (Processing) Sti*OOmtiRhRIjIGSU (Packaging) Rimnjigrn (Order
Processing) stiwRHfnntftgtgjR ) wnunrign (tytumn”~-m) AGsswHRfnn
tiPURRH (The Production Capacity Numbers Act as Constraints on his
Overall Capacity)tGthJniagUfaRRtmsfiJURfnngitiIHWJUWIfrIiR ﬂjoftss John
HIGU8 RMHfflJJ tfitiguMRJIURFFNREGETIt{flIH (Constraints Equation) s

2V-F4B ™ 1200
2V+-2B ™ 900

juf-e): RIJIFIRHNGNIIGIGtuH (Break-Even Analysis)

[tH1UIj[RitnSticBRtjIS (In Batches) IdRJHIsgtiS 900R9J[mH dfGsgiti
v 88 B tfpfc(tnihtn] 900 Rgj[mmt7itiSnHis{tjj*uytimtRfwstac5Rfi"Hifin
RGtjitiftjaugtsisiohn rhigurgiriji VAOshB "0
Rintid-m : gStBiWRRUWNULtJIHIUIj (Production Data for Cheese)

John tnsRfabRitfiRutamsb”ojmfaRiRdGnisu”icjRmu £-n) i Rusfefu
HiSLWEBIfURNi TitdtmtiifiuwtdcuHStcupanwHRNiNjuMtgRCunHmM i rusfssr
(U/natHItURUSCUgmn (Feasibility Region) JUWMRIR 1 RIriutitGRGSG1Su{UIWI
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Utifi (Optimal Resource Allocation) JUWJohn

tslgtifiuscugfnmss ¥ cants C m~A"mAtRnjufim2Htt?imdnjsf[pfiGtajini
8wutjfi3?itsinajtilagupamutunistt3t3 i islgwig A {pnthnjiniHiISBSSo i tsi
gatig B sti D [tnfiGtcinn)HiaQSSS54,000 sa $45,000 i islgeuig C tihtiamn
tt3itu[tnnmnjinimsG9a $57,000 i

ju £-n): Stnmsifmmt*imtSRBtmsunritffiHISijiumRJUw John Rouse
(Queuing Theory)

tnnNHRRtIHN[RU[Rt3JUW Sydney Harbour Bridge Toll Authority 1
tMtSRFiIJIQHMNI3GtnjnHtfaGRwnGjit{psttinjtnjiRHN(Rfxpt3i tGRtithturmusu
umdsjtimrifirisgib) ¢t tnnnHfiRrimufigiiufffnrassusistsitnnjtfnntunHUJ i
(gwnujtfltij (Queuing Theory) IRMtWtMRARStiritlt3I[S\Wiini3tri (Waiting-
Line Theory) mGtiWtnRnHmtflsLfmffiUnjIfSs 1

fanjwmMGnfSwGgingi3tsist3fn«5tHitijmafinj Tfnnifn3itsiBH tsmims
tin&n saltit2HtstfanRm2HTjnntjn6tSitsisfijnt5Sui3fnjlJitiJ T MnjtiiHtijrOMnui

tJitil (Whenever a Decision Involves Balancing the Cost of Having a
Waiting Line Against the Cost of Service to Maintain That Line, It Can
Be Made Easier With Queuing Theory) 1tSSIHHISWfnnmjnfigtgltiGtftmifl
ImRt*"RmwsyHtLutiGss (Petrol Pumps) ums”®nj]*fmnsimHhrist5tL ui3
fiSS:  HmUf1Ipmg9W{tnms1fnHULttt5t;81tnj (Tellers at Bank Windows)
WGRGU (Check in Line)tSImStCUfiVWFfiffiSmTIS A RtiwmnmJtifiSHtG?
HR(RU[Rt3tjat§tmmtdt2HH1SGSSRt5TJdfi (To Minimise Cost) ttfltmun&Om
mjfiTisujGSSRGtriHttifumQtGtginistRHStHSRGtnnjtORtIcu  tmtitScurriJHfiGfi
JUWHRSLjStg (Not So Few as to Test The Patience of Customers) #
IpnjutsitHwggiuijnnMHnuausinggamRwis (Tool Booth) JUfihtStifitiRgjti

itnt3HisttjtiSsttpsnnMS8tnrifiHnmGtuPii3tiijijrnjgitttfusu ~ nSraimmancuu
tittriJtitfiunajHISGSsBGULIR  ytnnnHnmGmnfltnjiifnnnusuHmfiR  tSnjtf



tmujtgx2HGfunmtffiuRiSnHISQSSRI3UIjRttjim(uniSHH3stinujnu ~ (Risk  a
Riot) 1

finjimsjifefUfifdurmfiHntg” I msttuin
HnHiGmcunnuju?tifU(gwtssmQHS nt3ggiuidtifirfiriumHm i gutfitLiifirifmn
mLiHntnuphGSimj i fnjncutijnt3Gti¥nHfNjnGmwtnjinHNGGimGt3Hnmn
[Gin  yHnggn5[Gifi % ttuiRHnyisuaGwnuHntunjpnyggcu[Gin (Teller
Window) GO mgfuiRl—LRGtiHatjitntfiTinglnHiGtunSiCirijmnnH@jut}gfiltC%
ngjv3tfinj[nPit*"HGjH 1\9 (An Average Morning) 1 tfinntfRGingnth 9I£3Tig
ntjiJtGTntuajm”mdtu tfuinHnintiijiHnStismGJtiGitsintidndiajfrinHnGfi
(To Wait Patiently in Line) 1 [UWStUnt[yJUJ:tnCULIGGIHGSS"mg ttJHjUU
HNnStiSHNRMmMsdJUSMHSCTnntHimtfi3tLli3mmritm2tg (To Get Longer Than
Three Deep)( 9lasig”signt3HnBtis Hin = Hnijtfs msim 1 [ywsmtcinnHR
GisSI3fiugntfiriGSRShtgitt3nHsinhngjhtnni[nRHN&tisufitifi5ttiHGJH  losinnh

9si§ tsisttuinHnmGntuisi[yGiuffitmdtu (n)
HLRIHRuClj HyGHHunj»
Pn= 1 X
H[fmrafi _ H[rnxwfi_»

dG8ittt[rnHtsS:

udtu n = HnStjsmsiri HjtnfnjHRdfu = losinna”sig stiH[?ntrafinH =

GmgnhHNStjS9SIR ‘fiswtcusgitsstginmuHssimtumSnGisdGSiagfnHtss:

,,2,, ||2/\ 3 " l" _8 ~

j _4 2 _64J
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ir p3 tsGSSo.oSlotf HisstuuTii3uGtHG ? nyamroiRHRtfifrimtinjmGHis
GSSHRSdsi{GSt*ammfitsintitijnansjtitnnjifiGR8fnw9nvi8rnfaG)S * tmnnn
HnwsGRIimmHBStis 6sin rn”stjims8Cii5nsinl3tijnl3Jti5:tnfUc)fn?ijm ? fuwa
mgtssiunfbxaviifnnRuaGORtputinstuitH  {uwmatuSatitg: innnHNSsa{RfimMsH
uaGstitnR?nt3URtBnuf}fnmtaHt9jR i

AggjMOft56CT  (Probability Theory)

tthffiH1sfismn[gW{ U UEGHN[GU[Gt3mGtLUMGHU3 (Statistics) tuHIfTIR
UStntfjHiailtSmilUt3tH1JUMatSini5ttjSfni (To Reduce the Amount of Risk in
Plans) A t*"mIfnRNRntJFUMGSItUGTI*UStnS (Past Predictable Patterns) n
HRRICUHfIFRUpi IHIGIRNIHFGGHifiIKIGMNCUUGUJSSEHSIRREIS 1 fuftm tu
HismngttaSfnJitinmJJItniUM|fTin (For More Effective Planning) ggumtin
tSitntUHRTGUTGbStjnnsiznHins - Porsche  Australia  tuCUBSCUUSG  th£99
3fclrfimHBJHJUMSS88tIS (The Meannage) JUfihnRRmckgGlttftfiiHISRHIfi
WHitfl (Standard Deviation) GSS CIiff 1 (UMStUfTIPIRRJItJILIIHImMGHmims HR
[RULRaHiGttujpw[ut4i3tutm2tQ rcuisiBi  fiiRitHRfencuHRBLS 900 rirhis
jntBifitilaclc} St3 61g.6sii TufiaiumRTfifutSRRH?5gtini3Htuxsi8fnRHIGti5
nnliHistastStgtjuipM M nufnjtijntiptiJStijinuM famHitDmtntutjJ1  (umntfitss
[UWSfnn (To Target his Marketing Dollars More Effective) i

(Marginal Analysis)
fgwtamfJfnmjaiuuai umn/istimHRitnfaGR&hJGtHitBggnjtnsGCincuTU
tWJUtaRttjluHRGULR (To Optimise Returns or Minimise Costs) 1 fTljIfTIR
U31UUSjgiR%titjIHtUtgtBHMSH (Additional Cost) RbtWGRWUGIUNnHtGtjltjlb
ttitBnthHGJH (The Average Cost) 1 ggitmn%RtfIRRRWR3ttimnJIgRH (The
Commercial Rcial Dry Cleaner) tdCURRMfl tRfnRRNRggRJHRBLjSStgjRUtlIfivi



(unstiSsHutfi  RfifirafiGWinjfisiusatipSHfiJimSnjgPtutiisusiungQrotunHfig
tisutsHmnxnssg msstjHgiaRRnGssj*GGiiritumsH idtusaggcuGisusiunggns
ffinHBgtisntwwtsssaGSSidtSmnsHtiafaj i LuwstuunnGtwnratsHtW{jmtj
t3HUtsHtsi8{tnnGt[uirjfjmsains tgjattnraggromnmigtistjtss i

(Simulation)

IfiutSs Boeing Rnaffifiiytimsturoiuifig nininJ mWSWStsIRIti{unsn
njSJUGUtU (On a Huge Computer System) 1 lwmfijdtmiftsfW1UjnfifiG9ISI
ttStHLfiijltuH (Engineers Iron Out Bugs on Video Screens) tunJHISfnniyitU
[weu sMHismnjttjifinamnfrnjgiwyj F i*tiJtGmytimwmstunstsintinnjgj
(By Simulating the Plane’s Design on a Computer)
tunsHisgtnnRjtnRutms*nSnmmwLfiHuis Boeing wtyHtftstiwsjwtGLtnR
GoStoofnRjmtsttstSufiafnjutSmufutnstrisfirisHISGSs™MfTiSdcirij tsitfimS
{1

HRLRULRI3nnatmunsijnfnnftjim (To Simulation) tfimcpuirnfanu
finnnjjttéufanl3fnn5tdsmjsisi (As a Mean for trying Out Various
Planning Options) ¥ nmRnnti*ipMmJtGtiiRnSiIQmSRRnatnRfjmJSnjHis
nwBIltwnfintnnmiditjJuaiuHfiMm'filiWwHmtiHtsj ' mt&sfiatfpmiKSt$fitijmnj

decuusmcunjwn 1 mnGthfijmGtdinfmwunTtefumSmtitmmmtSRRHIGtfi

tjIS*"MmnGt*"RjunagtHB ? tmawHnsRjtSfunnujut*njfi{Rft*st{yLtnw"ti3
simnutupfumHiRtsiwRAIsnrijtiJGHULI % ?nRnnt3?mifUGmnauiii8it3fit3(The
Interior Design and Layout) St3RSfatLUjtivnUHITNJUWTIriSEISStSS 1 mgti
WHIH; (The Proper Localtion) wnunjU”ntWjrMiiHtISGSSmstlwnp(Study
Areas) vmtTUUCH (Office) StIRgEUrmtflS (Information Desk) tfISfini: WBLS

nI3fnifitnjijfnjurcijmBtss(ynmtS5im{UM|fnn i tnnRmtamutmstnaiuHtu



NRWSWHmwjfrfThtijti? (Usage Rate) tWGn(fi?fTlJ
wnusMtmfStjitSH i urnunn  ttfitiStnsfistiinHnt3sini8it3mn5t*"RjfnRtnsmSpi
RJHtUtSig"nnjgj (A Computer Simulation Model of the Facility) = tfl
mmfinjifilgnfinsiSuttnisfHmfiwsiSotsifitiuti stifisfduyffouwunjncutinsis
ttFimtGmj*wumtrmgitifss np”~njtSenuutrinindnjusmtutdnjfriQtRfiHists|a
I(ﬁjjtﬁeu St3f'I'IJ{UORUORJUfi«5UanifGa5 (Li#brary Operations and Costs) 1
w8isutiRnt{mstRfijii TIRSit3HCU{R"st2tjiRnsint3nnjgnsi§His5ufanumsmG
[Rftnsumcu st3tugt«futt3njtRR nsHitSiRftjisfitumcu ¥ tfromssHicimw itSti
ggCUtnsytlitdfULMWJUtIR (Optimum Design) 8[Ui:tdCUt§tH1tUU1Sfnn81SRG
UtimsintiStnxijmngiHSmfijUmriCUtlJ"s (While Minimising Any Disrup-

tion in the Ongoing Operations of the Library) 1



TABLE S-1 Forecasting techniques

Techniques

Quantitative
Time-series analysis

Regression moleis

Econometric models

Economic indicators

Substitution effect

Qualitative
Jury of opinion

Sales-force
composition

Customer evaluation

Description

Fits a trend line to a mathematical
equation and projects into the
future by means of this equation

Predicis one variable on the basis
of known or assumed other
variables

Uses a set of regression equations
to simulate segments of the
economy

Uses one or more economic
indicators ro predict a future
state of the economy

Uses a mathematical formulation
to predict how, when and

under what circumstances

a new product or technology will
replace an existing one

Combines and averages the
opinions of experts

Combines estimates from field
sales personnel of customers’
expected purchases

Combines estimates from
established customers of
expected purchases

A3

Application

Predicting next quarter's
sales based on four years of
previous sales data

Seeking factors that will
predict a certain level of
sales (for example, price,
advertising expenditures)

Predicting change in car
sales as a result of changes
in tax laws

Using change in GNT to
predict discretionary income

Predicting the effect of
microwave ovens on the
sate of'conventional ovens

Polling the company’s
personnel managers to
predict next year’s
recruitment needs

Predicting next year’s sales
of industrial lasers

Surveying of major dealers
by a car manufacturer to
determine types and
quantities of products
desired



SeG*RE 5-; Expense budget

Iltem

Salaries— fixed
Salaries—variable
Performance bonuses
Office supplies
Photocopying
Telephone

Mail

Travel

Library development

Ourside consultants

Recruitmen c/enterrainmer. t

Corporate overhead

Total quarterly expenses

Department Expense Budget

Calendar Year 1996

1st

S 93,600

10,000

2500
3000
8000
2500

8000.

1500

0

5000
23,500
S157.600

2nd

S 93,600
15,000

2500
3000
8000
2500
3000
1500
12,000
2000
23,500
$166,600

Quarter

3rd

S 93,600

10,000

2500
3000
8000
2500
3000
1500

0

2000
23,500
$149,600

4th

$ 93,60C
30,00C
35,000
2500
3000
8000
2500
300C
150C

G

300C
23,50(]
$205,60(j



FIGURE 9-2 The zero-base budget process

Step | Step 2 Step 3

Allocation of resources

Breakdown of activities into Ranking decision
decision packages packages
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.GU3E S-3 A Gsnrt chart for hook production

Activity Month

Copy edit manuscript

Design sample pages

Draw artwork

First page proofs I
Final p2ge proofs

Design cover

Actual progress

Reporting date
j Goals



Anne
L;sa
Kim
Maurice
Dave

Penny

A load charr

j =Work scheduled

4+



TABLE 9-2 A PERT network tor erecting an office building

Event Description

Approve design and ger permits
Dig subterranean garage

Erect frame and siding
Construct floors

Install windows

Put on roof

Install internal wiring

I ®mmOO wmw »

Install elevators

Put in floor covering 3nd panelling

Put in doors and interior decorative trim

N G

Turn over to building management group

FIGURE 9-5 PERT network diagram
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Expected time
(in weeks)

10
6

Preceding
event

None
A

m o O O w

o
U0
3k

“ T



Break-even analysis
i-

lota) revenue
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Number of hours required
(per 100 kg production)

Monthly production

Depart ment Blue vein Brie capacity (in hours)
*

Production 1200

Packaging etc. > ! 900

Profit per 100 kg S100 S180

FIGURE 9-7 Graphical solution ro John Rouse's linear programming problem

700 j-
600 LJ
00)
g 500 hL



5f3sne-3S«n®© J«f}N-5
Spg«n? tfja wjwsqj jijseen”jja
HSsS583ajfilE;C

(Foundation of Behaviour)

ffjudufifiu saodtndttnui:



1.6SpS63'fo8ffl5

(Towards Explaining and Predicting Behaviour)

ti?linUOIUNT(iIficF  (Behaviour) RtiimngittgpmiUMHSftJ} (The actions of

people) 1,

hittHutinUHhmn  (Organisational Behaviour)RtfIHtDSIt)SHQjJUrijUSFi5JtSi

fitStitgmj (The actions of people at work) #

AiHUijfru istibHifmtrijniSiHs :ajswnw trontil. sttinyj. sh
SW?S. il’EiM:l§ mtsnltfi. V\§HUQ}HTTI sagam'rm [

m%ssleitinfitnSHantnfiiHng,ffnj {(Informal Elements) ttitTIISffTinjnSRnti
(Hidden aspect of the organisation) JUfdHtUTIn %

stes <L HinspgjUgBLgRNNHEHEfit

The Organisation as an iceberg metaphor



wjuB GtiinttttfKu: ongfia h wijg

9-fnmnHnsnE£iinBiifalumfdfiaaiifn(i  (sLn.a)

(Focus on Organisational Behaviour : OB)

fi.n.H fihuftwtu IQFUSISR w*

89-n.R.H nafi.pgltcgtfrmptirotitogro (individual behaviour) tdronsR]j
friHBRIgItSItCUfnRUjmun (Attitude), URtSfitURtUi: (Personality), 9MJS:
(Perception ), R1IJUjSIR (Learning), ShBCUITIJ (Motivation) 1

sb- flL.fiH nstntgitCUtfimnutimMTfIH (Group behaviour) ttituriSR]
tnHMaHfinpj Sh%1thfGbBtSIEIJUgtfIS (Forms) RSIS (Role) minfLilb
UJH (Team Building) ShthtlTls (Conflict) 1

b-fHIIthui&thiJIintrtSEiafffifiIfI (Goals of Organisational Behaviour)

ttnwuiuHais r.r.nh (OB) mSHjnsjni atttnawisQfitiiHSHrirfjanuts « hr
uRmiRIttssHrifisinuss tSMTRUTRIiflltiriutjtsuRCURIUMSs  #  ttjinfitmuMHR

H U « 1 wnmmnntfhss HnSnm {Rffni
njsfnci  tumtisiroGistji  tuiRSBtHGtnstftuRiWRramsfiltinutjHtHGsatjitfttifiT
tinutjttijtdtgjfi ttxitiJGisfm ssRtiiH stiistji tRURtuntHtiJRm gisaGtunRm jttija‘)
rawnnSREnufiatiGtHG 1

tjimeRw  ffjariutamwuRcumScutmatDRGRgntJimTSsdimmms  RtinjR
ffinmrtm (Employee Productivity) H?RH1S (Absenteeism) SbRHfITICIUU
(Turnover) % frIHWRIISIs ttSbnSRItHFUHritMGmnniSRGtmsHSRIJ ~ (Job
satisfaction) ttifmjIHIRUjmtiri (Attitude) tpatiltirfltDIUtS ttlimtjinjgtilintira

HRURSItRbtD UHHtli "1

Il. mnvj\niessi (Attitudes)



njUB Gtixfitattriaj; nngnu h wijg
9- ffIfitTSItm :RtAIFTUfd?t3i3URSItIImH (Evaluating statement) , WHIGR
(Favourable) yrifJHtfJU. mcinjBR (Unfavourable) ItUffi (Objects), HSfd]
(People) U ynBfflJCIIi (Events) A
seqjs:Hn "jrmujman " ynfosntUHtitrm m * mimraUt] (Cognition)
nsnnjusmni (Affect) Stitfmnuti (Behaviour) %
miOJtuaa (Cognition) RtjIHgGIRHtUISTfIRUjmtin (The Cognitive

component of an attitude) (Belief) HR (Opinion) G

(Knowledge) ynRHIS (Information) teojyfiCUtmsHJStsIfItiSS #A
dsncuinmm (Affect) RIftHtitnfiHffitSmmjjmtin (The affective
component of an attitude) [lutUMsjtultlJfTinnfilUGR  (Emotional)

ymnitifUBR (Feeling)
titanatf  (Behaviour) fitjlHhtnfiHUJtamfrajmtiri (The behavioural

component of an attitude) fihtJIt"ldnmtUUIUia (Intention) tuHJIPIPS
HtfifnHItUjumnHtmgittUSItUnfin UHHUI (To Behave in a certain way

towards someone or something) %

set ad.s namtisih m tSHimpnmtin

fniairatki stJHR fnjnwfHfcEiewJSti
tifncuuimni iiHucR stngfudgfi anGCUGmnnn John tjcra
ffiunuti tmcuun/iti fnRUMtHt3Gxm5|wmg sncbljj
John tiUHS

mmsHN2nsitBRGRgnt3imms1tSmRujmuriti3njmnnsts1sI3H8ffiJ
(Job-related attitudes) tdfUHIS 01 GSGfJ81SR + mnnniGRSI3H8fnJ (Job
satisfaction), fnJGOJJHNtiHSfm (Job involvement) SfcmJWSp ypTIIGOIH

Rt3Hyfnn (Organisational Commitment) A
3
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y mnagiGgﬁiGsmi (Job satisfaction) : tjimnujr?jongtgijufjupicufi
tgltnjﬁannura\&s ki
mfGtlfftffiatfSmf (Job involvement) fitf'imfi tunJUgtUnmtUuv3nH8
fnnUMSS (Identifies with his or her job), GremtihtiWffEtSifittESTTIJ
ISIS (Actively Partipates in it) tI?imtnRSnfinttj’'SSE8frintJfj8StSISEIS
finIAWSISGtnisfilEJUWSS (Considers his or her job performance
important to his or her self-worth) %
mXGWIfGfibifomn (Organisational Commitment) RfTmtinSISSfTUW
ufiffifiwtulijristglmsHtifrin - mEJanmmfmgemmmsHtifrin. fnjtuniuti

CIHvIffin SVSFIJGCUJERVIHMNN (Organisational commitment represents

an employee’s orientation towards the Organisation in terms of his or
her loyalty to, identification with, and Involvement in the

Organisation ) A

b - ffmtrjfUttn  gfifiltuflitrung (Attitudes and Consistency)
mnemfTyjiftflsufcnmtfi -~ Eswpnfititfjajnsffrintjilucmmsmtiriutjjufijss
ttSmst3Tfit3frmmmum sawtinueraM Ss i tnaaradi ugnjsimsisifistjjstirisf
mnswfnntfjnnujmunmfiiss tt/iujRiiifnnujman samtiriutjtsis§jfifiJHU/iti
U StgIUEUTO (Rational and Consistent) 1 mtUCUN tnssffntlHStjltjctnu
tiRturigiatsi?st: {umsfiuns nkjtnnfsffi i ncmitssfnstGtgltns
UHOItfBjrmmmtin YHtinramunuti mtftmmgmsjgisfwssisnmEUJTinsM1n (A

Rationalisation for the discrepancy) A

m -fMgflfnggStjIfffirifftSfifigfd?tin  fiflifilglgg  (Cognitive  Dissonance
Theory)

tsstfirgwrowtcinfi  Leon Festinger tdronsjniHrigmfigsmfifcjnfiUj

man stifRtinutj % mrmstjiutinmsmnujmtin  stifBtmutS (Cognitive

A



ujuG Gtiintiftfim: angfiH S wiig

dissonance) (Incompatibility) tdraUgCUHIRtTIUHIJHan
tHCut\Smjfit3jrmmmannj mraaiuMga umfitiHmnutj stimnmmtinjufjgs i
JUNNIUTIHtBtSInNHStIUfmMmMSS (Any form of inconsistency) TfitimHfiSffnn
Hswsyijtu (Unconfortable) tt/imugnjgiv3gjitiJtnI3fmnnjjl3fnRtJsajsffrinHs
tilunnutss (Dissonance) tSA"USmMStUSfinnHSfdSyjfu (Disconfort) 1 titgs
ugnjgia*tiJMstwaifisfftristnmfijjfnn (A stable state) t*Qjyisfnnnstjiufinu
fttsUtifi (A minimum of dissonance) %

thmjfm  fnsu?icunj TiHifimGtGltafibtjisgitiTfi5t3 sffnnSstiiunnmgrtu 4
uajitiTWEhtSHTmMRUSUJSHTinHStjiucmu T nfnnnrittdimfinj:rasistsHt3m?i, tdcu
UltimgjtiSffnnHStilunnutas (The importance of the elements creating the
dissonance), RjRtafignnjitlwuRnnaisHiaiglituHtiGimms Tnusn”?jtnstdnjthu
mnnstgiltifTinustjiufiriutsis %

TUMGIU HaGimStUmgmgjhSEnCIHStjIUnntitSIS HSMfHSIS (Relatively
unimportant) rnnnjufijgmStgtfiHnnjjfnntsssiu i

mmarSnnj iticuyficugfagnmnStiifiiji  nmtfHiaigltnjHfctrmtkfigntu
tgltiSnuttnScurmwTyf?RmgiaafnnH8tiiuftnu  ~ TUMatunmRtunjtji fnnSs
trunRut MtustjranjriGTfiftrisfiitjistsis - (tJimtjtunmHmsfitlrEutsis ) nmfmfijf
trifigiifnnmtintgm 1 tsltcinjtt3tufnnHatiiutiTiuts1tRMmfuJtnsfnnH3tjiti
tUIU {RftjIStSgjtgltjIfiJHttnRdnj (Be rationalised and justified) 1

mjtatujtns  ntJiafigncutfflitBmmtinjufituTRfijniSTmRuatuafmnHatiiu
emu A fnnHstjiunnusra fncucimiglHHUJitmtiiagM stifunstgiustumnmsnti
§8MMttimalptimnHBtfiutinu % rtJiatSMnwnn ffiHfrrinuarafnciHatjiunnt;
t3JiannSZBETt4t3X3fnMUCHIUL3If13fLTHt3Rnj TfncmIVWURNJ(Individuars balance
sheet) 1

(Attitude survey)
5
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MtiJRtstuLunsttiriBnffiujtij Ifijanj (Questionnaires) Hnfi'litnUH'I-

JHfinmraattinBfitglttuHsrniiufjnritR. ujtjmiiru. tmnra (Supervisor) sami

HtimnJUWnmR -1 tSsttf?GHSRtiIl{UtnR (On a regular basis) tStyfltumH

hRhr  BamjtriumjHiuimMtiRtufitgltiugafTintiiipatsHsrnT  tuitiJt(uu3ifij

ciRHi3gibiS5tjiguRitili[REinstijtbw (A diagnostic) tBt}jtnsBi3HfBftJtiJtdnj
[RftlinGRSnulfi (Areas that need attention) %

&P

(The Satisfaction-productivity

controversy)

ntitnsisnjri“*mo ucumnngmcymag”o -tmRtitunjtti fidmInnmtjiny-
nndnjgtutiffinfnn (Productive worker) ¥ tjisstBTjT mnjnniyRcBmnniGRSti
Hsmr tmntitdjmnnniSfitsstgltjitiffififrifisfij i titgstt/itiitnstinnjmGnuufnn
frmjjuGinHRSji. mnSncumurn (Picnic) st3frutpmpstHtntu§jtufiGRgn”fi
triummciPStangttrittiRtTfriH 4

tRmjwnptTfTimtssutiinigntSnitfi gmngsrnfitimnnrnSn stifmtu (The
satisfaction-performance correlations) H1SRtm[GSfdnuURNJ3iti3pmtSIRV!
HSBttUialMBf:.  (RfinSRJ  SbBnsi  (For Individuals in Professional,
supervisory and Managerial Positions) 1

tjiimwfd tiffififnnsi*TtnsmjtnrnGR i tRmnnniGRRAt|fsilSTtristifURfrici
tgrtu autnsnogcstsiu ) 1 itiiSfijritjtitURITtriutSssFmRtSRNNNNiGRGimi

HSFTIJ ‘I

(Implications for Managers)



GjUQ tstuntittlioj: angnu h fimg
JRFfimRt3tnwstPjt3 tSHIfriRustusffnnustjiucuiu 41 URCumtinjwRfmm
Sv3tnniGgSi3u8fnd (Committed and Satisfied Employees) tfivHfimSfdSftySS'IU
mmsmjcirifmu sb hlghis i
HRuRsi ttInjtRdfiiitMbt3viSTBSSRiinrifmu  stiHfRtfiaju&juRtuRttinjHis
tiroRRINHISRtsutSR  fiftfiSR8tGHYtumuimssttnssfmRUfmariR'iminji?tjHis
(Positive job attitudes) # Gtitntil fnnHStiIlUtinUJnBfRUIRtitnS A
ftinunsSes”jgsses™ 'f
AtmnjunxititgSjygwmnntiJt* tySjHistjnjnfrinsM tjipnjgRSSwtPntu
tui i
AMj't3HisfUQticupnstRfatsis§ TRJItthRfnjtuncRgnSindiflugtgltcuHitScu
employee to become more productive ) 1
sDmSjwsHiiHanMtttsfnrau (Feelings
of Accomplishment) UtSStUjffij (Increased pay) fniRtHtiyttflowfi
(Promotion) amttistitgtgjfi (wgtinj*gutiLtngisritiHM)

HismnnmGRBtmsHsmj -i

I11. $5jgn5?3ft5gaS3: (Personality)
URFURCUNNN:JUPaURCULUTIHIfL (An Individual Personality) RtjIfT Ugj!%(sffargUi:
tdnjfiOJIfifJfrinjtjStSIs . (A combination of the

psychological traits that classifies a person) %

9 - mig&r(sgiKfffgMiintrAtngflrfifin:8t6 T& Ti.spignflrnfin:
(Predicting behaviour from personality traits)
mmustgstgi rogftnrntMMtsygrontunnfirtnstipstjiti®ID i ms tmjis

mmsfigntiinEmfpfitffi e>thnms ttitut|pjmunjncui:ritejfiStsynffinnjnn/i:t9isa

fUtinutitsiR Htifnci 1 tuncuKrufdftfgiti*tsistns friJtdmfjnujRfinsR]j

*



njukK Gliintiuiigj: angnu hwilg
(Locus  of control) ttIGTHStiJH  (Authoritarianism) QigtjCUSUJH
(Machiavellianism) RIItICUEUHSSha (Self-esteem) R1J[RRnSRj3Stia (Self-
monitoring) sagUjSfi3jtlI31{3UTISfim (Risk propensity) 1

fi.fijndRfMnUfgfitlStn (Locus of control)
HiSHSftjjsstdjfriRtfi reffifijmtwttjififiw ffuuwsstfi i tRtHtunSni
SStR uGtiinSHmsnnflfiiST (Pawn of fate) StjjtfIRtfl HItiCUIRRHISGCTIs
nmmslfjatjjfi Rjn[Mramitt/ia uwamti 1 miSmfjnufRRnsRjRanjnji
89 Rttjfja (internal) + nRtRsiaisstt!]tfiRtfi tfimsmmcmtiiRfiwsiJufj
CRR (Destinity) 1 tSIRtiRItIfiglg mfltjJbSitityrl (External)  fIRtSItt"
tilRtjl S?mUfjnRtfi[Rfms$RrisRIttfIffiRwihgimurl (External forces) '1
minRtnsuairntri  yRfURttiEutnsmRtt*mwRtiritisititjTil (Rate
high in extemity) nflitfiniGRStIHSmMf tpS(i2RM St3lsam”~Rfnitni
IHItUtG (More alienated from the work setting) Si3fW?GFUJHSIRt3
HgmJtjiatiSSiayprasSnn”tjIRtrattiRa (Rate high in internity) 1
HRSRsisatjmugsnSnntjl HRttiRSiatTRI (Externals) tnsiMtslttu
(Boss’s  Prejudice)
HmHtSmitfiHtn  UTnnminjititgtgfmsisimTfTHrinRRnsfiTJUMSs 1 in
Hfritefisitiriui (internals)  nsjnjHnmjfitiimHtltdlcutsstgittuwfiHfrin

JUFIJSSHAICU A

S.CfIGfilfstiftl (Authoritarianism)
tframiatDH mtaimgltnjtjtsftfi  fifutRtnssffnnsMfnsiticunsn:
StiH[UTIGJI'li3HSfi5jg:1a3gpaJtSint3Hgfnn (A belief that there should be

status and Power differences among people in organisations) A



tjjuH Ganfd<tiiui: DRyu fi wigs
URCURraRan:itiBfTiJSti3H8Mutjfi RmssitiuminrifimtiHi
(Intellectually rigid) HIJfflfinHfiutG (Judgmental of others) SiKURH
HHutS (Deferential to those above) tSmSfnHtChHn8Ltit[|TIH
(Exploitative of those below), ngfT8R
(Distrustful and resistant to change) %
1ou U i~ e o b= o ca 1w
mjlimfitHSiijgjnajrdfdttStijnfnrinsfi n§jygnnsj8uti i
TumnuCUHisnjRCui:MHTRtait5friJ3fij  HisfnjmnnstjiH?tj«istgisbi
fnjuinniHsmj tdfU|[RfFmmnmt3njmjH[uijufaHnuts fruusyjwu (Tact)
luimatinjgflinMJusstglsttMfnnfriiti/iMRfiiifTi stinmucu i Hntitgffi tsl
ffiaHsmntituHisrcmMHssM  ttjiratanjtijiRStDritittimgitarrriitmjcifriH
usumi stiuguist”s yRffimticuuRcunfURtui dit: ftid fd mtswntsRtjfnj

tsstnsttJitucyymn

fi.RfgdtUSttftf (Machiavellianism)

yytutunttinjyisygSncunan: (Machiaviallianism) gfiiSntittimfi
tffinjgtitu ~ (Pragmatic)  resttjinjISMtUtSmmHuUSR  (Maintains
emotional distance)
(Ends can justify means) %1

tSiRtiySfnntiCUSIHgiJSffimnitjdtnmy (Bargaining skills) tjfafU
Hisi®sy TiMtLRnjMntJHRggnjStnfissxms ygnjttinjHisygnfanjRnn:
Marchs grjHisdcufifnn %isinttHsmj tutugumtintinjsffnjlsStiJHnfrin
fRHjRfGtmsstGjiwuj  utufijRisfijtiuifijiSuuiGsiRssis  fitnsmsntnnsti

9MjssimHriMitaraMHfitnsngEURNjg[ui: Marchs sw i

tfj.nngnifitHaabU (Self-Esteem)
9
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usfiysiv39jitiJtfiv3tfi8filiyrigi ~njRtsmnuRjnniPi[fijtilJirn unjw
nnrnsstfi i tuRfinrntMfmastuimtinnmuTIfr mitinimHSBiiti i mnini
RSHSStia (SE) tftumnnsitfmtiicmglstinw "HGtmsttiTOSffi i gnticii
mnsantigM (High SEs) tt*"tfmthnmfitnsnigfnri tBHjfijuGttiiRfitnfja
Rlitm 1 HRgeumHSSOLtiSra (Low SEs) 9S(UEignCUfi8iatUTIttGStjiaHR
g)iniml;liULSJsaa;M t tslcrgltiBtantisusmisijnfif«HRhtum«ljrgsathiutnaifiBij
tnnnjSfiHMJts  tiximnnMfBiapmsiSuijRtntiHyjijiLum utjHnftmfnuss
afcgMuSnmstg i HnfimmHgssaasw & uSstnniGfistitfsmjtfttiinfim

mnssaagiu A
<\ 0J

U.fiJ|fjfinSfi|§S (Self-Monitoring)
isstiinjffpn:ntMMisugipRniRpjiziufiiuRpjtI3njtnsMHRNtIR TjAf
rRtinutilUMgatSimHnm”~amJtl/isiiatLfrl (An individual’s ability to
adjust his or her behaviour to external situational factors) %1
amfifinamsaatisw mGfatui3t?ififi8fam9it3Tfdajfii3S! ?itinfiri
trwin: atitsfiafitjaiu M gaatitiini ! tffHIGHISHSt{psislmm?2gm n|}ti9 |
Hn{RRNanj8sOti9iu njnGutmtfianudssatitjist tii i fimsmecitiiu

\J

cintjjfitj "tmntiiirnam ? aamticimcunG?” i

G.mmtutlffunisfitll (Risk taking)

HSfanMgwtunmtsitwucuitiTtntji tSHjggfumnsfiiciwcums (To
take chances) % gusfdjmtStyggnmjR uutmjfijsfunsntu msfigncu
te linrtnnjtfnnxt NjHRSRMtgmIJMWEIGR  stinBHisggnjtnsynni fannt«tttf

MIHSSHFGMfAUTSGfi 41

10
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HfiSnsitSwgswmfiunSfiu53M  (High-Risk-Taking Managers)

tGWISRWHIGSTjstjlI3  Sht[5)WWnRtfiaRGtj1tltSInafriIMtIGHR  tflttHR
2nsitt3CUSSNItI3H LmMSHtURL3 (Low-Risk-Taking Managers) 1

b-mmEJFIQUfiatrnfomrnnn: B&IfSFIU (Matching Personalities and Jobs)
URwncufinji:mMUfinjtRt3tmufintn i Hsmimyprifnttdj 1 Hcfitituiui tns
INGLtnGUSI?njfitiuURtUriClIfinn:tiini (Proper Personalities) [1jIHtIIStiHSfrutiltU
(Proper Jobs) %
LSywnmJUSjm ifltiUgfUfiCUmUI: StiHSmi (Personality-Job fit theory)
ttfimHfitSfifinTfd John Holland TXISttatitsl : mJtnmSmUMURSfijfimmsHSITI!
htibtiJunpbiTniitiG*hnfitGrrinusfnj nattamslramfi tc3njuRffintunnn:JUfjuRfu

tnsusjmtdj UHRtilHrasamMTarnittll (Occupational environment) #

eie? 92 to fie 9(2.m

TSMtnsunrimgffitfi : mnnnusfitnss&jutifi stiuamjBinrcniHisgiuutifi

INBIQUHALRUTUNNT j& usnmjttiweatfmfn 1

m - thiISmfiInmgSCTISffngfim (Implications for Managers)
mraniutiHrifricisftltntsufiffiRcuRtiJi: ~ tjmufUHnSnmtsinfcfnmSwnw
UgflR (Selection) A
HfittemjntsMtiJHIiIl URrotuCUnrftimCURmMtgRNSRjnSItttdj Tl (Individuals
with an external locus of control) nMftCIfnSRStiHSfnitJItiHmtinjfititlimronin

sibntj tiSmiRRpfaftnsutintfriujtaggnjsM TnfmmsHtfiiuwgstiiaiaj i

rV .fniesgriessss? (Perception)



njuti BU[nidiiviuj: unynu is wife

tdwuRcugibigjntytnRmtt ~ shunjEpms?mjtnu

HIJHniisiiflmitUlJUWQS tBHjtinJHRSmtJrtulftJISJUfaSS (The process of organizing
and interpreting sensory impressions in order to give meaning to the environment) A

ugcugitigjrammSwifmfiutij tRRiimnmunisfdRi *

9 (Factors Influencing Perception)

tmmtinsjnjHnuPhmjcui lutuHSfajmnjttSrjtw~ thHmgwmtihhdGtyG?
SHisRmtfit{SstdtuGtujm8g§jttut5tGnitjijunti ~ (Shape) ttfitytismcm58j8G
(Distort) unjmjmnjtiSni *

nmsihtmsjfiGwntsi +

H-ISINSSIUVWMURNItSIS (The Perceiver)

"tsin’l‘nufnl (Object) mmtmtfl (Target) tdfutRtnstucuu3ni

i-p;yllis!fititfmgjstnnmjn/i tdcumjmnntSniTRitnstGtgjti «

fnfufumiRcunjnnin: nanjtHNngltnjiRinjnil
iImSwnScmms  njnnjinmfdfdmvwufinyisfiScicijmitisimgiteBijufiThiiJim -
CURIUEMMMIUWURCU  (Personal  characteristics) ~ JHHIS.!  KIRUTRItin
(Attitudes) URIURtURtUI: (Personality) HfUtt/Ifi (Motives). ffrUfmontia
(Interests) USntftPGSnHS afcRIJIMfcJHgR (Expectations) A

CURUENWMIUWRICUESE (Targets) tdCU[RRnS?TIHtIStHtU RHISfigeitUtiti
tdnsitcumdnntShmnjtmm i mrms iRinjtiltsisn] RftnstHcuuSniRiajnnmRi
tgjtu 1 tUiniuMtinflittJl (A Target Background) RHISflsntUtglttUfnitlJtUttSn)
tdnjtliG.Hm  ttSatfiatnsssifnjTUHtu”iufjturaBRwgfntjiHmsaiufjsurouGfn
(To Group close things and similar things together) A

rnustdnHtSmynmSmfR mpfiRijarmMSiatHHtii 1 tnnnftmftitmtrrti
IHCUttSniJUfd  UTnRRUtUi - RtfISTiSrifingltWRIJffiRSRgRIftri  (Attention) wGH

9RtSti (Location), Cl| (Light), RItfl (Heat) StaRtnRJiaRIlinJIHMGSatSjR A1
T2



ujuc fsttfntiutai: tingRH h tmig
(Attribution Theory)
tgSHNMjRCUIRtRftnsmSm9jti tSHjnsjnith tStt2°1sgtiSHsriyttyi3~nm

T9IMHHRSmMIiufOtt5t3RhrimsitCUEfItSriUt3amHtll (A Theory used to develop
explanations of how we judge people differently depending on the meaning

we attribute to a given behaviour) A

mnjcunttSanstytHCUfRtmutimMygnj®*R  tmbfobfmncujhnnjisitji  tn
mtiriutitsisunjllfutsjbtthtljunjttjinsibnb  Ugiatyrl (It was internally or
externally caused) A

(rnternally caused behaviour)

LACInSIS 1

t21t551t5"2t3R5t)18gn5i;t5]t2glbi )f  «UCURtUHNNHCUINRS1bt]Tii  (Outside
causes) ¥ ugnnms/ftjistScuttSnitji  {g?ub8j|jjmsmmiuthsintftm
wfncifnjcui i

ytGsfnmcuinT RftdmiSnm crm =

9/ fnriyfifn (Distinctiveness)

b/ fnnhnSs (Consensus)

0V fnntjiunnu (Consistency)

fiipfongi  (Distinctiveness) fthtflthtStfgnnmsMtfllafiJtmatstmstsifiti
rinsmmfithtTGStffin {nfiimiSTmsintiftnafrmtfitRHtinran i
'Luwatug%iftjiamiafitittJtij URnjTRumtStiinufRtnHnytualtinj  ttSbmG

rcn

Stinmtal rfitmutitaisutiltnafflinilfraa (Consensus) %1

mninmHitinutifnatnfjiuillnmais  tncutmsttSbmtjnanfits'i ~ ucyncrann

Hcutuimdnb *
RIRRMEntiifii mranmttbalsBranfTitinutirafijHRt3sg stStitnsssimfustiJ

mHfAISCWJ  (Underestimate the influence) tSfsmslbtjTri  nfltJffntf MfitH
IS



ttfuti ongnH  wiig

(Overestimate the influence) iSnmtgnb) UtIFUSS 1 ISstmtnltsl m?fiSfG9|
(The fundamental attribution error) %

ujit*tgjfiHisssifnjMnuujfu tStyRnjiRttji’\Stij’\njgvstsittunRitdn;[t

titstiifjHHjnn  ymiSRS nfimtfiRmrat*HnunSmtgltwfimeitityrl yGtfi nn

wama i jumnssturlfri fnntutHftifjrmssaa (Self- Serving bias) mntnraminfi

fimniHtini8jugnjnHnmjri3RjRnta st3[RJin9j8wt"tUHRggnj (Recipients)

tuimnmtifitti tmssltiHis ytilmgtns i

m-mittjirpwdftrftjmf thmrgotrfifj mtfSSromcis
1
(Frequently Used Shortcuts in judging others)
ttStitTrTtnMsftsuTnni8HtiJBaa fiamjlsGtuHfitSts % rnniuSm stiun

ItmtanmtinjHRStgtStftgtisisis i tjiBsttnuj cistfttmjjuBsfutGms&j t2ty
tGAjfnjnmssrnstntnmyycunarnstrimBt) i mBrngaimatss si§jtts5tifjtuismi
ujcuramHHTHfaiuiuiM ttxitatlrogsstitnsritHrnufriitjisfiTis

UgCU91I3gjimnmGt58JMnLt4lU  (Assimilate)  U1B91tiHM8fStaninmR
MUsmStingrtn i ithstuimnmmfifHsffimu&Jw (in Selectivity)  nmmnu
tUfitfimR  Sbtflu (Take in bits and Pieces) 1 /HR Stii3git3tSsti{n}tnSt(SfiJ
nfatuntdiujtBdsjtgjui  t frm saSgims:yite«rititL2wmmglRiHtinj(y-
ttintis rafn ugmmGs samnutmtinraMHRtnHfatamSrotsis t fiturottSm
tgimHfTUMNtit"Mtms (Selective Perception) rnSjitStrotSstn~stnantimj
IsStuHnulg 1 msRjnGtnstjnjHstu  TuwstuGiummufnnHStftmwfc
(Inaccurate picture) A

nmsjnnttimygcu  {uSstuttStiRniiRtiujutGjuifi nmfi{ut/nn[utuifmg:

atittSin ISinIthnjnminiytniniUItntU (Assumed Similarity) UmifilUlfi "yCS"



tijUG GtayitauditD: Dngnu ij wrig
(The “Like me” Effect) RiJmcunSninHRdtg TfifggrotignnnrcarinjRamritMW
JUWHNWHIMHCmMTGSEj 1tiSUfURICU tE) CUTR}tjISMEbfitH[U 1

tuCuuRcmsistjihitnBfi tmstmrnlthyy?GmHm (Stereotyping) i tsIntiffimtipj
IGFTISFISClimEYHCUUIStStUIfimmfinR - fIHIGHfItisfRIJISGmfiimMG  (Accurate
Judgements) i tnISmtiitLSs nmsHW”sfdmSm:nmSj tt3njuniiinj§jpnj
IsStlJSumy 1

UQjJufijygnjtSIS ubtjTuCipnjlQJI (Intelligence) iTICIGSnJJiJll?vifdtiH (Sociability)
yfdURSIi3t[fii (Appearance) tnfmsis mtiittS5tigsmR|nnjn~nnjtitiK]R (Halo
Effect) 1

A - &nx:&TB1S6TngfffTSIffSI  (Implications for Managers)

HnSnmTnfgsfUfinnitji URcunmfjssHismBRmsittumjmnjrani mus
tgltcuminms (Reality) 1

URrontnsimti ~ st3UR(fintiJnmtinjnmmt5ni i jumnssfimSfi9jtns
HmsntUfijrmfrimRUinaJSM (The Potential for perceptual distortion) ttURIJ
rarastSry i

HRBRSITfifUIRGRSRIfIRtjl tRLlJCRWRtncijtiS,OcTiHanmirafjglss smtuftr
HsiRRiiBRsimtulGnJG i

GJGhitri yRCunHismuHtujmunjnntgutJ
(Incorrect perception) tIPTIGIRUtIUGriInUHgiNN - nuGmtlfiyRffinHISmHHITfi
ttjtUtimmbittJimHmitJItITRHTjflu? (Valid reason) A

(Learning)



uju Gtifnttuftui: QnafiH h fails

pSstutmatiSnsjnj sagfjjssiuiHnmtirms tdjiJtRfmjtunjtfi tRHswitjJsfyyR
tintitimHB? (How people leam) t RinijswLRJRRms[Rmntmfnri i tt5StftisujSfa[R
HnugntMiGssufjttSt] 1 HRSffimHmitrinstTirijtijSM[fi  Rt3imnptyrotrifjyftfi
HGtjsmtuTiHmtsIRtimtinus itinjtnRHistgtit*tugtinjtnsHnnugmfinGs (Any

relatively permanent change in behaviour that occurs as a result of experience) %1

9 - flin2ftprufllifnfifjjuDfi  (Operant Conditioning)

njR8nmcniuRfi]]jJRURuginit? (A
Function of its consequences) 1 HSfOJJ S{UR1SHiuJUti iuUjSSfUGISSjHtuCU
IRtjtitnS UtBIMFIt3HIUtUtRAtSI3L31S 1

njrjsnjjracrjtjttniufiufi GISStUtf) sTirmiUtsMIpBR* UtnStfjS (Voluntary or
learned behavour) tdtUtitlJtgiStimaJlUtiriurSS  UntfISU}S (Reflexive or
unlearned behaviour) 1 SgUTupifinriitinutjtaalifing.!) tnsggtufigciturifiniSa
(Reinforcement) yRIJSSRIInftiti (Lack of Reinforcement) tuCUUtUTINJIJRN
titultpRiarfitinuti thcsRiimSti  ttnHimfiranuiiititri  atitnBaafajafnmnfl
t9JtiuiuCuU9 A

mtiTiutj[BfwsRWimt"tiJfTinjjst‘BiIGStjitirit‘gaﬂll?a cnSass untnanfa ) 1
HswjGtiyumsfilumtitjigRHHimuflfr yiMatSrTitinutisititffisiRftjisniSatji
ItiHisfanumnStittris t tfigsitmiui midcujbissatnsiuSgfna rtiMsturijanutJ
tmttBjmHBtSrattirotrifatsiafnHtai: i RjRRWRIirutji HjtinuijtuCurisgnjtnssfRiJ

ticuitris ugtuinHcifi3ftRRHistiiutij(U9tmtiJ i

(Social Learning)
URflISitignm  HiGnT SWTRti*3ttttmHmjwtt3m8cusfffttinjHisticmRm*

tglstuHRutg UTRHtRTRftnsifirtjiuHriHHtiiinTJEnaitJitiJtjgntftriGStiiro A



njuG Gilffiijttfuij: anatiH S wtjq
(Social Learning theory) UtiptjIHShJJHIGU]S
WIFIEbmHffiJftHvImHCU stiusnthJiGStfiflj i

tn-m«HBIdiagf?ffinSfngi  (Shaping : A managerial Tool)

mrafswTmRfitnstsliciEmfrmngtJsrm unastss i nnSfisi faayisnticuiji
tpnnATnjun~fsufiffintmmTumsmtiriuti tSHluntimruttiritisrjfaHtifrintHim
tstfpsu mgimunujmim A tfres HnSnsitntifmnfujNjmnuusuinmtmmus

1 StnrumnSSttJTP mTIGSimtinuti (Shaping Behavour)

tmAJuBrmmiutiti*mnTStitii TunssffithistjriJsusnu  ttjfinStmmufinjSfi
GnjtsiSfiijtHtuiufmtStiGiitTis i

tt2timsnuju”tiht3 tSHjjGsimtmuti:

+s frunjtitttj'llgns (Positive Reinforcement)

fflInptitj)lIH?gHIS (Negative Reinforcement)

> m?itinsnPf1H (Punishment)

+> PTIICUUUtntittrmi (Extinction)

gitimjmstitj'ifrjtris stimtpstfifugt*wtsmmfsfrjm finT Stisfmym
ttiroratitsiras stimSscugfnmnm”tittinj® i

gitimjtfifignjifm stimjcumramtrifu ntjitugtinjtsmmtsfam 1 tnfnS

tmtumtfnutstjstsrim stinrjftnnmstjiS *

A - hIfIfIJTTREI?ATSASL  (Implications for Managers)
HnSnSItBStinjJUttIRtjSmrtSaHnStnfijmmjSfiJifi ~ (The  Learning

Process) G nips ugffitiustjjswyitsitnfutitnniHsmj unjittnstgj”tii trmfi

2nsisi3Hsnjimmmtigffinmsmnjjshj[nmHpf*  yHnSnsistitnmGtimnjjs

tgpsImHmitinjps stsitmcui tticuplSnsificuiR

it



TABLE 14-2  Holland’s rypology of personaliry and sample occupations

Type

__defers physical activities
that require skill, strength and
Acoordination

Javestigatiye: Prefers activities
involving thinking, organising and
understanding

Social: Prefers activities that involve
"helpjng_and developing others

Conventional: Prefers rule-regulated,
O €.bC?n™ unambiguous activities
Enterprising: Prefers verbal activities

"'where there are opportunities to
Ainfluence others and attain power

Anistic: Prefers ambiguous and
Unsystematic activities which allow
creative expression

Personality characteristics

Shy, genuine, persistent, stable,
conforming, practical

Analytical, original, curious,
independent

Sociable, friendly, cooperative,
understanding

Conforming, efficient, practical,
unimaginative, inflexible

Self-confident, ambitious,
energetic, domineering

Imaginative, disorderly,
idealistic, emotional,
impractical

Sample occupations

Mechanic, drill press operator,
assembly line worker, farmer

Biologist, economist,
mathematician, news reporter

Social worker, teacher,
counsellor, clinical psychologist

Accountant, corporate
manager, bank teller, file clerk

Lawyer, real estate agent,
public relations specialist, *
small business manager

Painter, musician, writer,
interior decorator



r FIGURE 14-2 Sample attitude survey

Please answer each of the following statements, using the following rating scale:

5 =Strongly agree

4 = Agree
3 = Undecided
2 = Disagree

1 =Strongly disagree

Statement

........................................................................................... ettt
1. This company is a precry good place ro work.

2. | can get ahead in rhis company if | make the effort.

3. This company’s wage rates are competitive with those of other companies.
4. Employee promotion decisions are handled fairly.

5. 1 understand the various fringe benefits the company offers.

6. My job makes the best use of my abilities.

7. My workload is challenging bur not burdensome.

8. | have trust and confidence in my boss.

9. | feel free to tell my boss what | think.
10. 1know what my boss expects of me.



FIGURE 14-3 Relacionships among occupational personality rypes

ANSIUY



FIGURE 14-5 Attribution theor)

Attribution
Observation -------- —=-———-- —> Interpretation.........ccceeee e -> of cause



(The Secrets of Successes)

tfjunimiiu sondLfitifmra :



cangnu$ « % HmfusiGrmjngwfn

The Secrets of Successes

tnsiRfitfiHswjtsltffittistkss ajtunnQtitnst itiStunafnrtTu  stifjtiSfaftdi ¥
tnsQantutrSs msitisrsea Hist?ifmtunujRmu9mst3tT8s HiswnHacu-fnnRntsj
wntihti wg?mftuMmtntjitits9?n ’iuf;s.tBIn)t}iSJffiJiml\élti minmnsutg’nLt§tijmss [
gtgsttfimtnst~yisgngtguanjtsitjinBtss t2ujtnstfmmri53[pugjmnsitjiBt[frim * fa
tjiBtgntu ynhJiswBuisnfi yngia mssjtunmtsSatnstgjm * Hmtituimtnstfitfia
rmwaitfinBa t2mtfimTtjiuHSM|8ft3HfunjM3isB  HawnfitiHfinn/n tuimwirngi

Injtglwn * tyTimmslgjihJi|Mt~atgra”™uyiuwnHPiinfim

*&6e»gffc56°gWilCTggn«a«inCT (A World of Duality)
tjIGH?TI?it3H13-r

-3w atigiu

-H aamfa

-tjri atiipfiin

-nti atitiffi

-wQa Stidfa

WL BifRti

-gwjitn atifau

-nfa sana

-HIS BtJJfi.... 1031
uwHraHisHRfnci tuiujufUHaJtsjtinHisHBfnciaBm i fitHtJttiHiBwituitDnn

tritjtnBtsatjisttin

gm s



Ifmlttiifutal: tmgnH ™ HmnjsiGrrufngwfri

tgfsnsasaa : "«S”"jg»5”7egg gg8$3fiSaa

AHiaguRinnipuLfnafistsmRA itinnxfi ifiimtnaflainjifranna tSwnmmitiu
nHitsHiSRtuifnn stipjMgnintnstgjra *

*tins8finTfiurmstgjtn  tSISHINfBwWiBIrttintBtiHMNtiuinnfAnttmSTitHTN
tSIS (It is not enough to be in the right place at the right time) A

* tBHfttiiafitfIInTRfttttiiHaMj ipfatiiSfnj  tsITfifomga  atiggfihnrotinn
(You have to be the right person in the right place at the right time) %

OM5E5$3Sgg3$5gfgs (The roots create the fruits)

- gmntji: tSHINStiiRCimmscftfi i tsismSn tfitimsstf 1 tanuHSMt
njgtinn tncugstdjtimnnigsfjatitijingffl Hitstgifratnfi ymMtfiBSasncTy 1 tmtSargjf
tStintitimHis ?

® ttStilttaBRtDnSpgnthfitmnjty, (tfirogtin) ~ HtticumSmghmsfiTfiiugt) sti
UftittiCUtnSmtigitifms “1 SStfUttSISItitTInHB (Under-ground) lanJUtSRBfH8Ttitro
B (Above the ground) 1

® RHtBniHIUtBCUMSmmasfHtjim (It’s what’s invisible that create what’s
visible) tjISStUth tSantsfitmiptti tj199 HRgrftmtUtJW (It means that if you want
to change the fruits, you will first have to change the roots) A

® {uwatugns£lfm{usfru £199 Hn[nftm[umu (If you want to change the
visible, you must first change the invisible) A

® Hfissstintntfi gigutmSnjranjtgtJRn”tns (Some
say the seeing the believing) A1

- HmHcuHfjwsmmnugjoj tRHnggtuwitufi t{5fi BtitffIRmuptMnufnniu
IpiMHgws 1 tutstiBatjifitnsHRManRitnRBUHR uincgmfntmgisanrmmHR]j i

- tircsHfacuHMStunnNScTi mGstatftfcHttfroHNHIMSnjNSnfi 1



:ongna § «% HmrosiGmj(cigwrn

- MHGjiuGHtJIB 5!annBitifnH8tnSnafHtenjBf8it3tt5!l SlatDHjSinSngfS
ttinjtjiju i
- tuttSmBjfnHtsjiuGHtjiB nfimpHrot?fi§R9fitfimrouM t’\tutjiriansiar;’\
S?RmwittSt3sdiRt3nstinaicy9 1 pMatSmSfmHttnnjfmantasty fnmuMttStiaa
tinmitrm ttntmnnn i
— * [ —

(We live in at least four different realms at once) &
G> tnimsitimla (Physical world)

to- tnnf181tilJSIgl (Mental world)

rn- tnnf181tijmgtin (Emotional world)

d- tCtiRgItiftilJR (Spiritual world)

* ttuiRsimuJa ntjnafmji Printing ratjmcmn”fcutgjffmnms i

* tthsii!ftl{tntmR8imulaigfl«sf "rh? Program'” tnimsitaungi scuifistti
mrepf) atitnnfiS'iawUfi 1

* ttomttij tpmmMfltfinjgtitu ¥ (gnjfaujBBtjicugdnj i MSfnnmjicugtifij i
gHsmwHfiRtjinjgdcu i

AMtStilMtalntinfintannw  SitlCU (We live in the world of cause and
effect) 1

* Hfin8L3tTfi TmBtRMT IJC§<8Umit3Vanfin81t3!$t§w8§HmRmfgnriS 1

® ssatintntii fnimsttnRmwRttiacrn(Problem) i mHnmssimstmrawtrn
wgffinjtIBtfmmBItBjn 1 fixfnatmjinistinj uMRRjiuMfititjiHnituisj 1 tSHjtriwm
tifitisimtj Ti ting® ttSa~ftmfyfifinsianarafihtSa i

A3S?R8iatLfriiufijHnfinfijJ{fucu tnaatntfitiBnsiasaiuMgflfinHfgura.... i

* fftitajHRti Hfitnawra i HtaragmiStn Hnttiasatri i Httfmgmo gnfna

mni 3

gnj m



tAnighfnftm : angnu # w % HmrosiamiipgMjn

tattflfifitinUttHfi (The fact is that you character, your thinking and your beliefs
are a critical part of what determines the level of your success) A
(Process of manifestation)

T—»F—>» A =R
Thoughts Lead to Feelings
Feelings Lead to Actions
Actions Lead to Results

5 - tfrimfimjmftfnjfitifiafi miHiin abmn i

AumamBCTmmituTi ? tuimHGtnatjitt3tiRfi3MnHfit3t9 ?

- Hnnuti/inStna (Files of information) ttinittStitiRtaintisjfijinjJuwtma
(From the files of information you have in the strange cabinets of your

mind) 1

- 'iISnfitnaHfiniun ? Hfinfiyl8nHfi?ifncu

Past Programming P—»T —»F—»A =R

-Your programming lead to your thoughts, your thoughts lead to your
feelings, your feeling lead to your action, your action lead to your Results.

- HUjUtQJU aa Computer Programming tastjISufiatsi
gal\/\/gé]tugatu 4

- tmtStiggcucufigtmniuriHfi ? HRn?S mtirimalnbSJImtSti-*-

9-RHIG81t3mn;jtflQ™(Verbal programming) tjimtJCUHfiGIUnfntufiHmaitRa

to- fmomtnHtw (Modeling) nHttinjHRCTtittSnifnnjnHmsitgti

m- gugfttfiIRtjimwa (Specific incident) SftiCUHRCnunffmBa BIUtiULUgs

:(Verbal Programming)
Stjimnjws ttitUBiaRgncuJMtalRasJRjICUJUWHR (Subconscious mind) *1fl
tnaHiuntsHRMtsjS*"RIMtaimwHR i ggitmnn : mamgttCTuntRatinmHnunpsis

tsits pitnnijiHfi uturg i



s nngnuff «% nnminrSmioMin

gSjfiftgato : MItDRRIfriH (Modeling )

- HSWIfitfSSTdfiftfiStiJ (Monkeys see, Monkeys do) -+ mfUfl/nfmttSni ftfltS
fflH 4

- mCULtBLtttSIiRtjttSmijattiSHOgiaHMnfnnSfnH (From modeling) 1

- The apple doesn’t fall too far from the tree 1ggiMHUI : mmjSUIUtifi U
mmjsfdjtwmfyjnfiyti i qgiimafi: uaygtjStjiRtsitsRjRarm-Htuifum i

$3853839(13 : gugfftfifitflfitftfti (Specific Incident)

- gtimRusmfmasmcumsltfjti 4 ggitmtin : gafnmmrfgitfiuiH swjs:shs
tstfitisig} tRtigtftmKitriM.... ¥

&N 6NIBNBSSEIFFIENI?793gg58f>89'3S3 (We are creatures of habits)

- HSMjfnmtpstunitii ttntitfigmnSnafBHiu i ytsHitfratrifanmuHiiHnn
Xm StwfmtjititMtifitnssJotnu tormng *

9- gtUimf (Doing habits)

to- gcmtimf (Not doing habits)

- Hotticugfintjisf§Hfigcmntmss tmswgnMmalgtignnumsS i

-151«HmMt8qRFi! TU9NriuntStjnmtBltiignjiut2 tmsSrnfte ¥

- masons: toSarafggwMinitfi HfistSfnjtjiHfigfistSnjjmgifnsttjiEiSm * a
HfiscutjiLmfigHSPiytdnntJfiSuunSm i

aftnflcnnnn i

njftinmn ?

Success File f 1
- HnggnjitfifiSmn/tfiiifri fiSBtfitfignmStt laremSImR i

- SJfifitnstfim”~awnunmfitinatjja i



{Wifftfifitiitu : tmqp ™ « % HmMIUBIGMIjn9Wfn

- gngitcutttngtttfSstfttigfiHis <HfiHistcuatBHjfatijitiJHtiHitu gngnnrtJtn
tSifiMmstiingti) i

- gsOttdignmSmtjittStuwnugsatt tfignmfittfnnHBtiffl
(Mediocrity)wnugSvlit3 tj1Hntgf?iWtdItUgStiatSH;jttjl?i6t13 A

9-ntRmtinggnj3M{Rft9itc3S?fimwgs m\r\ ygnstu ygfmatfrmSm qou
Bfiftftofittmmmyns famnytititiCUgfititg (The blame game) ttTitutiianjgnnfi
RtnMtgitcuHfidtg i

® tRHIQmmMLiStMgBg jgiRtncu §t|pjtns gnnaoifig atuntin stanSfi gn
ratiraa funs yu rns 8nR-Hitu i

® famHnmjmcTTissmttMis frestrifi ¥

to- tftISMIHBfiTgji (Justifying)

- fUMBLtSnmn ftitmSjntiiHmatrtrwmtSinngifataittijHfttitgtgtms nmnStiift
mgrattStmttamimfisaati Tfif yRMTHcyrmsmjnxittJitijatiritiJgitstjjtji “rotufmawsia
tg umtji?iSmfissM3istg" i Hfiaanmfuutai StSiHrifnanjtiJ ymjiHRSsttfitiSm i

- romfitii8iatimMtalnliIMmIflwfi{gffni ufinaM SiataigalMtutdcufiya™f
rru i

- ttitmjfflfiMsiaturiw tpsHaM jpuiuntjtaggtutnsunStiitgjtiJ *

- Hffgsstinmtti njtMHaMSiadmyuTug * Btinmntnitnfrufmuljti *

* tfiSsmBtijmwtrntgiufintiJtlifitnatg

* tRHafntstumwtmtgi Deposit ts1gi3?ituist5si?rutnsts i

m-nfinpj{QI (Complaining)

- HfigiTimtfitinGnafilimnjtfiHoftltysMMnaSimti - (tmcunmnfndnns
8M) ttJimnBfisnTSRsa ciTSfiQiimsmffiinuSImmm i

- MHRthatsitq_t,tinw&qurittfi aal%gmtmi tymsiiigmsHtitHtrm 1 tuyra
tnaatuiji ttSatTnfttsaggwmpiwisffindQcimmmg i



tcm {£ifutai: angnH HmtusinmagfigMm

gflggafaS Blame, Justification Sti Complaining
(Pills) 1

fiynsmtimfancuticumnm”/ (Stress reducers) Ams
mnnuiUHro stiunSmstisfUtfntitutitticmg tgiststi untsim i

- WHUmMjU Blame, Justification Sti Complaining t(mstftHRmSfftiftfiHfi
tmmssHfitjiHfigiR5inittji?iSm uunStu %

HtttgSggaH &fi gesttfessmm (Attention and Love)

- fitisfraHisttfiBSm satnsmRntncitiLijmSt™MH  JuwsttJHRRMRHNmjtiiR
HRSntJIfi (gjtRRIUHIIBIVMIisSidti) 1

- tuHRtsijggtutnamtranQRgntJiii Hn(g}mnniGRHfiStg i HnfnmSttifiitfiw
tBmHtnriiGRHnfitg i

- [RrttjRmtHitiJtJiBjfiamjtijfiSRgRUIR stifniiwajirt s

9- tStgfnalmtjifiStu

to- tBtjjfnafmnnm

m- iSiSmnSnjalfifMOTrfinmBlpaSInmMHnN

- HfitftfgjinitjiSmmgjfi tpilmtltilHaftUffimm: (To love another for who
they are) WhntiHtt (Rather than what they do for you) 1 ffUgra
fif&thHntitg umtgifiginiHfidtg8TtriuHiIJHn/inmffn SsGnnstwroifiwfm: umrom

SngfitfinftSroHntitgt!riSrHmMmMm i

Success File i 2
gmtftwfimtSmnBtQnij: gR&snftfiSmt§mnBHjmHimmrt 1

- HRHStt*"RSmMtSmnSHJfnjmitjltjlv3fnifimcyf? (On defense rather than

offensive) 41
goitmnn: tiBttuttftgpttii tuRRIRHIRfriJmifiRtjiHacmgtmgm !



IMilfiwttfim: angRU$ « % HmnjsiGmiingMfn

- tSSRIprfRfrmMnB  Stifi5Sfd3(Survival and security) tmstt/itlItjlfnJfnimJ A

- tltSttlpnjtdHjS ggcUtnsttflfiSm  Si3fnnMUnjiwujiffi  (Creating wealth,
success and abundance) RtfifnifltUtUfi A

- HfiHSt WSEIRfiILRHfiHILMCUgS (Confortable) Utftjp: %

- nntji3M:fit3fnnM3(MCu  stifnnms ifitijnciMsiwro am”~inSm (A huge
deference between being comfortable and being rich, between being comfortable
and being successful) AtUtfimtfBRIJIRHfRfiO* HRSaggrotnBLRHtR mO%ODItil"B 1

- tuSfitSttifitnaHiiwnj gffnRtfiHSttftfiStmgjm  tuitunHSHiIQmtijtjiHfitns
ugRUjiRSuitnalfij i
- tuwstuHRtncTiR}Stgistgiticugira rmimimciimMRHRtnstgiartLcisQsttiJ %

Success File f 3
HmtfifiStmmftmtHsstfmmtfiRSm wimHnSBUjmtjffltsiB

(RHIRIafimtlitalHmtjIfiSm 1

-Hemtrmgg) - tt3roHBMifnmTGsntSisggeyafH?afunmRGStns - mtmsnmRnBtt
tainmfitiatfISH (The number one reason most people don’t get what they want is
that they don’t know what they want) A

- HfitngsijtnstgnjMHjfj mtfraSm nmmmftsfnSHjmSntacij&JHjfj stiifrm
Srn t

- nniR UHStjififimwaHtmmffljitreatMuaimiiimtDtfmfitns tiHntnsttjiti
Snumstfrotm i

- BtimstfrimStutns m rir-s

® itsatnattiiRSmcsggwfittjfitnnHm
® st*MnMtjtitnattjiRSm c{uwsmHsttenstjnmsfiM)
® BiIgItitilERtjIRfim (3Si338] gitUtRtnS)



tMilfiMtdiaj: tmgnH$ *5% Hmn}8i5rrojngwm

- mtutjiHRmsttiifiStu tRfmsmjmfiQRQRtJifi tfasSmims suinsBti amsw

fnJSRSthEUS8 900 % JNRUJRJLINHSQStNCTI cmmwHjnmtro 41

Success File i 4
HfitnattflfiStllfifiG H fiH Stfrm SuifififiB 1

-HRsasgcumigoiRfnHWHIiHiILmtJitiJ icutgistimnj?t3fUHRdtuticugi|pj(You
will be paid in direct promotion to the value you deliver according to the market

place) 1
- msRffi &tinti ftiroflmritiromrajuMHmMsImHgtini-f-
® fnJdRga Supply
® RJfmi Demand
® tfJinan Quantity
® RtUIffItl Quality
nmmsRfriRtuifnmSjfiMsis 1
- tRHAit5I3njmsiFUSTRHG UTRHRQ ?
-fnmi§BBfitnrtltitiffrc &
*itfimRmsgitjHsnjifiStsj 1
* HisHiratifimj nfincumcussati fmjwsiasa&ti i
- (RltesmsHmcui3cuS??1JUfiiHSTiytitgtgj?iRi3fimstag safimstunm i
- itSatnstgntfnwtujritiH N iBtdfiS[gftBstL5{t4ifiJ aafsRntufitjiHmHfititg *
HmtinjtQst{S{pfaHW8ftgmmMecujntiHtjiH fffrgnftinimntmhifl * tftnasgfitgftGs
ICUG (To play big) A
- tRHNt3*"8[fmmucmmwH8wjti83Ri uHawjHmeaaRG ?
- [RIttssSfunitiitnaG tQ8titi3H8W}tHimtnat(Sam3 turns tjpannaaifi 1



tfutfltiifttfim : nngfiH  « % HmiusiGmitngwrn

- tjimmmtiitu njHRHiIGtimHBWijtngtipsfn HfistimstfitfisgitifdBmranfi
wijH o |
- ncuHaMjtcutdaSwstRtnatuwfiRH *1 musHistHmedtsltumss tsism3
HcutuimatuwnnHtms *tugmsitfitnatftSH rowvnnmmsngisBmglfgjting 1

- HiaHafanrSaHmGHsmnuMsa Hnthncnm«nntiniM8B  RRfititnfi m
sisugs MTUHMafMfpacicumMsaMnuSJfitiicygaaa stimjgrortflmmhmsHRtitg
tsjfi A

- RRG fIRHffICIG SUSItmmmsgitiunR mastu (Big thinking, big action
leads to having both money and meaning) 1

- flaw msitWHR !

Success File i 5
HmtjifiStiJtufiSflgfttlimffiSfnw HfiSsttfifiSmmntifigntfrmcu

gUMR (Successful people focus on opportunities, unsuccessful

people focus on obstacle) 1

- gnmattftliSmtHtmtSni
* Qfnw
* MmannSnSSs
ttiimmmysfigfithmtmijis i
- gnSattfitifitmHwnSN]
* guwR
* Mfnancutnsituii
nfimmnGfigntftmffitmafitu %
- HfiHsttfifnftm fdtitjtnjSnfdtdta*) troHcmftstsmmmsiGtiftfflSfis ~
® ifilA92itU3W

sni 00



[wifttiifttfiai: angRH $ w % HmtusiGmiyigwfn
® unmGtSnmgtgijnswntifiTisfrijantuTiHtii
- jjtinBmnBnin s
® LUMStumafijnQmtHitutgiHSJtj
® fItSIHSJQ™MU A
- tisiptngRCituHiswgptiiHtL Gstjiaugts <
® nwiyHtftamgtns 1
- tjBtjnHgttiiRfimgsrosMtnftniwgtitijtBSImuMnmR nmjBmji -r
® fismgijg tymsstjigmStinmfngijQ *
- tjBttItngitjiRfiraifiaBmrottjiRStiJ tfiiDtntJJtiiRtnjtaHjjfnan%B ttQtfimriJ
fnmgiplInraftiss ttfmtuHiBguMRHJfImBmnnmstflfHmtgjmjrotglmattJiRSm i
- fhiGstintudigigltti j*smstRgMtms*mmstfigw * tjBfinftgniffiSHnjti
mnuHstatfnsHtH trengnnt?!tHtutiSmsfomfist4isG i
- tiSLUtfigunfitu intigntfiatiunSm 1 nmmnaflt*"tfQtfimiSgBiiti stitcu
Mfmfnnrowss 1 pritfiBRt tuHsttJifiSmfisatnstTfnsHtngntiJ 1 tircstfritinStu
tiSmHfggtHtjiguwfi pmfinBtironBHammafiratgjtii ttutnamiafitunmamiatti} 7%
- HffHisttfifiSm mfiSRgmJimnjHlaronntwijfitna 1
- RfiHsmsftfifiSm ranBygn”mnjHtiSnjnnffriBtitiiB 1
- WHHmreifHSSiHitiJtnsfiJ talnmmrtnrogsnmtirommingltns tSftjnHfnn

tuimtRMjwiBIfrmyf i SPimtAt8ifnHAFTFU3A|Im 1 NnHfnnfntifanpstnmftmH-

fnn
- HRHSttjifiSm mtinjtBMREmn ttnmBspmffintiffltnmjfi anrfi)tfisB 1
- MHtxifiBHgmJimnJHttinJHfitna mHstwmtifUHfinmatgm |

Success File i 6
Hmtfmiim tscubmfmtfm8m i HfiSsttfifiSm Mugnttiinfim i
(Successful people admire other successful people, unsuccessful

people resent successful people) 1

gnj 99



fAdiiftfiittfiti): agRH S HmMi8iSmijndMin

- Hfmsttfmfim tHturacjttjiRStmuwHfititgttJitu *
® fTIIHSIdWIIiItSH (Resented)
® fnd|JJGan (Jealousy)
® fruLQttina (Envy)
qgiumin: tjtsgntn atigmna %
- tBHTttjiRfimHRTnfHiawfinntMHijfiatimsi -5
(Positive)
® flfttfmtna (Reliable)
® gjHtufl (Focused)
® tfISSSS: (Delermined)
0 fifti (Persistent)
0 8RS8 (Hardworking)
® mstfmncu (Energised)
® cutfiptuugwytitg
® gnmnitniMmtSmagti
® msLtngi
® t"HRaRtgwtiniattnitssitflwtDtuTiHaj

Success File i 1
- FnsfiiRSMtjSIWEIsfijHtLIHrltjins satymtjik STl i

- HRHSIitfmSm BatuHstjiBtiJEnHYjtna stiHUHSsitfifiSra i

(Successful people associate with positive and successful people,
unsuccessful people are associate with negative and unsuccessful

people) A

oa ftnitani{nfttfBiu{ntnB tpsmitafimfnH (Modeling) mjftSBuaHtiritInjHBfijj

am @b



IwifoiifttfitD: fongm 3 « % HwosiGmifigumn
tiSW[f} 1
- gnSattfratim mRjfrninntt™MiStijmfiiHSfajttsjtitsjR tm{ps -r
©latsgncimfi
© Sffiannttt
© BHfinmti

© 3rt8jninmmintiJGiRtiIBHR{RHtS8s
- tSYRQBUNBLTijtiBnftri|| MHTgHfmragntftHimfigi -
- gmtiiw8mtnats1fi?cn8BafnnHnw» i Hngwntn HnpfmMnnthjiHtnati
gngwptfi sSRHRntfi 1

- gn5atCiw8tntnatBifi}m8aafnnHmnni i hrscu. HNHBtMnnmfiHOJBtiHN
U SiDHfIHagQMm A
Success File i 8
- |@mfrifiSmtj&roRmmjssaa atifiwinuwnmfi 1

- HRH3LtitiIR8raRRH%tnsHNfNNISF TMN3§StR 1
(Successful people are willing to promote themselves and their
value, unsuccessful people think negatively about selling and promotion) 1

- HRHistfrmStB StfrBgmnnftgfffiiqjtigfn (Excellent promoter) « nmmiSn

mnti tirotuicmftjfi atiflanraMnmmflirmnnm sagwfitnnjitinH i
- HRHISttalRSmmmTQStjIHftBRmttifUtjIHRnIftfilfTI 1

- MfitnattjittSm msmBajtj THniSfiGfissaa saHntftgtfrm trmsrmtfitfiHR
tSntmtjmsttIFUHRmcnsHiws i itimstsliRTga umcutfimtuns «

Success File i 9
- HmtjisStiiGtjiaucynmMnmH i
- HRHattJitiStDfitifilaumiraHtimR i

Successful people are bigger than their problem, unsuccessful
people are smaller this their problem.

CL) 11



IMifflWuiitD : angrjH  « % Hmro8iGmj|ngwrn

- StndingifTia®PiSmttimmnnfTitiJitiimPi s® umr higuishsir stratra %

- tistsstfitimsmintimsafpemn! (Hassles) fmtuifrpcu samisgtusfij~f i tu
stinmtHimsratitfisurrn 1

- HmtjifiSmttiatfinsstitfiaucm ttntnHftSattjicfSmftTadinssRtstjiaticm i

- gnSat*w8mstSHa8 tgttiJfafittumi 1  nRtmiBmmsfnitucraHttlimifi
rani A tRtiHRWtu HftironRtmSmHimmsunrnms imtftratHimnRtfitfisunpttps
tititgfter 1

- urpsljraiwHRfmRrajt? % fnjMtJimaisfitRfn{Sfi38timHitiJ

- WHURfatncutfi tgisuHmtfraSm yhsujlrSw icmra tnrottmsfi tryntmraa
tglfimgitmgjm 1 RiranjngRtiRtitSHHRtRtiHisumi aaquwmsIRtiSImuMgR 1
gtmsunpmHSttoSHtfImg 1 RgtlirawsaamgttiratftiSHtQtf %

- rawaraHRmaunriGtaiFiaSIRmaatutsi HRRGiHSWjRGtntsHIR 1 wnmnu
HiJHJintgitrawufimatrfrirawss 1 nRn3iatrfriTraatRi*njSgsunfitafnfin3ianti
iuwhr 1 ruwatuHRG”HiafrinmratjiHGnam wHRranQggR”ifiiragifitaunTiraM
hr 1 MHt§SHmMRGffgRtfimragtmufti38HR i

- MHRHsnriRtHitHurmtunHitij uguMRtiniHmmGtiRuiRafwRHatu  umtfifi
Stmuwgmsistgjm 1

* MHtGtHitHssatJHIQtblisrrinra *

- LEI]]'F]§G9

- RIJggtUSMTRISG
- trauRCURitrSa

- ttUHmMkIBLitJGS

- tranjtDfmiSipB

- 15[ gtijEUH;]|Sttps



IMifUWttfmj: angny $ HmnjmGmjipgMfn

*  HnttMiSmntiJRBRsnntffiunptjifjsistsim i nmfittffiSfigntftmem?nci5
itfltticutfijoeawsis 4

* gnnSitffim ~gnMtifimflttuniijmm (Solution oriented) ¥ nmtranmtmnra
tftui  attthHcinmJtremgftnjM  atifaafni t2HjtjmRmsistifnjfucmmt3njst3HRt3fu

*  HRHSttftfiSmtftHfififrfrlJRUNTI (Problem oriented) LnmmfStnnJtffin ~
thiHhnnStognifg Stififi ttPutRamsmeumQttjifnngiulfi tSnjfnfiusmunmit/™ti]
ttpmnmdnjtnsRRtjitfmffitijfitRmsjaHmgJm”m *

* HaMitnanijitiilaj Ssmsuimncuurm HSttjfftfucm ttnomSagir_\Wifgnurmi
ttii i tR8tmm8Biwfnmfiimn!mawTftnmucmn stimRcmstcuguMR i trastnaHffiro

st3HstjnmtRsgwttjiRStutnstsjm i tRHiaiSnwtfuips i

Success File 1 10

-HnnfiflSm-mSjHf|nfnagra HfiSstfrifiSm tfigRggfuSHs i
Successful people are excellent receivers,unsuccessful people
are poor receivers.

- ttiatifatiGtnmgjti "HmatiHtitnmagiinnHtglttuSIJmtSti (The element of
punishment in our life) 1

® mwsHRtGHHtusw HRtftf uRifaggraalfnniaugiM

€ gnss~MfggrogniifimtlimSnR yitu tidiraig....... ttfimfmwm <ginajmflim

Hatnst"thtiawR) ¥

- ucmtasRmsiRI38JRjinj?fit3nt9itnat fncutunmsRtnw usssifi nmwintitna
iniHnfteimfliwgBtiti tgisutnaHRttgtnuHIJHIIfitlimgiMmtliti) i Hmatgtfnmcm
tRmtutoiHfintnnggtu A nntfilwtifliit®*mairainiHnnnmsia miHiuiHnfitHssaagiu
HiignnHnsaatiBtmjgnfltagM * mrenmastumtitritg HiBtnmmtfifiSmtfrmssfm

1 o o

sni stf



IfmfEMtthm : angRH  « % Hmrasiamiiciowni

- fTramticumeatmg tusnmimtSminujanjtgifi i MstiiSSHMtiWSNMgs
gtitnantH - gisnttiwttnsijnugTimaltnnjHaMjtRR tfigruunmamH gmungiantH
tgjtu 1 HRStIIMtal TOIfnHIUFMUWHTi (You will live in to your story) tmtfifiH
tnat*"HBftgmSmAtiafipfmidtinftjigBfnantH A tmsHmfinfgfimimififcga ttituSfi

tl ©» |

Success Filei 11
HmtiiRStm~ MUMfnjggwLtnmfflifnHwgtifo Mn5au3infitm"MMMfm

flonjLtnmsimHtnnnJnn i
Successful people choose to get paid based on result, unsuccessful

people choose to get paid based on time.

- gnSBxtiiRfiraanraRggcoitnmgiwiHfs trmttnti i nmnigfmiM|M8 xBtg
tnaBtitsjiMth  SfiLtnnaBaalfinjigftnaasnnalgtitcinnffinflftinj %  nmtitjtnatkjtii
MawsnujmasigfuStgttinjmnnatituignjMHjmgjra i

- fnnwtalltinjfiimnjMsws Htjifnnwtaitwfnjfitusitj 31

- cifmmfrmSm tsnjGRmjggfurtnmtinitmniSfugtltutafunmfitifSfitns nmfi
rngmaotmcunmimtuirmtina*) 1

- nnHmtfiHSrati*tfinttusssri i nmmtfttramy BtiMHflImnnnunmt? i nn
HnnattfraSmcteunstg i tditttnmnmnmfBImnnBi i

- nmRntuiRafflufUMntiQWicu t*"mjmRthQfinwiimmBmTgnTMHTR i nmw
nmra BtimimiBImiGiai

Success File i 12
HmtJifiSai Rmugiafit HnSanjifiSmBfi “yhoi" i

Successful people think “both”, unsuccessful people think
“either/or”

gm 9>



(ftfilfdifttfim: tmgRH $ HnuusiomupaMm

HmtjlfiSmIMtsiRtifinmtiCUMy;j (A world of abundance) A1
HRUStN?iStIJIWSSIRtinfimtitUHLsmfi (A world of limitation) A1

mHnmfinslQtinfinfaHMgBjn ?RHisgwjs:IfumsMfTi (Perspective) 1
HRHSttftfiSmfifinfnnsJfi (Scarcity) A

- gmtftRfiaratitnsgitiHM-s-
® ttiiRfitinnSn st3{Rfin
® ttjifiStiJGIRt] atimjMupai
® cytumn stistulj??i
® {gnjWH;B stimrau
- HRHSttftfiSmufttjififri nmmnft TSMffMifitiratnmfi  stigtffnntitgtgfms
SR A
Success File f 13
HmtjifiSmtSfafidfnmgisutnsfnjRmsiQ HRHSuftmjtiiHsnfns

tjintnfmnmgiBummnmfi i
Successful people act in spire of fear, unsuccessful people
let fear stop them.

- ginfintonitjinftiti grighgAR-hESHtiS §
- wnHfnnStjiwisjfimtirifigihjia atirannsimgri i
-fnnnmsiG fniwajtu shnhni R*guwgcntiRinLRHtRGtmstt*RSramfyTistg

tmtjHgtemmswfiHtirotitiftiJ i

- frsMprfitiHhJifiSm Bagratfittfim ingigntftiSBreutiptiita
MRHM tmugitrsmifitsiBridu | g HtRS g rinfimminfrogyjtkih
ni

gnj <xl



tanffpiftitaJ: angon & HfluumGmgfigwm

- Rtnw8GUdmtinjHSM]ffit{5stn3t5 Sj tritHimHiJHtifintiJsiQiwntjg ur
tnmulMB HssanfitmSwnHfnti 1 Hswjgimsst tiHmty At tijajtrifi i

- (Tame the
cobra of fear): naiGjwnw SaimBCjinnw SstBJttsninnfa 1

- HBUjftSntijMmjnmsim~tn i HRufifiSmHiaRiJfimss miwtyuj Rhcu
tRHRtRn gRtmmmjytuigiatssumjunRtRtgjtiJ i

- HRHSsttjiRStu  HismjRtugiQ R”wiym Rhtu tmRgmjnmmmn/igimmg
umjunntRtjis ¥

- HRfRjIRRURR tBHjmmtHHHRUMjU38fchtJ)8 2

- TUMStUE36tSH?BWLItlirMuS?RIUMBLINJSIR 1

- pMBtugmSmntfirarijtnn SIRBiatiim[Mw i .

- gmtiinfimnwat*nMngjnniutmmsitwHtanjiJiraiMnj ahMSLMrotwwgtg i

- tufinfmidtiftf8IMro (Comfortable) HRnHIGIRQtJstilBtg 1 tSHIJRRtISHR
igfn{SRtgityRIRUaM3IWFIUMWHR (Confort zone) 1 HRattHIGIRGUaRIfUtUriHRMR
taisimyrlRuafijsyacuJuraHR i

- tiBthHRfmRnjjttRirtmnfiufc fifffljSawsiHrotsjtn i fagRtSagatiUBfigR
RiatRWSLMtU A

- gRStifnatmRGtnR RminWR8SM3{Wnj 1 HR$ftRUatglH3*1

- mSatSHRGtjIRStIIHRRRM3TWEULjIHEIJHY - tttUHaWSTMIU  (If  you
want to be successful you’d better get comfortable with being uncomfortable)

- tnaatHtfi fniBtiMSttutmuwHfi tMaatiuattjitiStiiiluwHn: CZ =SZ

Success File i 14
HmtJitiSratRastifa atilrfioinfildHfiSanfttiStBfititjinmmGjretuitn i

Successful people constantly learm and grow, unsuccessful people
think they already know.

m i 9tf



4 Hmiu&ramitfigvin

- fncutungtirisisHis amfinmnfiytffiiftaligjtmg tflaawtfiHnfjjftfiaHHtiJ
GSsranmijSHninififTifi xtjirrStu atitftfi i

- tnsjnsHnfi tnaamimmifi foHnntnaStinfitgjtiJ i tuHntna
HSTRfl HRINSWICUfItHS

- HRHSttjl?iStU t*"CIfICjmtfi*RgRSUqpfitinfitfil*Hfgf A HfiHIG{pHigf fa
nmGttjiRStmgjm i

- gitiHfihgInjanH? gitmfij 1 ufrftnatftgsjfa atit{u
jutu 4

- rngmalfatS~fa itinjHRGiutjistftHmsiifiJfijiggcutiisstmticuHfiGiutiis
ggcu i HnmgSanlSgiagpmgstittrim t?iQitngHfiiRfSt3HN?a89 * BfaiByjiifamH
jtufu8 MfiHfnnS tSmggcutnscugtifuStBHfjfigus i

- HffdgnftnTfitjiastintutji ntinfimcmRmgHtalatiticmg i mticumafjfafati
tiIiwrgn k!

- tUtSMnSjUfIJHFIHSIRGtnFi fiatitiltn tftSHafiyfaj tUHSWJHSJIfFIGtnmg fl
attftflu 4

- tuHRHSustJfstg Hmfifgmalnfntmfi i

- HfmatfrmStB KiQtumnjMtjiHfingistcitu ygiSLtnRpnwwnmijs i

- tfiatinmtfi QtivisSaRCjiHiung ttfitBHnmgmftttHgfnn i2yjt8wfiynin
(Knowledge is power and power is the ability to act) A

- witfi: tncutunHRaamstficu ? tncutuhHRstitnscytmSHjtJja ?

- muamatntu giacym tipagitgiHstnsagfiattHiamyfi ? Hrmammaltifacu
fifamstmirntij i ? tgtsigfitnni
HSftyffiHfa ~ooaifi i tUHficitjianja gityrimHRaagicTiHawjmiaRQ G>ooomn *

- ttfifiStu ftotfaimfafmjjawtjitjia % HfiHiGttjatSHjggcutiiattriRSmtaittu

ifagitiHW % ttnmHBtmgiiQttjitinHgmmatgiHaiG ?

gnj



IMYWHAD : angriH - « %  HnrosiBidifignm

eeeee i

- mHmStHims§ljlfunthtifrltiJijiHSiI\V/IJiingttaifiStijgitit%ffritiJ giatchF} hh

saggnitnssfiitiStDtsIPiaHDsiaHfj imratmHggitiHfjtticuHmMG i
6&0j?ft5j9?S
o - HSfa?TfimutnafidgfncitM9fntSnxistgifnsttjifiStu tmnStu i
to- fmggcutjisttjimjttf yunStu ocuisttygstiti tiiflj* T?rama8BtttitnBmniim i

tfintraw rruipuifittRaw SawnS ttinjtjiipnntsHtmticufintf*mwa i

ginaistgimtePiSm %

got too



